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“Elaine makes it her job to get to know her clients on a personal level.  She clearly understands our likes and dislikes, our family goals, and our needs in 
a home.  She always puts people ahead of business...very unusual in the real estate game.  She is highly regarded by other agents, and provides exceptional 
customer service. We wouldn’t consider using another agent, and we would never make a move without Elaine.” 

—MJ C., Menlo Park (buyer and seller)
“Words can’t do justice to what a fabulous realtor Elaine is.  She helped me sell a home, and just recently buy a home.  Elaine is the most organized,  

 

—Karin M., Los Altos Hills (buyer and seller)
“
and not experienced in buying or selling your property, it is imperative that you hire Elaine.  She simply knows exactly what she is doing, understands the 

nationwide for Coldwell Banker; best of the best.”
—David K., Menlo Park (buyer and seller)

“Sometimes they go quickly and sometimes they drag out.  But one thing is a constant - you do a masterful job.” 
—Joel S., Palo Alto (buyer and seller)

ELAINE BERLIN WHITE
Top 250 Real Estate Teams, Wall St. Journal 2016

1377 El Camino Real, Menlo Park 94025
ewhite@cbnorcal.com • www.elainewhite.com
650.566.5323 • 650.465.4663 cell
CalBRE #01182467 www.facebook.com/EBWRealEstate

Whether you’re buying or selling in this competitive market, 
Elaine White is your best advocate. 

Broker Associate, Attorney at Law

MENLO PARK MENLO PARK MENLO PARK

BELMONT FOSTER CITY

REDWOOD CITY

MENLO PARK

REDWOOD CITY

BELMONT: 3bd/2ba Remodeled Home with 
new kitchen, baths, roof, electrical & MORE!

COMING SOON

NEW LISTING
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DeLeon is a team constructed of agents, lawyers, contractors, 
interior designers and marketers all dedicated to your success. It 
is our core philosophy to deliver exceptional services to you, our 
clients. Experience Silicon Valley real estate at its best: achieving 

prime results with a customer-forward approach. 

BEFORE

AFTER

We don’t get great listings. 
We make great listings.

Call today to see how we can transform 
your home 650.900.7000
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Premier California Ranch & Recreational Properties

MORE INFORMATION
Visit: www.chickeringco.com

Terry Hundemer, Broker  CalBRE#01100594 
Ham Bryan, Agent  CalBRE#01928544

ranches@chickeringco.com •  (530) 265-5774

WEST YOSEMITE RANCH
Access Through Park. 900 +/- Acres, Cabin, Springs.
Minutes from Glacier Point (shown). $1.95 Million.

VILLA ON COSUMNES RIVER
Italian-Style Villa. 40 Acres with Vineyard, 

Orchards, and More. Placerville. $2.7 Million.

SIERRA RETREAT NEAR KIRKWOOD 
160 Acres with Trout Creek, Custom Home, 

Guest Accommodations. $2.995 Million.
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Homes, Estates & Investment Properties 
Direct: 650-529-2486 | Cell: 650-207-6005 
SeanFoleyCB@gmail.com 
2969 Woodside Road, Woodside 
Cal BRE 00870112

SEAN FOLEY
YOUR ADVOCATE IN EVERY TRANSACTION!

POST MODERN MASTERPIECE WITH WORLD 
CLASS EQUESTRIAN CENTER, WOODSIDE 

1250 Canada Road, Woodside
Call for Price  |  4 Beds  |  6.5 Baths  |  Home ±6,886 sf  |  Guest House ±1,364 sf  |  Lot ±4.93 acres

Post modern masterpiece designed by Ettore Sottsass, founder of the Memphis Group. A home built to  challenge your 
sense of convention while still providing an intimate and functional dwelling. On 4.93 acres, the property includes a working 
equestrian center complete with stables, tack room, birthing shed, barn,  riding ring and turnouts. Excellent, quiet Woodside 

location, set back off road yet walking distance to town.

Other transactions to date this year: 
-
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Magnetic 
market

Valley is still a draw for  
buyers, especially “entry level”

by David Goll
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A fairly robust residen-
tial real estate market 
is forecast for fall in 
Midpeninsula cities, 
distinguished by a re-

turning surge of international buyers 
and a strong preference among those 
of all backgrounds to be able to walk 
to transit, shopping, dining — even 
workplaces.

The continued vitality of Silicon 
Valley’s high-tech sector and interna-
tional appeal of such institutions as 
Stanford University make the region 
a magnet for well-heeled homebuyers 
from home and abroad. It also helps 
make the region one of the most ex-
pensive housing markets in the nation.

“Palo Alto in particular is drawing 
interest from an international clien-
tele these days,” said John Carman, 
manager of the Coldwell Banker Real 
Estate office in downtown Palo Alto. 

“It’s because of the draw of Stan-
ford, because this is the birthplace of 
Silicon Valley, and there are so many 
startups based in Palo Alto.” 

A 15-year veteran of the pricey 
Palo Alto market, Carman said his 
office not only serves the home city 
of Stanford, but also the region from 
San Mateo and Hillsborough in the 
north to San Jose and Los Gatos to 
the south. Because his office serves so 
many foreign clients seeking homes 
in the area, no fewer than 20 brokers 
in his office speak languages besides 
English.

Carman said he expects homes at 
“entry-level” pricing — considered 
anything under $1.5 million on the 
Midpeninsula — to continue to be ac-
tive during the autumn buying season.

“From San Bruno to San Jose and 
everywhere in between, the entry-
level market is strong,” he said. “The 
home-ownership ethic is still very 
prevalent in our market.”

Other local real estate profession-
als agree.

“There are multiple offers for any-
thing under $1.5 million,” said Denise 
Welsh, broker associate in the Los Al-
tos office of Alain Pinel Realtors and 
president of the Silicon Valley Asso-
ciation of Realtors. “They’re flying 
off the shelf.”

That trend will continue this fall, 
Welsh said, though inventory in that 
price range is limited in a housing 
market as expensive as San Mateo 
and Santa Clara counties. Inventory 
in all price categories has shrunk dra-
matically in recent years. In late Au-
gust, only 32 homes were available for 
under $1.5 million between Mountain 
View and San Mateo, 156 between 
$1.5 million and $5 million in the 
same area, and 62 above $5 million.

“It’s a tough time for buyers,” said 
David Barca, vice president of the Sil-
icon Valley region of Pacific Union.

He concurred with Carman and 
Welsh that an active fall buying 
season is likely to ramp up after the 
typically quiet summer.  The year got 
off to a slow start, though the market 
recovered nicely for a brisk spring, 
Barca said.

Unlike Carman and Welsh, though, 
Barca expressed some reservations, 
saying he harbors nagging doubts. 
Though he said an active autumn is 
more likely than not, he’s hedging his 
bets because of tight inventory and 
shortage of lower-cost housing.

“I’m cautiously optimistic,” he said. 
“But, I have a queasy feeling that, 
although it’s unlikely to be a dud, 
there’s a chance it may not be a great 
season.”

In the longer term, Barca said he 
sees cause for optimism thanks to 
such proposed projects as Facebook’s 
1,500-unit housing project near its 
Menlo Park headquarters that in-
cludes a 15 percent affordable compo-
nent as well as other transit-oriented 

multifamily developments along the 
El Camino Real corridor.

Barca said he also anticipates a 
reemergence of international buy-
ers who had a major impact during 
the post-recession comeback years. 
They’re competing with local families 
who have outgrown smaller residences 
and are seeking top-tier schools for 
their children. These buyers focus on 
housing in the $1.5 million to $3.5 
million category, preferably in neigh-
borhoods close to commerce, Caltrain 
and centers of employment.

Other trends in the region’s housing 
market Barca said he sees this fall are 
a drop in prices among luxury homes 
and strong interest in newer homes 
built with a modern style and open 

floor plans.
“Owners who were asking $30 

million last year have dropped their 
prices somewhere into the ‘$20 mil-
lions’, and properties priced at $25 
million are sitting on the market as 
prospective buyers hope to get them 
for $22 million or $23 million,” Barca 
said. “The modern architecture trend 
is big. I have beautiful Mediterranean 
and Tuscan-style homes built only a 
few years ago sitting on the market. 
They’re now considered less desir-
able.”

Prospective Midpeninsula buyers 
are indeed smitten with contempo-
rary-style homes, especially if they 

Condo/Townhouse Sales 

January - June 2017

Condo/ 
Townhome

# of Sales
Median Sale 

Price
Ave DOM

Median 
DOM

Mountain View 148 $1,118,500 12 9

Redwood City 62 $1,040,000 20 12

Menlo Park 43 $1,320,000 35 17

Palo Alto 41 $1,475,000 21 11

Los Altos 20 $1,542,500 22 10

East Palo Alto 5 $733,000 12 9

Woodside 1 $625,000 177 177

Single-Family Home Sales

Courtesy of the Silicon Valley Association of Realtors

January - June 2017

Single Family 
Home

# of Sales
Median Sale  

Price
Ave DOM

Median 
DOM

Redwood City 244 $1,521,000 17 10

Los Altos 175 $2,975,000 17 9

Palo Alto 168 $2,795,000 21 9

Menlo Park 147 $2,130,000 25 12

Mountain View 116 $1,875,500 17 9

East Palo Alto 56 $772,500 20 11

Los Altos Hills 46 $4,180,000 33 14

Atherton 44 $4,600,000 43 14

Portola Valley 35 $3,000,000 28 12

Woodside 23 $1,800,000 40 15

Left: Homes that are more modern with open floor plans like 
this modern farmhouse are selling faster even than new Tuscan 
or Mediterranean style homes according to Midpeninsula 
Realtor David Barca. Photo by Michelle Le

(continued on page 10)

‘Palo Alto 

in particular 

is drawing 

interest from 

an international 

clientele  

these days.’
—John Carman, manager 

of the Coldwell Banker 
Real Estate in Palo Alto. 

‘I’m cautiously optimistic, 

but, I have a queasy  

feeling that, although it’s 

unlikely to be a dud,  

there’s a chance it may  

not be a great season.’
—David Barca,  

vice president of the Silicon Valley 
region of Pacific Union
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Midtown Realty, Inc.  
Real Results, Real Estate

2775 Middlefield Rd, Palo Alto • Phone: (650)321-1596  Fax: (650)328-1809
See our local listings online at — www. midtownpaloalto.com    BRE# 1900986

 

“For more than 60 years, Midtown Realty has been assisting 
its neighbors and friends with one of the most important 
purchases in their life… their home! At Midtown Realty, we 
are dedicated to working with people, not clients. We sell 
homes, not houses and Palo Alto is our home, not a branch 

for all your real estate needs. Give us a call today.”

Your Neighborhood  
Midtown Realty Team

REAL RESULTS, REAL ESTATE

SOLD

SOLD

SOLD

Jane Volpe
Realtor/MBA

Rosemary 
Prince

Property Manager  
& Realtor

Joann Weber
Senior Property 

Manager & Realtor

Ryan  
Eltherington

Realtor

Tim Foy
Broker/Owner

Chris Taylor
Realtor

Yamei Lee
Realtor

Lisa Knox
Realtor

Molly Foy 
Rich
Realtor

Yvonne 
Boone

SungHee 
Clemenson

Realtor

Robert I. 
Steinberg

Realtor
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Providing A
Network of

Reputable
Home-Improvement

Professionals

THE COST IS THE SAME –  

THE RESULTS ARE DIFFERENT!

Experience &  
Marketing Knowledge
With over 25 years experience and 
as the #1 Agent in his office for 14 
of the last 17 years, Hugh’s constant 
monitoring of the local market keeps 
his clients apprised of any activity 
that may impact the sale of their 
property.

Contract Negotiation
Hugh’s primary goal is to achieve the 
best price and most favorable terms 
for his clients. His results have been 
career sales of over $2 billion. 

Property Marketing
Hugh’s thorough print and internet 
marketing campaigns for each 
property provide extensive local, 
national, and international exposure 
for his sellers.

Cornish Concierge 
Service
Hugh’s homeowner’s Concierge 
Service provides a network of 
reputable home improvement 
professionals to ensure that each 
property is presented at its very best. 

WHY CHOOSE HUGH?

Ranked Top 1% Internationally – Coldwell Banker

Ranked #125  Nationally by The Wall Street Journal, 2017

Over $2 Billion in Sales

WWW.HUGHCORNISH.COM

650.566.5353 DIRECT

650.619.6461 CELL

hcornish@cbnorcal.com
CalBRE# 00912143
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were built with green construction standards, 
Carman said. But he also sees strong interest 
this fall in the area’s older homes with open 
floor plans and accessible outdoor space.

Buyers had better come with lots of money. 
Carman said between summer 2016 and 2017, 
the median price of a single-family home in Old 
Palo Alto—bordered by Alma Street, Churchill 
Avenue, Middlefield Road and Oregon Express-
way—soared from $3.3 million to $5.1 million.

Though too pricey for many, Old Palo Alto 
is the kind of well-established neighborhood 
within walking distance of shopping, public 
transit and employment sought by a majority of 
prospective buyers this year.

“Walkability is a huge factor,” Welsh said. 
“People with long commutes do not want to get 
back in their cars. And the possibility of com-
muting by bicycle or train is playing a big part in 
people’s buying decisions,” especially younger 
buyers. 

“Millennials are less interested in luxury and 
size, whether it’s a house or possessions in gen-
eral,” she said.

An interesting side effect of homebuyers’ 
down-scaling of  both size and price,  is waning 
interest in places like Woodside because of its 
distance from jobs, shopping and transportation.

“It’s a beautiful place, but considered too re-
mote by many,” Barca said. “It’s not trending 
these days.”

David Goll is a freelance writer for the 
Palo Alto Weekly. He can be emailed at 
david.w.goll@gmail.com.

2017 market
(continued from page 7)

Margot Lockwood
650.400.2528

homes@margotlockwood.com
CalBRE #01017519

Years of Experience meets 
Youthful Exuberance

Ricky Flores
408.565.5626
rflores@apr.com
CalBRE #02027985

FOR THE RESULTS YOU EXPECT

www.margotandricky.com

This light filled new construction 4 bed 3.5 bath home in Woodside 
Glens backs to a seasonal creek, offering privacy and great entertaining 
possibilities from two decks under a canopy of oaks. A flexible floor-
plan with bedrooms on both levels, open living and dining room areas 
and an eat-in kitchen, offers a number of living options. Potential of 2 
master suites, one on main living area and one on lower with additional 
2 bedrooms. Quartz kitchen counters, subway tile backsplash, white 
oak floors, marble baths, laundry room and more! A trailhead for the 
Joan Olson open space is at the end of the street, offering both on and 
off-road access to downtown Woodside. Located in the award winning 
Woodside Elementary School District. Co listed with Cesar Cervantes 
Coldwell Banker.

132 Otis Avenue, Woodside    $2,995,000

Custom built Contemporary 
tri level home on 6+ acres. 
5 bedrooms, 4.5 bath. Open 
living floor plan with stunning 
kitchen, 2 bed, 1.5 bath on 
main level. Upper level consist 
of master suite, guest suite 
and office. Lower level has 
media room and guest bed/
bath, workroom and storage. 
2 car attached garage and 
separate work shop make this 
property ideal. Award winning 
Woodside Elementary school.   

320 Jane Drive, Woodside    $6,999,000

Open Sat/S
un 1-4

‘Walkability is 

a huge factor. 

People with long 

commutes do not 

want to get back 

in their cars.’
—Denise Welsh,   

2017 president of the 
Silicon Valley Association 

of Realtors

Aerial view of a $12 million home on the market in Woodside.
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ZachTrailerGroup
WSJ Top 150 Agents Nationwide

650.906.8008
www.zachtrailer.com  |  ztrailer@zachtrailer.com

ZachTrailerGroup Community
Connected

2661 WAVERLEY STREET
PALO ALTO

799 BERKELEY AVENUE
MENLO PARK

SALE PENDING

3BR 2.5BA
Beautifully updated  |  ±1,795 SQFT  |  ±5,776 SQFT LOT

102 ENCINAL AVENUE
ATHERTON

6BR 6.5BA + office
New construction  |  ±6,157 SQFT  |  ±24,000 SQFT LOT

6BR 7.5BA + office
±11,020 SQFT OF INDOOR-OUTDOOR LIVING

New construction  |  Walls of glass in living room and family room open completely to covered patio with built-in speakers  |  Luxurious master suite
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Tom LeMieux

650.465.7459

tom@lemieuxRE.com

License #01066910

Jennifer Bitter Liske

650.308.4401

jennifer@lemieuxRE.com

License #01847627

For virtual tour on these properties, please visit lemieuxRE.com

FOR SALE

147 Stockbridge Avenue, Atherton
New construction; 6 bedrooms, 6 full  

and 2 half-baths; approx. 13,064 sq. ft.;  
guest house, pool, and spa; approx. 1.1 acres

OFFERED AT $16,900,000

PENDING

182 Buckthorn Way, Menlo Park
Mid-century modern home; three levels with 

2 bedrooms, 2.5 baths, and elevator;  
2 balconies and vast terrace

OFFERED AT $1,980,000

SOLD

1017 Louise Street, Menlo Park
Large lot approx. 14,100 sq. ft.; end of a  

cul-de-sac location; existing 4-bedroom home;  
great opportunity to build or remodel

OFFERED AT $3,298,000

SOLD

927 Theresa Court, Menlo Park
Rarely available cul-de-sac home in 

Suburban Park neighborhood;  
3 bedrooms, 2 baths on one level

OFFERED AT $1,950,000

Atherton

Selby Lane
Remodeled designer home; 4 bedrooms,  
2 baths; open floor plan; English gardens; 

spacious backyard with large  
entertainment patio

Contact us to schedule a showing for 

any of these available properties.

COMING SOON

FOR SALE

1715 Bay Laurel Drive, Menlo Park
Premier street; 4 bedrooms, 2 offices,  

and 4.5 baths; theatre/recreation room; 
fitness studio; gorgeous grounds

OFFERED AT $6,195,000

FOR LEASE

680 Cotton Street, Menlo Park

Remodeled designer home on premier street; 
4 bedrooms, office, 3 full baths, and  

2 half-baths; recreation room above garage

$15,000 PER MONTH

SOLD

1394 San Mateo Drive, Menlo Park
Excellent opportunity on premier street;  

approx. .9-acre level corner lot; 3 bedrooms, 
3 baths; 1-bedroom guest house

OFFERED AT $5,795,000

Ranked #172 Team Nationally, The Wall Street Journal, 2017

Over $2 billion in sales since 1998    l    lemieuxRE.com

SOLD

349 Fletcher Drive, Atherton
Remodeled in West Atherton; 4 bedrooms, 
3 baths; resort-like grounds with pool and  

vast terraces; almost 1 acre

OFFERED AT $5,950,000
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All three top-selling Midpeninsula 
real estate agents recently inter-
viewed by the Weekly — who have 

each sold more than $100 million annu-
ally — say they essentially fell into their 
business. 

Michael Dreyfus practiced law, then re-
alized he didn’t like it, and explored sever-
al business ideas. One was for coffee carts, 
he says, before they were a thing. He chose 
real estate instead.

 Judy Citron was an artist, doing intricate 
illuminated manuscripts. Then she taught 
foreign language and art at a school in San 
Francisco.  She didn’t go into real estate 
until her four children were nearly grown 
and she’s been an agent for less than 10 
years.

Like Citron, Tim Kerns also taught 
— middle-school math, no less, — and 
coached three kids’ sports teams. Then in 
his late 20s, he decided to switch careers, 
studying for his real estate license and 
teaching at the same time. He told his wife 
if he could sell four houses the first year 
they’d be “OK.” He sold four houses in the 
first month.

All three agents think of themselves as 
way more than people who sell real estate. 
They’re in it for the relationships. The 
emotions.

Citron, presently an agent with Alain 
Pinel Realtors in Menlo Park, started out 
building homes with her husband. Then 
others began asking her to build homes for 
them. She got hands-on experience without 
being a contractor. Eventually she got into 
real estate full time. 

“For me selling a home is such a per-
sonal thing. I truly want to safeguard ev-
eryone’s investment. 

“It’s all about the client. It’s not about 
me,” she said. “I always give extremely 
honest (advice). People greatly appreciate it.

“I tell more people not to buy homes 
than buy ... I’m brutally honest.  I consider 
myself a real estate adviser much like peo-
ple would go to a financial adviser.”

She says her gifts as an artist help her 
to see the potential of homes and help 

her clients see it, too. “I have the capac-
ity to envision the potential of a home 
and approximate the associated costs.” 
She acknowledges that she hasn’t been in 
the real estate business as long as most of 
her colleagues or competitors. “My third 
year in the business I was in the Wall 
Street Journal, being one of the top agents 
in the country. It was shocking to me.”

“I don’t consider myself a sales person. I 
connect to people really well. I get people,” 
she said.

Michael Dreyfus “sort of backed into the 
business,” he said, but did so early enough 
that he’s been in it 27 years.

He was one of the top sellers for Cold-
well Banker in Newport Beach before he 
and his wife decided to move to Northern 
California for his wife’s career and to raise 
their children. 

Working in Southern California, he said, 
gave him patience and an understanding of 
the real estate market’s nuances. Homes in 
Southern California generally take longer 
to sell (as long as a year) and no one there 
stages their home before selling.

 Dreyfus started his own real estate com-
pany focusing on Old Palo Alto. “I didn’t 
know anybody, but I knew what I was do-
ing,” he said. He did analytics to figure 
out the market, and learned about specific 
neighborhoods, things like lot sizes in Pro-
fessorville, for example. He isn’t afraid to 
make his views known to city councils, 
making sure zoning and building rules 
enhance the market rather than hinder it.

“I’m a big believer in targeting what I’m 
selling and who wants to buy it,” he said, 
calling his business sector “hospitality” 
rather than sales.

To be successful in this real estate mar-
ket, he said, “you need to have a very high 
service model. I introduce people to my 
community and I take care of them.”

Lately he has turned his focus to empty-
nesters, helping those who want to sell or 
counseling them on the alternatives, such 
as renting out their home and living off 
of the income. His favorite type of sale, 
though, is helping first-time homebuyers 
get their first home. His main motivation 
is “involvement with people. That’s what 
I didn’t like about the law. Three or four 
years ago I had a crisis of conscience,” he 
said, as the number of absentee buyers he 
sold to increased and he felt like he was 
dealing less and less with people in person. 
“It got a little soulless for a minute.”

His advice to newer agents?
“Everybody is so busy. You have to have 

all the questions answered. You have to an-
ticipate (the questions),” he says, because 
if you meet with a client and say you don’t 
know, you’ll get back to them, they may 
never come back.

“The pace of life for these high earners is 
intense. They’re either working or playing. 
Our (selling) seasons are February to mid-
May and September to Thanksgiving.”

Dreyfus sold his real estate company to 
Golden Gate Sotheby’s International Re-

alty, of which he is the president of their 
Silicon Valley region, with offices in Men-
lo Park and Palo Alto.

Dreyfus sells homes throughout the Mid-
peninsula, with “special expertise on the 
super high end.” In September alone, he 
had eight listings over $30 million.

How does he sell this type of home? 
“The two thousand four hundred and thir-
ty-seven billionaires (in the world). That’s 
who I’m marketing to,” he said.

Like Dreyfus, Tim Kerns started out 
having to “trust myself.”

“I fell in love with the buying and sell-
ing process of my own personal home,” he 
said. Switching from working with kids, he 
still gets to work with families. “There’s 
emotions and kids and relationships being 
built.”

He entered real estate “at the top of the 
tops” in the Menlo Park/Atherton market 
in 2007, working for Coldwell Banker. 

“To me I don’t even feel like I’m selling 
anything. I’m more of a therapist-middle-
man-negotiator,” he said. He pointed out 
that a reporter mentioned the word “sell-
ing” multiple times but he said, “I have a 
completely different approach. Passive not 
pushy. A house will sell itself ... It’s not 
about selling. To me that’s natural.”

Kerns grew up in Atherton and gradu-
ated from UCLA with companion degrees 
in history and political science just as the 
first tech bubble burst in 2000. “I followed 
my heart. I said, ‘I’m gonna do what I want 
to do’.” His passions were children and 
sports, so he taught at Sacred Heart Prep 

for 10 years and coached three sports. “I 
was doing exactly what I wanted to do.”

He got married, had two kids, and “hit 
my pinnacle,” deciding he didn’t want to 
be a principal or work in an office. “I com-
pletely made the career switch.”

He likes the whole real estate process, but 
especially the negotiation. “When (the offer) 
gets ratified. When we are one of five offers 
and they get the house. Or (I’ve) prepped a 
house for three months, sit down (with the 
owners) with five offers and accept one of 
them. There’s no better feeling for me.”

He is devoted to his clients. “I take it 
very seriously. I’m working on it 24 hours 
a day. You need to treat it like you are a 
start-up. Give 110 percent.”

He points out that his schedule is flexible 
enough that, while he may have to work 
some nights and weekends, he can go to his 
child’s soccer game or go to a social event 
and handle a quick business call or email 
because “it’s all mobile.” 

He says he’s very competitive and finds 
it hard to lose, whether it’s in sports or in a 
real estate deal.

Citron, on the other hand, tries not to 
look at her competition, preferring to see 
other agents as relationships she has to get 
a job done. “Relationships in this industry 
with other agents are absolutely critical. 
You have to have respect, support and ad-
miration from other agents.

“It’s my job to hold (a client’s) hand to 
answer questions day or night. I’ll take 
calls seven days a week,” she said.

“It is incredibly hard work and it looks 
a little glamorous on the outside. I don’t 
think any of it comes easily,” she said, by 
way of offering advice to those aspiring 
to get into real estate. “It’s extremely ex-
pensive to excel ... Everything I do when 
selling a property is extremely deliberate. 
It doesn’t matter the price of the house. I 
work for people not prices.” 

Elizabeth Lorenz is the Home and Real 
Estate Editor at the Palo Alto Weekly. 
She can be emailed at elorenz@embar-
caderopublishing.com

Stratospheric 
sellers

Three Midpeninsula agents came to real estate  
through the back door

by Elizabeth Lorenz

‘I don’t consider myself 

a sales person. I connect 

to people really well.’
—Judy Citron, Realtor  

for Alain Pinel Menlo Park

‘You need to treat it  

like a startup.  

Give 110 percent.”
—Tim Kerns,  

Realtor for Coldwell Banker

‘You need to have a very 

high service model. I 

introduce people to my 

community and I take 

care of them.”
—Michael Dreyfus, president 

Dreyfus Sotheby’s Silicon Valley
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Why do so many sellers and 
buyers choose Elyse?

650 743 0734
Elyse@ElyseBarca.com

License #01006027

Client Endorsement 
We interviewed several 
agents, but Elyse’s 
communication skills, superb 
organization and attention 
to detail put her above 
the others. What clinched 
the decision was Elyse’s 
reputation. Clearly with her 
intelligence, dedication and 
many years of experience, 
Elyse is as good as they get 
and we felt blessed to have 
her working for us. We never 
experienced the anxiety 
and terror that so many 
friends talk of and remember 
our time of househunting 
with Elyse as a wonderful 
adventure with a great 
ending.    
C.C. - Menlo Park

Client Endorsement 
In Elyse, we found a 
gold mind! She is sharp 
and compassionate and 
she definitely knows her 
business. She was our 
cheerleader when we needed 
encouragement, our library 
when we needed information 
and our therapist during the 
transition.  
P.K. - Atherton

SOLD                     ATHERTON

SOLD                     ATHERTON

AVAILABLE                 MENLO PARK

SOLD          REDWOOD CITY

SOLD             MENLO PARK

SOLD             MENLO PARK

SOLD                    PALO ALTO

SOLD                    PALO ALTO

SOLD          PORTOLA VALLEY

Credentials Matter.
But true success is always 
measured by the client.

be
elysebarca
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This recently constructed Ath-
erton masterpiece strikes a 
perfect balance between clas-
sic styling and contemporary 
functionality. The 6 Bed/4.5 
Bath three-level floorplan of-
fers open concept living ar-
eas, high tech amenities, and 
spacious private areas, all 
bathed natural light. Fine mill-
work, custom finishes, and 
top of the line materials make 
for a stunning presentation, 
and the home is ideally lo-
cated just blocks from Down-
town and top rated Menlo 
Park Schools. The 29k plus lot 
offers the capacity for a pool 
and cabana/guest house, and 
currently features a custom 
tennis court. 

VICTORIAN�INSPIRED�ATHERTON�HOME�WITH�
OPEN�CONCEPT�CONTEMPORARY�DESIGN

Offered at $10,950,000 www.60Michaels.com

Located in the most sought 
after neighborhood in Palo 
Alto, this estate style prop-
erty designed by renowned 
local architect Birge Clark 
was painstakingly restored 
in 2009. The 4 Bed/5.5 Bath 
7,145 sf floor plan spans 
three levels, with an eleva-
tor servicing all floors. The 
grounds of the 24,000+- sf 
lot are designed for enter-
taining on a grand scale, and 
includes pool, outdoor pa-
vilion, and a separate, 990sf 
1 bedroom detached guest 
cottage. Close proximity to 
Downtown, and outstanding 
Palo Alto Schools make for 
an ideal location.  

EXTRAORDINARY�ESTATE�IN�CRESCENT�PARK��PALO�ALTO

Offered at $17,800,000 www.CrescentParkEstate.com

just listed!



The Almanac | Palo Alto Weekly | Page 17www.PaloAltoOnline.com • Palo Alto Weekly • October 6, 2017 • Page 49

Derk Brill’s success in the Mid-
Peninsula real estate market is no secret. 
Born and raised in Palo Alto with family 
roots in the area dating back to the 1920’s, 
he has a thorough and intimate knowledge 
of the community, and the personalities 
that shape it. His experience and expertise 
have enabled Derk to attain the status of 
top producing agent in the Palo Alto office, 
as well as being among the elite agents in 
the United States.

Derk’s philosophy of client service differs 
significantly from most top producing 
agents. He offers a hands-on, personal 
approach to the sale of a home. This extends 
from the preparation process through 
the close of escrow. Rather than handing 
a client off to a series of assistants, Derk 
manages every aspect of the sale including 
property prep, marketing, open houses, 
negotiation, and closing. This provides a 
seamless transaction from beginning to 
end.

Alain Pinel Realtors’ partnership with 
Luxury Portfolio International ensures that 
in addition to local and national marketing, 
Derk’s clients benefit from extensive 
international exposure through a large 
network of brokerages throughout the 
world.

If you are considering selling or buying a 
home in the mid-peninsula, contact Derk 
to leverage the expertise of a true local. 

DERK BRILL
e-Pro, Certified Relocation Specialist

M: 650.814.0478
dbrill@apr.com
www.DerkBrill.com
License# 01256035
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Farm House
Workshop

Main Residence

Cattle Barn

Pond

650.740.2970 
EDemma@CBNorCal.com

www.ErikaDemma.com

ERIKA DEMMA
CalBRE# 01230766

This information was supplied by Seller and/or other sources. Broker believes this information to be correct but has not verified this information and assumes no legal responsibility for its accuracy. Buyers should investigate these issues to their own satisfaction.

650.339.6342
Paula.Russ@CBNorCal.com
www.pruss.cbintouch.com

PAULA RUSS 
CalBRE# 00612099

SPECTACULAR OCEAN VIEW RANCH ESTATE on 186 ACRES

$7,750,000       www.301RanchRoadWest.com 

Spectacular ocean views

Estate-quality home with 4 bedrooms + office 

2 bedrooms, 1 bath in the farm house

4 wells for potable or irrigation water

Potential for cattle, equestrian, and/or agriculture

Gated, shared private road for the community plus gated driveway 

Three separate parcelsLOCATION

Pescadero Village 
2 mi  •  5 mins 

Pescadero Beach 
4 mi  •  8 mins

Half Moon Bay 
19 mi  •  30 mins

Stanford University 
32 mi  •  59 mins

Santa Cruz 
36 mi  •  45 mins

San Francisco 
40 mi  •  58 mins

SFO 
41 mi  •  78 mins

SJC 
53 mi  •  88 mins

All times approximate per Google maps and may vary based on traffic conditions.
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NEIGHBORHOOD SNAPSHOT

University 
South

x

Between  
the past  

and  
the future

x

University South embraces its Silicon 
Valley history along with major change

story by Elinor Aspegren  
photos by Veronica Weber

Heritage Park has given University South a place to gather. Christina White and her son Santino are regulars at the park.

Now the neighborhood is home to a 
diversity of residents, from longtime 
Palo Altans to newcomers, attracted to 
its close proximity to University Av-
enue, as well as a library, grocery store, 
City Hall, and even a history museum. 

Dave Bubenik, who with his wife has 
lived in the area for over 20 years, has 
watched the neighborhood develop. In 
the 1990s, when he first moved in, “it 
was mostly an older person’s neighbor-
hood.”

Now, with Heritage Park, built after 
the departing Palo Alto Medical Foun-
dation was replaced by single-family 
homes, Bubenik has a different view. 
“From my front porch I see the whole 
United Nations of people going by — 
different languages, different skin col-
ors — everything is right there in this 

If Palo Alto is known as the hometown of Silicon Valley, then the University South neighbor-
hood is its birthplace. Transistor inventor William Bradford Shockley, amplifier inventor 
Lee de Forest, and of course Bill Hewlett and David Packard all lived within the few blocks 

bounded by Homer Avenue, Alma Street, Embarcadero Road and Waverley Street. 

(continued on page 22)

The neighborhood has gone from fairly quiet to “much more noisy 
Monday through Friday,” says one resident.



FALL REAL ESTATE | 2017

The Almanac | Palo Alto Weekly | Page 21

 

D A V I D  K E L S E Y  E S T A T E S  G R O U P  P R E S E N T S

THE MORA HOUSE

T

DAVID KELSEY

CHRISTINE PIMLOTT

650.223.5588  |  david@davidkelsey.com
CalBRE#01242399

650.291.7191  |  cmpimlott@gmail.com
CalBRE#01962666
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neighborhood,” he said.
Longtime resident Richard 

Brand, who technically lives 
on the edge of University South 
and Professorville but consid-
ers himself a resident of both 
neighborhoods, agreed that the 
increasing number of children 
and diversity has energized the 
community.

“Now, the neighborhood is 

bursting at the seams with chil-
dren,” he said. “I think that is the 
biggest change energizing the 
neighborhood for sure.”

Despite the benefits of popu-
lation increase, Brand said there 
have been drawbacks. “When we 
moved in, it was a quiet neigh-
borhood. It has become a bit 
frenetic. It’s become much more 
noisy Monday through Friday,” 
Brand said.

The noise can largely be at-
tributed to the development of 
office buildings in downtown 

Palo Alto, which in 
turn means more 
traffic and parking 
issues. The city has 
attempted to solve 
this by approving 
a parking-permit 
program for drivers 
who stay longer than 
2 hours.

“The software 
revolution has cre-
ated a lot more 
jobs. Most people 
who have those 
jobs don’t live here. 
So there’s a lot of 
parking problems,” 
Brand said.

Bubenik tolerates 
the traffic and noise, which he 
said is partially caused because 
the neighborhood has two busy 
one-way streets, but says that the 
city has plans to put in a bike 
boulevard to deter traffic. “If 
you don’t like noise, this is not a 
good place to be.”

Palo Alto City Hall is locat-
ed inside the University South 
neighborhood — a fact that 
residents use to their advantage. 
Community members are among 
the most politically active in 
Palo Alto, using their proximity 

to turn plans for office buildings 
into Heritage Park and to prevent 
the building of an 18-story hos-
pital in the area. 

“If there’s a threat, then we 
band together and go talk to the 
council,” Brand said.

University South is one of few 
Palo Alto neighborhoods that 
can boast that it is home to a 
museum: the Museum of Ameri-
can Heritage. Museum executive 
director Allison Wong said the 
museum’s approach is to partner 
with a lot of different nonprofits 

to help the communi-
ty. The museum gets 
about 25,000 visi-
tors a year. Being in 
the University South 
neighborhood comes 
with a variety of ad-
vantages.

“We are in a com-
munity and are not 
surrounded by an in-
dustrial area, so a lot 
of our visitors come 
by randomly,” she 
said. “What is advan-
tageous is that we’re 
close to downtown — 
it’s what gives people 
something to do. 
They can go get food 

and then come to our museum 
and vice versa.”

Overall, Bubenik values the 
neighborhood for its liveliness, 
diversity and history. With its 
placement a close walk from 
downtown, he finds no end to 
things to do.

“Everything’s so handy,” he 
said. “It’s lively — and I like 
lively. You see a lot of people—
lot of different kinds. Some-
thing’s always happening.”

Elinor Aspegren is a former 
intern for the Palo Alto Weekly.

University South
(continued from page 20)

CHILD CARE AND PRESCHOOLS Addison Kids’ Club, 650 Addison Ave.; Children’s Creative 
Learnign Center Downtown Child Care Center, 848 Ramona St.; First School, 625 Hamilton Ave.; 
The Learning Center, 459 Kingsley Ave.
FIRE STATION No. 1, 301 Alma St.
LIBRARY: Downtown branch, 270 Forest Ave.
LOCATION: Bounded by Homer Avenue, Alma Street, Embarcadero Road and Waverley Street
NEIGHBORHOOD ASSOCIATION: Elaine Meyer, 650-325-8057
PARKS: Scott Park, Scott Street and Channing Avenue; Palo Alto Heritage Park, Homer Avenue 
and Waverley Street
POST OFFICE: Hamilton, 380 Hamilton Ave.
PUBLIC SCHOOLS: Addison Elementary School, Jordan Middle School, Palo Alto High School
SHOPPING: University Avenue, Town & Country Village

FACTS

University South has gone from being an “older person’s neighborhood” to “bursting at the seams with children,” said resident Richard Brand.

University South residents are among the most active about civic issues.

NEIGHBORHOOD SNAPSHOT

‘What is advantageous is that we’re 

close to downtown — it’s what 

gives people something to do. They 

can go get food and then come to 

our museum and vice versa.’
— Allison Wong, director,  

Museum of American Heritager
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Our Teamwork makes Your Dream work!
With our expert knowledge and proven results

6th generation San Francisco Bay Area resident
Over 80 years of combined Real Estate Experience

Lyn Jason Cobb & Team brings an emphasis on innovation  

and service to the local real estate market and our connections 

to the areas we serve go back for generations. That personal 

experience and in-depth market knowledge give our clients a 

distinct advantage when buying or selling a home.

Our Clients Receive:

• Expert Market Analysis

• Superior Negotiation Skills

• Professional Photography & Brochures, Personalized

& Effective Marketing Solutions including: E-Flyers,

Newspaper & Magazine Ads, Custom Websites, Virtual

Tours, Worldwide E-Marketing Campaigns … and more.

• Access to our private list of home repair specialists

• Full-time Service & Support

• Staging Consultation

(Certified Home Marketing Specialists)

Other Qualifications:

• Property Management

• 1031 Exchange Expertise

• Certified Relocation Specialists

• Senior Real Estate Specialists

•  Real Estate Law and Corporate

M & A Expertise

• Digital Marketing Specialist

• Ecobroker ”Green” Certified

Lyn Jason Cobb & Team

Nationally recognized Coldwell Banker Top 1% team since 2010
www.LynJasonCobb.com

Atherton  |  Menlo Park  |  Woodside  |  Portola Valley  |  Palo Alto  |  Redwood City  |  San Carlos

Mountain View  |  Los Altos  |  Los Altos Hills  |  Belmont  |  San Mateo  |  Hillsborough  |  Burlingame  |  Millbrae  |  Foster City

Top 250 Teams Nationwide by Wall Street Journal

Lyn Jason Cobb: 650.464.2622
LynJason.Cobb@cbnorcal.com

Herschel Cobb, J.D.: 650.464.2624
HRCobb@gmail.com

Beth Leathers: 650.302.2449 
erleathers@aol.com

Joshua Littlefield: 650.350.2596
joshua.littlefield@cbnorcal.com
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#1 MARKET SHARE IN ATHERTON 

2017 Atherton Sales
Tuscaloosa Avenue

Somerset Lane
Faxon Forest

Park Lane
Euclid Avenue

Atherton Avenue
Almendral Avenue

Reservoir Road
Isabella Avenue
Deodora Drive
Catalpa Drive
Valley Road
Edge Road

Fletcher Drive

113Atherton.com  390Stevick.com

58Winchester.comGULLIXSON.com

60MonteVista.com  180Magnolia.com
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MARY GULLIXSON
650.888.0860

mary@apr.com
LICENSE# 00373961

BRENT GULLIXSON
650.888.4898
brent@gullixson.com
LICENSE# 01329216

REPRESENTING THE 
PENINSULA’S FINEST 

PROPERTIES

Mary & Brent are ranked the #14 team in the nation  

(and #4 team by average sales price) 

in The Wall Street Journal report of the  

Top Residential Real Estate Professionals  

 (published June 23, 2017).

280Lowell.com  1441Edgewood.com

150Alamos.com 28500MataderoCreek.com

Information deemed reliable, but not guaranteed. Buyer to verify all information to their satisfaction. 

GULLIXSON.com
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Townhomes have appeal 
to a broad range of home 
buyers. Although typical-

ly thought of as “starter” homes 
with the idea that their owners 
will eventually “move up” to a 
single-family detached home, in 
a high-rent, fast-paced place like 
Silicon Valley, having a smaller 
home on a smaller lot 
is appealing not only 
to the Millennial 
first-time buyer, but 
retirees and empty-
nesters looking to 
downsize, singles or 
small families.

 One of the big-
gest factors drawing 
people in is that most 
townhome and con-
dominium complex-
es are located near 
downtown areas, giv-
ing residents easy ac-
cess to shopping, res-
taurants and services. 
Smaller lots mean 
less maintenance and 
upkeep, yet generally there is 
still enough space for pets, as 
well as flower or herb gardens. 

Buyers also value the simplicity 
and convenience. 

“A townhome offers most of 
the benefits of a single-family 
detached home as well as the 
benefits of shared ownership 
arrangements. For buyers who 
wish to have ‘separated’ living, 
a townhome’s architectural style 

provides an exterior entrance, 
limited common walls and gen-
erally a private garden/outdoor 

space,” said Carol Carnevale of 
Alain Pinel Realtors, who works 
with teammate Nicole Aron as 
“Carol & Nicole.”

 “Shared arrangements could 
include complex amenities such 
as a swimming pool, pool house, 
green belts, shared expenses for 
maintenance and professional 

management,” she 
said.

Carnevale said the 
cost of land is the 
single greatest com-
ponent in the area 
and townhomes and 
condominiums offer a 
more affordable hous-
ing option to potential 
buyers. 

“The townhome 
buyers we have rep-
resented appreciate 
the convenience and 
simplicity of town-
home living. For the 
younger demographic 
... Millennials appre-
ciate being able to 

walk to shopping restaurants and 

Living  
near the 
center  

of town
‘Lock up and go’ townhomes offer the ultimate  

in convenience for the right buyers

by Melissa McKenzie

People who buy townhomes like those in this Park Boulevard complex in Palo Alto like the ability to “lock up and go” without worrying about security or upkeep.

(continued on page 30)

‘Millennials appreciate being  

able to walk to shopping, 

restaurants and services.  

Lower shared upkeep of their 

home is also attractive.’
—Carol Carnevale,  

Alain Pinel real estate agent
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HE’S THE ADDITION  
EVERY HOME  

DESERVES

Brian’s value is born of a multi-generational, Bay Area real estate focus.  

It’s more than just knowledge, it’s knowingness. Combine that with a commitment  

to integrity, family, community, and honoring relationships above transactions,  

and you’ll understand why Brian consistently ranks as a top producing Realtor -  

locally and nationwide. Buying or selling? Give him a call at 650.303.5511.  

Because there’s always an opportunity to build success.

BRE# 
01174998
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LEADERS
WWW.SERENOGROUP.COM

1% For Good
committee lead

momTWIN-BOY

is UNIQUE 
SINCERE EMPATHY 
for all of our clients

& we show 

WWW.LEANNAHANDLAUREL.COM

PTA

influential
DETERMINED

 INSIGHTFUL

LEANNAH LAUREL

INDUSTRYINTEGRITY
with

EXPERIENCE
& VALUES

dynamic duo
REALTORS®

CALBRE# 01009791 & 01747147
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information and assumes no legal responsibility for its accuracy. Buyer should verify accuracy and investigate to Buyer’s own satisfaction.

kathleenpasin@serenogroup.com  |  www.kathleenpasin.com  |  (650) 450-1912  |  CalBRE # 01396779

Kathleen is a Palo Alto native and 
proud to live and work in this local 

community. She has successfully 
helped buyers and sellers in this local 

market for over 15 years.

KATHLEEN’S RECENT SALES

178 EL DORADO AVENUE, PALO ALTO
2 bedrooms  •  1 bathrooms

2085 SHARON ROAD, MENLO PARK
5 bedrooms  •  5.5 bathrooms

1720 LARKELLEN LANE, LOS ALTOS
5 bedrooms  •  3 bathrooms  •  represented buyer

1231 MILLS STREET, MENLO PARK
2 bedrooms  •  1.5 bathrooms

4 BENNETT ROAD, REDWOOD CITY
4 bedrooms  •  4 bathrooms  •  represented buyer

3981 SUTHERLAND DRIVE, PALO ALTO
4 bedrooms  •  2 bathrooms  •  represented buyer

PENDING

SOLD

SOLD
SOLD

SOLD

SOLD
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services. Lower shared upkeep 
of their home is also attractive,” 
she said.

For the older demographic, 
this option is attractive as well.

“Many long-term homeown-
ers are tired of the maintenance 
requirements of their homes and 
a desirable feature for them is a 
home that they can ‘lock up and 
go.’ Many travel on vacation, and 
as part of their employment.”

When serving townhome and 
condominium buyers, Carnevale 
(who was the only real estate 
agent among many contacted by 
the Weekly willing to talk about 
buying and selling townhouses), 
says her first recommendation is 
that buyers consider all housing 
options within their preferred 
communities. They should look 
first at how a home meets their 
needs, as well as evaluating the 
health of an association within a 
shared community—where many 
of these dwellings are located—
by looking into the financials, 
governing documents, bylaws 
and board minutes to be fully in-
formed. Prospective buyers will 
also want to know the monthly 
association fee and what that 
covers, as there isn’t a standard 

for what comes included with 
their dues. Buyers interested 
in purchasing a property to use 
for rental income should be in-
formed about the possibility of 
rental restrictions within the 
complex. 

“Typically lenders prefer lend-
ing in complexes where the ma-
jority of the units are owner-oc-
cupied,” Carnevale said. “Some 
older complexes have instituted 
rental restrictions and own-
ers who purchased prior to the 
adoption of these restrictions are 
given priority to rent over newer 
owners who purchased after such 
rules were adopted.”

 Carnevale said she and Aron 
do not target a specific demo-
graphic when marketing a town-
home because of the broad ap-
peal of these types of residences. 

The townhome market in Palo 
Alto and Menlo Park is only a 
fraction of all home sales, while 
the city of Mountain View has a 
significantly more robust town-
home market, with 92 homes at 
an average price of nearly $1.3 
million being sold this year so 
far and 175 sold in all of 2016, 
according to Carnevale. 

Melissa McKenzie is a free-
lance writer for the Palo Alto 
Weekly. She can be emailed at 
melissa. r.mckenzie@gmail.
com.

Townhouses
(continued from page 26)

Prospective townhome 
buyers should research 
the health of the 
homeowners’ association 
and know what kind of 
amenities a complex 
offers and what kinds of 
decisions owners are able 
to make about them.

Menlo Park
Atherton
Palo Alto
Los Altos
Woodside

Portola Valley

SUE CRAWFORD

(650) 566-5341
scrawford@cbnorcal.com

www.suecrawford.com
CalBRE# 00587710

1377 El Camino Real
Menlo Park, CA 94025

Start with a

dream
     make ityour home

Specializing in helping individuals 
buy & sell homes on the Peninsula
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THE FINEST REAL ESTATE REPRESENTATION

#39 Real Estate Agent in The United States (per The Wall Street Journal, 2017)  •  #1 Individual Agent, Alain Pinel Realtors

JUDY CITRON • 650.543.1206
Judy@JudyCitron.com • JudyCitron.com

License# 01825569

A FRESH APPROACH

J
udy brings a seasoned 

perspective to real estate 

that translates to 

successfully serving 

buyers and sellers on the mid-

Peninsula. She has a unique 

blend of skills, knowledge, 

professional relationships, and 

experiences that sets her apart 

in the industry. Judy’s 

exceptional, dedicated customer 

service is legendary.

She works tirelessly and 

diligently for her clients and 

prides herself on being ethical 

and honest. She provides data-

driven analytics and research on 

each home, as well as market 

projections and neighborhood 

evaluations, while bringing her 

sense of humor and incredible 

work ethic earning her the 2017 

designation #1 Individual Agent 

for Alain Pinel Realtors and  

#39 Agent in the USA per  

The Wall Street Journal 2017.

“Our miracle worker, Judy Citron, 
was truly amazing in getting 
us into our house in Palo Alto. 
During the process, we found that 
Judy’s intuition was astoundingly 
spot-on. Judy was an invaluable 
guide, and I cannot tell you the 
handsprings she performed to get 
us in there.”

—Adam C.

“We have worked with a number 
of agents over the years and, hands 
down, Judy’s simply the BEST! 
She’s incredibly real, genuine, and 
honest with high energy, a great 
sense of humor, and amazing work 
ethic. We can’t recommend her 
highly enough and are so thankful 
we finally found the ‘perfect’ agent.”

                                           —Lea A.

Atherton         Palo Alto         Menlo Park         Woodside         Portola Valley 

... And Surrounding Areas
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Premier Real Estate Professionals
1706 El Camino Real, Suite 220, Menlo Park  |  361 Lytton Avenue, Suite 200, Palo Alto  |  pacificunion.com

David Barca
VP, Menlo Park

650 704 9019

Kat Carroll
VP, Palo Alto

415 300 7122

Samira 
Amid-Hozour

650 868 1577

Drew Doran

650 766 2080

Elyse Barca

650 743 0734

Richard Bassin

650 400 0502

Judith Beisler

650 400 6203

David Cashin
Cashin Group

650 625 7201

Kristin Cashin
Cashin Group

650 387 2603

Rachel King

650 485 3007

Tricia Soliz
Michael & Tricia Team

650 833 9442

Charlene Cogan

650 868 0434

Nino M. Gaetano

650 207 1986

Nathalie de Saint 
Andrieu

650 804 9696

Nick Granoski

650 269 8556

Adam Touni
The AW Team

650 336 8530

Mania Manavi
Stange Group 

650 690 6116

Jason Sewald
Sewald Real Estate 

650 307 8060

Jennifer Pollock
Pollock-Tarr Team

650 867 0609

Deanna Tarr 
Pollock-Tarr Team

415 999 1232

Ella Barak
The Urban Group

650 646 4784

Sue Hajibaik

650 649 9454

Wendy Kandasamy
The AW Team

650 380 0220

Carolyn Rianda

650 400 8361

Sharon Witte

650 269 6700

David Hamren

650 771 4017

Michael Hall
Michael & Tricia Team

650 465 1651

Tom LeMieux
LeMieux Associates

650 465 7459

Jennifer Liske
LeMieux Associates

650 722 3395

Shane Stent

650 787 3775

Doyle Rundell

650 722 1385

Michelle Taser

650 575 7782

Alex Sandoval

510 714 8900

Carol MacCorkle

650 868 5478

Greg Stange
Stange Group 

650 208 5196

Maya Sewald
Sewald Real Estate 

650 346 1228

James Steele

650 796 2523

Amy Sung

650 468 4834

Avi Urban
The Urban Group

650 305 1111

Virginia Supnet

650 575 1932

Assaf Urban
The Urban Group

650 219 2117

David Weil

650 823 3855

Mitu Bhargava
The Urban Group

650 796 3893
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BROWSING BY BUDGET

It’s getting harder to find single-family homes on the 
Midpeninsula for under $1 million, unless you’re will-
ing to live in a tiny cottage or a townhome. On the 

other end, homes in the multi-million-dollar range, like 
over $10 million, are sitting on the market longer even if 
they have deluxe amenities and resort-like grounds. Here 
is a small snapshot of what’s going on using photos and 
brief descriptions. For more details, see our 2017 real estate 
trend story on page 6.

LOS ALTOS HILLS
Address: 27500 La Vida Real
List price: $68,000,000
Bedrooms: 5
Bathrooms: 12

Interior: 22,006 sf
Lot size: 8 acres
Date built: 2010
Walk score: 7

This luxurious home has access to the outdoors 
from nearly every room. The home has a 
wine cellar, library, theater, gym, indoor pool 
with retractable roof, spa, sauna and outdoor 
cabana.

UNDER $70 MILLION
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PALO ALTO
Address: 51 Crescent Drive
List price: $17,800,000
Bedrooms: 5
Bathrooms: 7
Interior: 7,145 sf
Lot size: .55 acre
Date built: 1926
Walk score: 64

Famed architect Birge Clark designed this 
Crescent Park home, which was restored in 
2009. The 6,155-square-foot main house has 
three levels, including 4 en-suite bedrooms and 4 
fireplaces. The home has an elevator, as well as 
a 990-square-foot guest cottage. The pool has 
Murano blue glass and gold tile.

UNDER $20 MILLION
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WOODSIDE
Address: 215 Josselyn Lane
List price: $11,998,000
Bedrooms: 5
Bathrooms: 5.5
Interior: 6,000 sf
Lot size: 4.96 acres
Year built: 1993
Walk score: 3

Estate on nearly five acres includes a five-
bedroom main residence, separate two- and 
four-car garages, a one-bedroom apartment, a 
one-bedroom guest cottage as well as a pool 
and pool house. 
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What can you 
buy on the 

Midpeninsula?
by Elizabeth Lorenz

(continued on page 38)
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HELEN & BRAD MILLER
#1 Team in Woodside, 2013 – 2016

HELEN MILLER 650.400.3426 | helenhuntermiller@gmail.com | License# 01142061

BRAD MILLER 650.400.1317 | bradm@apr.com | License# 00917768

www.HelenAndBradHomes.com

Enviable blend of  privacy, proximity to open 
space, and elegant living situated at the end 

of  a private cul-de-sac in one of  Woodside’s 
only gated communities.

• Traditional 6-bedroom, 5.5-bath home with 
approximately 6,465 square feet of  living space

• Unusually large common areas including separate 
living, dining, and dual family rooms, each connected 

• Perfect outdoor entertaining venues include a large 

a luxurious custom pool and spa with views of  the 
adjacent open-space hills

• Lot size of  3.14+ acres

• Minutes from Town Center shopping, restaurants, 
and the acclaimed Woodside School (pre-K – 8th)

• Approximately 6.02 acres with surrounding views 
of  the western hills and the 1,189-acre Jasper Ridge 
Biological Preserve

• The two-story, approximately 4,680-square-foot 
main home has origins as a mid-century hunting 
lodge and sports several functional upgrades in 
recent years

• Two guest houses, a pool and cabaña, a two-car 
carport, and a detached three-car garage round out 
the property and its wide range  of  heritage trees

The best of  both worlds… close to freeway 
access, Sand Hill Road, and Woodside and 

Portola Valley town centers, yet on a quiet, end of  

of  country living in this charming 4-bedroom, 
4.5-bath home.

Open Sunday | October 15, 1:30 – 4:30pm

Open Sunday | October 15, 1:30 – 4:30pm

| 280FamilyFarmRoad.com

| 340JaneDrive.com

SCENIC.  SECLUDED.  PRIVATE.  CENTRAL.

STYLISH HOME WITH VIEWS: BEST DEAL IN WOODSIDE

280 Family Farm Road  |  Woodside 

340 Jane Drive  |  Woodside 

For a private showing of  these homes, please contact:
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PALO ALTO    $14,500,000

Gorgeous Mediterranean Villa Estate with Bay Views 
just completed in Summer 2017. One of the finest in 
Palo Alto

Julie Tsai Law
650.799.8888

julie@julietsialaw.com

MENLO PARK | 1550 El Camino Real, Suite 100  650.462.1111
WOODSIDE | 2930 Woodside Road  650.529.1111

MENLO PARK DOWNTOWN |1075 Curtis Street  |  Menlo Park   650.304.3100

ATHERTON    $12,900,000

Stunning high-end, modern new construction in 
Atherton offers +/-11,020sf of incomparable indoor-
outdoor living. 

Zach Trailer
650.906.8008

ztrailer@zachtrailer.com

LOS ALTOS

Brand new construction in prime Los Altos Hills in 
close-in location with Palo Alto schools. 6 bedrooms, 
6.5bathrooms, around 6,638sf.

Julie Tsai Law
650.799.8888

julie@julietsialaw.com

WOODSIDE    $7,995,000

Reduced Price!!  On 6+ acres, Spectacular views out 
both sides of Western Hills and Jasper Ridge; quiet, 
private compound w main home, two guesthouses, 
close to I-280 freeway access

Helen & Brad Miller
650.400.3426
650.400.1317

helenhuntermiller@
gmail.com

Bradm@apr.com

LOS ALTOS HILLS

Polished architecture with beautiful views, rebuilt in 
2012. Palo Alto schools. 5 bedrooms, 5 bathrooms. 
Sold off Market.

Julie Tsai Law
650.799.8888

julie@julietsialaw.com

PORTOLA VALLEY $4,500,000

Timeless, classic, elegant, 5BD/4BA, remodeled 
home! Surrounded by a backdrop of stunning park 
like grounds, mature landscaping, lush gardens, pool 
and guest house, this Portola Valley home is a private 
retreat and entertainer’s delight! 

Suzanne Scott
650.387.4333

suzanne@
suzannescotthomes.com

ATHERTON    $4,485,000

Wonderful opportunity in the Lindenwood area of 
Atherton, 1.13 acres with pool and tennis court, 3 
bedrooms and 3 baths.

Chris Anderson
650.207.7105

canderson@apr.com

LOS ALTOS HILLS

Remodeled home on one acre lot in close-in location 
with Palo Alto Schools. 4 bedrooms, 2 baths. Sold over 
asking.

Julie Tsai Law
650.799.8888

julie@julietsialaw.com

COMING SOON

SOLD

SOLD
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MENLO PARK    $2,595,000
Charming from the outside and remodeled inside this 
3BD/2.5BA home has a superb kitchen and master 
suite and great indoor/outdoor flow.

Monica Corman
650.462.5971

mcorman@apr.com

Mandy Montoya
650.823.8212

mmontoya@apr.com

MENLO PARK | 1550 El Camino Real, Suite 100  650.462.1111
WOODSIDE | 2930 Woodside Road  650.529.1111

MENLO PARK DOWNTOWN |1075 Curtis Street  |  Menlo Park   650.304.3100

PALO ALTO

Goregeous home on prime Midtown cul-de-sac. 4 
bedrooms, 2.5 bathrooms around 2167sf.

Julie Tsai Law
650.799.8888

julie@julietsialaw.com

PALO ALTO

Charming home on a quiet tree-lined street in 
Duvaneck neighborhood. 4 bedrooms, 2 bathrooms 
around 1728sf.

Julie Tsai Law
650.799.8888

julie@julietsialaw.com

PALO ALTO 

Newly rebuilt home near Midtown, timeless elegance 
with contemporary flair. 5 bedrooms, 4 bathrooms 
around 2,679sf.

Julie Tsai Law
650.799.8888

julie@julietsialaw.com

PALO ALTO

Remodeled home convenient Midtown location, sold in 
9 days much over asking price.

Julie Tsai Law
650.799.8888

julie@julietsialaw.com

PALO ALTO    $2,288,000

Well Maintained. Open beam ceilings. 3 BD/3BA, family 
room, dining room. Palo Alto Schools. 2267sf per 
county. 

Louise DeDera
650.642.1422

ldedera@apr.com

REDWOOD CITY    $2,495,000

Boasting a peaceful setting in a recently remodeled 
home featuring high ceilings throughout, a newly 
updated kitchen with quartz countertops and all 3.5 
baths, a spacious family room with built in desk area 
and fireplace.

Valerie Soltau
650.464.3896

ValerieSoltau@gmail.com

SOLD

PALO ALTO    $1,850,000
Price reduction. Experience unparalleled service and 
amenities in Palo Alto’s Hamilton Building for adults 
55+. Top floor 3 bedrooms and 2 Bathrooms.

Monica Corman
650.462.5971

mcorman@apr.com

Mandy Montoya
650.823.8212

mmontoya@apr.com
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MORE UNDER $20 MILLION

ATHERTON
Address: 369 Fletcher Drive
List price: $19,988,000
Bedrooms: 7
Bathrooms: 8 full, 3 half
Interior: 11,825 sf
Lot size: 1.07 acres
Year built: 2017
Walk score: 3
Description: Single-family home

WOODSIDE
Address: 1250 Canada Road
List price: $14,995,000
Bedrooms: 4
Bathrooms: 6.5 
Interior: 8,250 sf
Lot size: 4.93 acres
Year built: 2000
Walk score: 1
Description:  Very modern single-

family home

LOS ALTOS HILLS
Address: 12950 Robleda Road
List price: $19,400,000
Bedrooms: 4 
Bathrooms: 4.5
Interior: 5,440 sf
Lot size: 12 acres
Year built: 1955
Walk score: 6
Description:  Renovated midcentury 

modern home

MORE UNDER $10 MILLION

PORTOLA VALLEY
Address: 110 Willowbrook Drive
List price: $5,999,000
Bedrooms: 7
Bathrooms: 5.5
Interior:  4,800 sf
Lot size: 1.1 acres
Year built: 1960
Walk score: 10
Description: Single-family home

WOODSIDE
Address: 890 Mountain Home Road
List price: $7,495,000
Bedrooms: 4
Bathrooms: 4.5
Interior: 3,660 sf
Lot size: 3.25 acres
Year built: 1966
Walk score: 2
Description: Single-family home

MENLO PARK
Address: 1050 Louise Street
List price: $7,998,000
Bedrooms: 6 
Bathrooms: 7 full, 2 half 
Interior: 6,500 sf
Lot size: .37 acre
Year built: 2017
Walk score: 43
Description: Single-family home

BROWSING BY BUDGET

PALO ALTO
Address: 1301 Hamilton Ave.
List price: $8,098,000
Bedrooms: 3
Bathrooms: 3.5
Interior: 3,131 sf
Lot size: .35 acre
Year built: 2008
Walk score: 52

Contemporary home on 
oversized lot in Crescent Park. 
Vaulted ceilings, radiant heat, 
concrete floors. The chef’s 
kitchen has Caesarstone 
counter tops and an island 
with bar stool seating.

UNDER $10 MILLION
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ATHERTON
Address: 384 Atherton Ave.
List price: $8,490,000
Bedrooms: 5
Bathrooms: 7
Interior: 6,503 sf
Lot size: 1.15 acres
Date built: 1920
Walk score: 4

This 1920 home has been 
extensively remodeled in a 
contemporary New England 
style. Skylights let natural light 
in, and French doors lead 
outside to the tennis court, 
putting green, waterfall and 
entertainment area with stone 
fireplace. The recreation room 
has a copper bar counter. 
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MOUNTAIN VIEW
Address 620 Hope St.
List price: $1,995,000
Bedrooms: 3
Bathrooms: 3
Interior: 2,113 sf
Lot size: 967 sf
Year built: 2016
Walk score: 88

Newly-built condo less than 
a block from Castro Street. 
Welcoming front porch with 
room for bistro set elevated 
from the sidewalk. Open 
concept living and dining room 
full of windows. Dining area 
opens to the chef’s kitchen with 
white Shaker-style cabinetry.

UNDER $4 MILLION
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(continued on page 40)

(continued from page 34)
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590 MILITARY WAY, PALO ALTO
5BR/3.5BA | 3,594 sf | 8,873 sf Lot

Sold for $3,600,000

448 SAINT FRANCIS ST, REDWOOD CITY
3BR/3BA | 1,876 sf | 5,950 sf Lot

Sold for $2,050,000

354 EMBARCADERO RD, PALO ALTO
3BR/2BA | 1,998 sf | 5,150 sf Lot

Sold for $2,800,000

115 GLORIA CR, MENLO PARK
6 BR/3BA | 4,180 sf | 10,332 sf lot
Sold for $4,525,000 / Rep. Buyer

789 17TH AVE, MENLO PARK
3BR/1BA | 1,170 sf | 5,500 sf lot

Sold for $1,462,000

1430 BEAR GULCH ROAD, WOODSIDE
4BR/4|2BA | 4,200 sf | 5.1 acre Lot

Offered at $2,995,000

480 SANTA MARGARITA AVENUE, MENLO PARK
4BR + Den/Office / 3BA | 2,620 sf | 6,300 sf Lot

Offered at $2,445,000

FOR SALESALE PENDING

GoldenGateSIR.com  ·  Each Office is Independently Owned and Operated.

Omar Kinaan, REALTOR®

650.776.2828
omar@kinaan.com
License No. 01723115

For more info, visit KINAAN.COM

Artfully Uniting Extraordinary Mid-Peninsula and Silicon Valley Homes with Extraordinary Lives

25255 LA LOMA DR, LOS ALTOS HILLS
3BR/2.5BA | 2,577 sf | 1.3 acre Lot

Sold for $3,151,000 / Rep. Buyer
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BROWSING BY BUDGET

MENLO PARK
Address: 523 Encina Ave.
List price: $3,288,000
Bedrooms: 5
Bathrooms: 4.5
Interior: 3,500 sf
Lot size: 8,799 sf
Date built: 2006
Walk score: 57

This Fair Oaks home’s kitchen 
features solid cherry wood 
cabinetry with an ebony finish 
and Italian Carrera marble 
counter tops. The adjoining 
family room is equipped with 
a surround sound system, a 
gas-burning fireplace, and 
an informal dining area. The 
living room has soaring picture 
windows and a stone fireplace 
mantel.

UNDER $4 MILLION
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PALO ALTO
Address: 315 Poe St.
List price: $900,000
Bedrooms: 1
Bathrooms: 1
Interior: 737 sf
Lot size: 1,263 sf
Year built: 1960
Walk score: 74

This second-floor condo in 
Downtown North is located 
on a one-block street near 
University Avenue, but has 
the peacefulness of San 
Francisquito Creek. The home is 
part of a seven-unit community 
of Edgar Allen Estates. New 
carpet and paint enhance this 
light and bright unit overlooking 
trees and gardens next door.

UNDER $1 MILLION
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MENLO PARK
Address: 1370 Henderson Ave.
List price: $795,000
Bedrooms: 3
Bathrooms: 2
Interior: 1,000 sf
Lot size: 5,898 sf
Year built: 1952
Walk score: 42

Located near Facebook 
campus, close to Dumbarton 
Bridge and major 
thoroughfares. Lot offers room 
for expansion.
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MORE UNDER $4 MILLION

MOUNTAIN VIEW
Address: 715 Sleeper Ave. 
List price: $3,500,000
Lot size: .58 acre
Walk score: 38
Description: Lot

PALO ALTO
Address: 1007 Forest Court
List price: $3,880,000 
Bedrooms: 3
Bathrooms: 2
Interior: 2,377 sf
Lot size: 7,801 sf
Year built: 1975
Walk score: 58
Description: Single-family home

PORTOLA VALLEY
Address: 1 Portola Green Circle
List price: $3,695,000
Bedrooms: 4 
Bathrooms:  5 
Interior: 4,654 sf
Lot size: .42 acre
Year built: 1946
Walk score: 34
Description: Single-family home

MORE UNDER $1 MILLION

EAST PALO ALTO
Address: 2258 Oakwood Drive
List price: $998,000
Bedrooms: 5
Bathrooms: 2
Interior: 1,790 sf
Lot size: 5,649 sf
Year built: 1971
Walk score: 61
Description: Single-family home

PALO ALTO
Address: 410 Sheridan Ave., Apt. 454
List price: $848,000
Bedrooms: 1
Bathrooms: 1
Interior: 897 sf
Lot size: Not applicable
Year built: 1977
Walk score: 87
Description: Condominium

MOUNTAIN VIEW
Address:  440 Moffett Blvd.,  

Space 128
List price: $180,000
Bedrooms: 2
Bathrooms: 2
Interior: 820 sf
Lot size: Not applicable
Year built: 2001
Walk score: 68
Description: Mobile home

(continued from page 38)
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m: 650.687.7388
sophie@apr.com
SophieTsang.com
LICENSE# 01399145

•
President’s Club
Senior Sales Associate
Relocation Specialist

Real Estates. Real Services. Real Results.

MyPropertyValuePage.com
A  F R E E  S E R V I C E  F O R  A R E A  R E S I D E N T S

Find out how much your home is really worth:

“Sophie 
has the right instincts 

of what goes and what 
doesn’t. She gave us an exact 

list of what needed to be done, in 
which sequence and referred top 
service providers. She sold our home 
with TOP dollars. No exaggeration, 
it didn’t appraise.”

- George & Andrea

“I’ve 
been very impressed. 

You are head and shoulder 
above all the other guys, 

short time, you were able to get so 

caused it to sell.”
- John

“Sophie 
is not just 

knowledgeable of 
the local market, but 

also visionary of the overall 
market. She stands in your 
shoes to help you make 

the best move.”
- Bo & Sue

“The 
whole process 

was handled very 

of the house to get the 
best possible bid was done 
intelligently and extremely 

well. Overall, an outstanding 
experience end to end.”

- Jaspreet

“We 
have been 

most impressed 
with Sophie’s attention 

to detail, her focus on the 
client, and her genuine 
interest to help.”

- Hari & Radhika

Sophie’s Civil Engineering background and marketing expertise 
contribute to her broad understanding and high efficiency in 
marketing Real Estate properties.  As a seasoned negotiator, 
her no-nonsense marketing system and meticulous attention 
to details have been key success factors.  Her trusted network 
of vendors and use of cutting-edge technology ensure every 
step of each transaction is executed to achieve next level 
results!

2016-2017
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Fall has arrived in Palo Alto; 
time for gorgeous weather, 
hitting the books at school, 

and my predictions on local hous-
ing trends for the remainder of 
2017.

My research and analysis of lo-
cal housing trends always begins 
with a look at Palo Alto’s macro-
economic trends, and the news 
here couldn’t be better. Palo Alto’s 
unemployment rate dropped from 
4 percent in 2016 to 3.6 percent in 
2017, lower than the national rate. 
The average household net worth 
of people working in both private 
and public sectors increased to 
$1.3 million in 2017 from $1.1 
million in 2016. Residents in San 
Mateo County and Santa Clara 
County are on solid economic 
footing.

In San Mateo County, the num-
ber of single-family homes sold 
from August 2016 to August 2017 
increased by 1.4 percent. The me-
dian sale price of a single-family 
home in August was $1,404,629, 

up 9.3 per-
cent f rom 
$1,285,000 in 
August 2016. 
The median 
sale price of a 
condo/ town-
home in Au-
gust 2017 was 
$805,000, up 
5.1 percent 
from $766,000 
in August 2016.

In Santa Clara County, the to-
tal number of single-family home 
sales increased 6.3 percent from 
August 2016 to August 2017. 
The median price of a single-
family home in August 2017 was 
$1,135,000, up 10.7 percent from 
$1,025,000 in August 2016. The 
median sale price of a condo/
townhome in August 2017 was 
$715,000, up 7.5 percent from 
$665,000 in August 2016. (see re-
lated story, page 26).

The statistics for inventory in 
our counties say it all: the num-

ber of single-family homes on the 
market in August 2017 was down 
56 percent from August 2016. The 
inventory of condominiums and 
townhouses was down 64 percent 
in August 2017 to compared to 
August 2016. Our local supply, 
or rather our lack of supply, more 
than doubles that of the nation. 
The nation as a whole is experi-
encing a historically low inven-
tory of single-family homes avail-
able for sale. June 2017 showed a 
national inventory decline of 11 
percent from June 2016, and was 
the 24th consecutive month of 
year-over-year inventory declines.

The Federal Reserve has be-
gun incrementally increasing 
interest rates this year, but more 
recently has paused that action. 
Interest rates will continue to be 
historically low throughout 2017, 
especially when compared with 
average pre-recession rates of 7-8 
percent.

I believe the big story here in 
Silicon Valley, specifically in 
Palo Alto, continues to be our lo-
cal inventory shortage and how 
that plays into home prices rising. 
We did not see the typical market 
softening over the summer and 
I believe this pace will continue 
into the winter and into 2018 with 
increased buyer demand and mul-
tiple offers with little to no con-

tingencies. As prices edge higher, 
some buyers may be priced out 
of the single-family home mar-
ket. With a price per square foot 
increase of 7 percent in 2017 to 
$1,549/square foot from $1,441/
square foot in 2016, buyers and 
sellers may have to adjust their 
respective home size and price 
expectations.

Alternative housing options like 
condos and townhomes will con-

tinue to be more attractive, put-
ting upward pricing pressure on 
those as well. Condominiums and 
townhouses are generally more 
affordable in San Mateo and 
Santa Clara counties compared to 
single-family homes and are often 
located near desirable downtown 
amenities such as entertainment 
spots, restaurants, shops and tech 
shuttle stops. They appeal not 
only to first-time buyers but also 
to young professionals, investors 
and downsizing baby boomers. 
As a result, I believe sales num-
bers and value appreciation will 
continue to outpace those of 
single-family housing units, will 
continue to sell quickly, and with 
multiple offers.

Our tech neighbors including 
Apple, Facebook, Intel, Google, 
LinkedIn and Microsoft, continue 
to enhance and expand their prod-
ucts and labor forces. With such 
enhancement and expansion, I 
continue to be bullish in the luxu-
ry single-family home and town-
house/condominium categories, 
especially in the immediate Palo 
Alto and surrounding areas. 

Hadar Guibara is a Realtor 
with Sereno Group in Palo Alto. 
She can be emailed at hadar@
serenogroup.com. All data ref-
erenced above was provided by 
MLS Listings.

Super-low inventory will 
fuel continued hot market

Last quarter of 2017 should be strong 
by Hadar Guibara

REAL ESTATE MATTERS

Hadar Guibara

BUYING OR SELLING YOUR HOME?

As an athlete and former coach, Carrie knows how to 
compete, work as a team and most of all, WIN!

Let Carrie use her competitive edge to negotiate the 
best results for your real estate needs.

CARRIE DAVIS 
your teammate in real estate

CARRIE DAVIS  
650.269.4768
CalBRE# 01983911

Carrie.Davis@cbnorcal.com 
www.carriedavisrealestate.com

I believe the big 

story here in 

Silicon Valley, 

specifically in Palo 

Alto, continues 

to be our local 

inventory shortage 

and how that 

plays into home 

prices rising.
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2140 Santa Cruz Avenue, Menlo Park
$835,000

SALE PENDING

12 Ohlone Street, Portola Valley
Call for Price

COMING SOON

74 Barry Lane, Atherton
SOLD · Represented Buyer

175 Fawn Lane, Portola Valley
Call for Price

COMING SOON

627 Fulton Street, Palo Alto
$3,827,000

SOLD · Represented Buyer

1901 Menalto Avenue, Menlo Park  ·  Offered at $1,595,000  ·  ACTIVE

GoldenGateSIR.com  ·  Each Office is Independently Owned and Operated.

Colleen Foraker, REALTOR®
650.380.0085
colleen@colleenforaker.com
colleenforaker.com
CalBRE 01349099

495 Sequoia Avenue, Redwood City
$3,695,000

COMING SOON

Sotheby’s International Realty®
Artfully uniting extraordinary properties with extraordinary lives
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Juliana Lee 650.857.1000

Together, We Prosper.

Education Foundation

Juliana Lee  李文
MBA/LL.B. | Certified Residential Specialist | BRE# 00851314

JulianaLee.com

Since 2013, the Foundation has provided grants to the following programs / projects:

•  PiE (Palo Alto Partners in 

Education)

•  Gunn High School

•  JLS Middle School

•  Palo Alto High School

•  East Palo Alto schools

•  East Menlo Park schools

•  Menlo Park Atherton Education 

Foundation

•  Mountain View Los Altos 

Education Foundation

•  Ohlone Elementary School PTA

•  Hoover Elementary School PTA 

•  Palo Verde Elementary School

•  Palo Alto Chinese School

•  Terman Middle School PTA

•  Walter Hays Elementary School

Juliana Lee Education Foundation

The Juliana Lee Education Foundation was created to support 

local schools and believes education has the power to expand 

opportunities and transform lives. We hope to inspire others 

to get involved and support our communities.

OUR MISSION



393 ATHERTON AVE, ATHERTON
Offered at $8,500,000

1101 HAMILTON AVE, PALO ALTO
Offered at $5,295,000

17 MILE DRIVE, PEBBLE BEACH
Offered at $41,888,000

308 OLIVE HILL LN, WOODSIDE
Offered at $7,995,000

1250 CAÑADA DR, WOODSIDE
Offered at $14,995,000

215 JOSSELYN LN, WOODSIDE
Offered at $11,998,000

SILICON VALLEY ESTATE
Offered at $68,000,000

1171 ORANGE AVE, MENLO PARK
Offered at $2,398,000

5 PHILLIPS RD, PALO ALTO
Offered at $4,300,000

345 GOLDEN OAK DR, PORTOLA VALLEY
Offered at $6,995,000

1320 WEBSTER ST, PALO ALTO
Offered at $5,750,000

525 CENTER DR, PALO ALTO
Offered at $7,498,000

ACTIVE ACTIVE

ACTIVE ACTIVEACTIVE

ACTIVE

SOLD

SOLDSOLD SOLD

SOLD SOLD

RECENT LISTINGS AND SALES

Michael Dreyfus
650.485.3476
m.dreyfus@ggsir.com
CalBRE 01121795

Noelle Queen
650.427.9211
n.queen@ggsir.com
CalBRE 01917593

Lisa Keith
650.703.8644
lisa@lisakeith.com
CalBRE 00882247

728 Emerson Street, Palo Alto, CA 94301  |  Each Office is Independently Owned and Operated.

T H E  D RE Y F US  G RO U P

Dulcy Freeman
650.804.8884
d.freeman@ggsir.com
CalBRE 01342352



FALL REAL ESTATE | 2017

Page 48 | The Almanac | Palo Alto Weekly

www.ModernAthertonEstate.com      

Information deemed reliable, but not guaranteed. Square footage and/or acreage information contained herein has been received from seller, existing reports, appraisals, public records and/or other sources deemed reliable. 
However, neither seller nor listing agent has verified this information. If this information is important to buyer in determining whether to buy or to purchase price, buyer should conduct buyer’s own investigation. 

MARY GULLIXSON
650.888.0860

mary@apr.com
License# 00373961

BRENT GULLIXSON
650.888.4898
brent@gullixson.com
License# 01329216

GULLIXSON.COM
Mary & Brent are ranked the #14 team in the nation  

(and #4 team by average sales price) 
in The Wall Street Journal report of the  

Top Residential Real Estate Professionals  
 (published June 23, 2017).

www.150Almendral.com

www.200Polhemus.com ATHERTON

ATHERTON

ATHERTON

#1 Market Share in Atherton


