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ON THE COVER: This Midtown Palo Alto home at 2620 
Marshall Drive was on the market in early October for 
$4,398,000. The new home, which has five bedrooms 
and three bathrooms, was designed by Roger Kohler. 
Photo by Veronica Weber.
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The Genesee Valley Ranch. A stunning 
9,000-squarefoot log home is the centerpiece of 
this special ranch that includes 1,060 acres of forest 
and meadows, three creeks, six ponds, a lake, 
guest homes and barns. An ideal setting for the 
extended family, friends and/or corporate retreats. 
Enjoy outstanding fishing, hiking, mountain biking, 
horseback riding, swimming, hunting and more. 
The property has senior pre-1914 water rights with 
gravity irrigation for nearly 500 acres.

Offered at $8.95 Million

www.RanchBuyer.com or Call (530) 265-5774
Terry Hundemer, Broker

CCHICKERINGCCCompanyCC
The

CC California’s Finest Ranch & Recreational Properties

Spectacular Sierra Ranch
Luxury Log Home, Unlimited Recreation

Mendocino Farm & Retreat
River, Orchard, Guest Cabins, & Redwoods

Sierra Foothill Retreat
Forests, Creek, Investment

A former Silicon Valley executive’s retreat the 
Foresthill Preserve is 1,046 acres of native forests, 
lush riparian habitat along three miles of stream, 
and comfortable living, all just 20 minute drive from 
Interstate 80 in the Sierra Foothills near Auburn, 
California. Where one can hike, bike, ride ATV’s, and 
go four wheeling and ride horses for miles. Maybe 
even train for the world famous Tevis Cup in your own 
canyon and trails. There is Conservation Easement 
potential and possibly a long-term timber investment.   

Price was $3.95 Million, now $2.9 Million!

Oz Farm and Retreat is hidden in a private valley 
along the Garcia River near the coastal town of Point 
Arena, in Mendocino County. Just 130 miles north of 
SF, the 341-acre property has certified organic farming 
fields, an orchard with 55 varieties of antique and 
heirloom apples and acres of Redwood forests. Rustic 
and unique accommodations include a community 
house and nine guest cabins. Completely off-the-grid, 
the property has three water wells, 35,000 gallons 
water storage, plus riparian rights out of the river.    

Offered at $3.3 Million
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Homes, Estates & Investment Properties
Direct: 650-529-2486 | Cell: 650-207-6005
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Home prices along the Peninsula continue to 
rise with no indication of coming down any 
time soon, according to real estate experts. 

Since 2012, the median price for a single-family 
home in every Midpeninsula city — Palo Alto, Los 
Altos, Los Altos Hills, Mountain View, Menlo Park, 
East Palo Alto, Atherton, Portola Valley and Wood-
side — has jumped double-digit percentages. And 
prices have surpassed pre-bubble levels seen during 
the 2000 dot-com boom. Woodside has seen a 50 
percent jump, and Palo Alto and Menlo Park values 
rose just above 37 percent each. In East Palo Alto, the 
median price has gone up 85.6 percent, and Mountain 
View has climbed 27 percent, according to data from 
MLSListings (see chart).

Does this mean the market is heading toward a bub-
ble burst? Here’s what a survey of real estate experts 
in the area have to say:

“This is a very different market than 2000. People 
want to relate it to 2000 because a lot of the money 
that is in the marketplace is from technology, but there 
is a distinct difference,” said Bob Gerlach, vice presi-
dent and manager of Alain Pinel Realtors in Palo Alto. 

“This time around, there’s real money. Many of 
these companies that are issuing stocks and whose 
employees have money to buy houses are very viable 
companies with great cash flow. Before, the money 
came and went quickly. A lot of companies were 
startups that didn’t have a product they were selling 
or making any money on. This is a much stronger 
market.” 

Along with the robust tech market, the area is seeing 
a tremendous migration from the overseas Asian mar-
ket and an increase in cash buyers. These are fueling 
demand for housing and keeping the market strong.

In the first half of 2014, the median price for a sin-
gle-family home in every city in the Midpeninsula 
was above $1 million, with the exception of East Palo 
Alto where the median value was $492,000. In Ather-
ton, the median price rose to $4.05 million. Los Altos 
Hills was $3.14 followed by Portola Valley, Woodside, 
Los Altos and Palo Alto, which all saw median prices 
rise above $2.3 million.

“The tech industry definitely sparked this rebound,” 

Déjà vu  

(continued on page 8)
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At Palo Alto’s higher end is this home 
at 190 Island Drive that was offered for 
$11,995,000 in mid-September. The home 
has 5,162 square feet, with five bedrooms 
and 4.5 bathrooms.

Entry-level in Palo Alto in mid-September included this 
1,112-square-foot townhouse with two bedrooms and 1.5 
bathrooms at 260 Ventura Ave., which was offered for $998,000.

PALO ALTO

Single-family home sales — by volume

City
# Sales 

Jan-June 
2014

# Sales 
Jan-June  

2013

# Sales 
Jan-June  

2012

% change 
in two 
years

Atherton 58 53 38 52.6%

Woodside 51 69 51 0.0%

Los Altos Hills 43 49 44 -2.3%

Portola Valley 50 44 32 56.3%

Los Altos 155 167 168 -7.7%

Palo Alto 186 179 216 -13.9%

Menlo Park 156 173 186 -16.1%

Mountain View 110 126 160 -31.3%

Redwood City 254 285 305 -16.7%

East Palo Alto 48 46 83 -42.2%

*Information provided by the Silicon Valley Association of REALTORS® 
from MLSListings Inc.

Today’s market 
parallels 2000 boom,  

but with some 
significant differences

by Linda Taaffe
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Top 1% Internationally 
WSJ Top 200 Agents Nationwide   

www.zachtrailer.com | ztrailer@zachtrailer.com  
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LUXURIOUS COUNTRY ENGLISH | Sold 

DOWNTOWN PALO ALTO 

STUNNING HISTORIC RE-CREATION | Sold 

Call Zach today to discuss all of your real estate needs. 
 

Born and raised on the Peninsula, Zach benefits from understanding  
every home on every block and exactly how it affects you as buyers and sellers. 

CHARMING TRADITIONAL HOME | Sold 
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said Keri Nicholas, an Atherton native 
and sales associate at Coldwell Banker 
Residential Brokerage in Menlo Park. 
“All the job growth is what took the 
market to the next phase. We’re see-
ing whole companies transferring here 
from the East Coast, and companies 
like Facebook and Google hiring like 
crazy. We are the center of the tech 
world, and everybody wants to be on 
the Peninsula.”

“It’s really hard to get a house under 
$1.3 million from Millbrae to Moun-
tain View. It’s that tight,” she added. 

Leannah Hunt, a seniors real estate 
specialist at Sereno Group Palo Alto 
and past president of the Silicon Valley 
Association of Realtors and director of 
the California Association of Realtors, 
remembers the 2000 dot-com market 
well. She sold a Palo Alto home for $1 
million over asking price during the 
peak of the market. 

“There was certainly a tremendous 
number of buyers in the year 2000, but 
there were many more homes avail-
able,” Hunt said.  

At the height of the boom, there were 
160 single-family homes on the market 
in Palo Alto, compared to 34 listings 
now, she said. In neighboring Moun-
tain View, there were 10 single-family 
homes and 13 townhomes listed for 
sale in the third week of September. 
In an ordinary market, there typically 
would be about 30 to 35 homes and 40 
to 50 condominiums listed there, Hunt 
said. 

“The amount of inventory is the ma-
jor difference between now and then. 
We have a lot of people who want to 
get into housing here, but we have a 
very limited supply across the Mid-
peninsula, and that’s what’s driving up 
the prices,” she said. “If you look at the 
Peninsula, it is limited by the amount of 
land we have. We have a finite amount 
of infrastructure. It’s not like other 
places.”

Lack of space, however, isn’t the only 
reason for the unusually low inventory 
levels the market has experienced over 
the past two years. There’s simply less 
inventory being freed up. More home-
owners are holding onto their property 
as investments, and fewer people are 
downsizing or moving after retirement 
as they did 20 years ago. 

Nicholas said downsizing isn’t the 
easy transition it used to be.

“Before, maybe you’d sell your home 
in Atherton for $3 million and buy 
something downtown for $800,000. 
Well now, even though you’re selling 
your home there for $6 million, you 
might not be able to get downtown for 
under $3 million,” she said. “More peo-
ple are choosing to age in their homes, 
which makes the market even tighter.”  

In Palo Alto, where only 278 homes 
went on the market during the first half 
of 2014 and inventory sells in about 14 
days, Gerlach said agents are finding 
themselves going beyond the normal 
route to find housing for clients. 

“Most of our sales go through the 
market on the MLS, but we’re selling 
more and more homes off the market-
place,” Gerlach said. “We’re out there 
trying to find additional housing. We 
might send letters out to neighborhoods 
and canvass certain areas just to find 

(continued on page 10)
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Menlo Park’s higher-end homes included this 5,002-square-foot, five-bedroom home at 7 Brady Place, which was on the market 
for $5,888,000 in mid-September.

At entry level in Menlo Park in mid-September was a 660-square-foot, one-bedroom condominium at 2140 Santa Cruz Ave. 
(#B209), which was offered for $498,000. 

Today’s market
(continued from page 6)

City Median Price 
Jan-June 2014

Median Price 
Jan-June 2013

 % change Median Price 
Jan-June 2012

% change in 
two years

Atherton $4,050,001 $3,600,000 12.5% $3,305,000 22.5%

Woodside $2,435,000 $2,055,000 18.5% $1,623,250 50.0%

Los Altos Hills $3,140,000 $2,750,000 14.2% $2,605,000 20.5%

Portola Valley $2,440,000 $2,331,250 4.7% $2,182,500 11.8%

Los Altos $2,350,000 $2,031,500 15.7% $1,815,000 29.5%

Palo Alto $2,339,000 $2,150,000 8.8% $1,702,000 37.4%

Menlo Park $1,845,000 $1,500,000 23.0% $1,344,500 37.2%

Mountain View $1,337,500 $1,270,000 5.3% $1,050,000 27.4%

Redwood City $1,075,000 $926,000 16.1% $728,000 47.7%

East Palo Alto $492,000 $400,000 23.0% $265,000 85.7%

Single-family home sales — by median prices

*Information provided by the Silicon Valley Association of REALTORS® from MLSListings Inc.

MENLO PARK



#1 Agent, Menlo Park – El Camino Office, 2013

Ranked #70 Nationally by The Wall Street Journal, 2014

Over $1.5 Billion in Sales
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Providing A
Network of
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Home-Improvement
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650.566.5353 DIRECT

650.619.6461 CELL

hcornish@cbnorcal.com
CalBRE# 00912143

WWW.HUGHCORNISH.COM
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homes that might be available for 
sale.”

About a quarter of the homes 
sold in Palo Alto, Atherton, East 
Palo Alto, Los Altos Hills, Menlo 
Park and Portola Valley during 
the first half of 2014 were not list-
ed for sale on the market, accord-
ing to data from MLSListings. 

Menlo Park is seeing similar 
demand. The Facebook effect has 
been tremendous, said Hugh Cor-
nish, an Atherton native and sales 
agent at Coldwell Banker.

“Areas such as The Willows 
neighborhood and east of El 
Camino Real have really, really 
blossomed and prices have risen 
dramatically,” he said. “These 
have been markets that have not 
historically risen as much as West 
Menlo, but now have done really 
well, I think, because of Face-
book.”

Cornish said he’s seeing new 
Facebook money, entrepreneurial 
money and a lot of young buyers 
east of El Camino Real who want 
to put roots down in the area. 

“Menlo Park traditionally has 
been more affordable than Palo 
Alto, and I think people are tak-
ing advantage of that fact. They 
realize that the neighborhood and 
quality of life there is very simi-
lar, and want to be close to work 
and not have to face a long com-
mute.” 

Nicholas said homes in the $4 
million-plus price range in West 
Menlo Park and the Lindenwood 
neighborhood in Atherton are 
capturing six to eight offers and 
selling well over the asking price. 
She’s seeing 20 to 40 people come 
through open houses in those ar-
eas. 

“People want the schools, and 
they only want certain spots,” she 
said. 

Nicholas said a recent home in 
West Menlo Park ended up with 
two counter offers and sold for 
$700,000 over the $2.9 million 
asking price. Another in Linden-
wood sold for $1 million over the 
$3.9 million asking price. 

Cornish said downtown Ather-
ton and Menlo Park are also see-
ing more foreign investors. 

“Definitely, 2014 has been a 
year where we’ve seen a tremen-
dous amount of money from the 
overseas market come in and pur-
chase real estate not just to create 
a home but actually as a long-term 
investment,” he said. “People feel 
that between Silicon Valley and 
the venture capital community 
that this a very good place to put 
money long term,” he said. 

The tech boom also has trans-
formed the Mountain View mar-
ket.  

Denise Welch, a broker associ-
ate at Alain Pinel Realtors in Los 
Altos, said all of Mountain View 
is desirable right now, in part 
due to its most notable resident, 
Google.

“The section that used to be 
considered the lower end because 
it wasn’t in the Los Altos School 
District is increasing in value 
because all of Mountain View 
is very centrally located to three 
of the area’s biggest employers: 
Facebook, Google and LinkedIn.”

Welch said the home she bought 
in 1984 for $150,000 will now sell 
for $1.2 to $1.3 million in exactly 
the same condition as she bought 
it.

Downtown condominiums are 
selling for more than $1 million, 
and a one-bedroom, one-bath-
room condo will rent for $1,800 
a month, she said. The lowest-
priced single-family residence 
was an 821-square-foot, three-
bedroom, two-bath home with 
no garage located near Lock-
heed Martin that was listed for 
$725,000. The next lowest home 
was listed at $1.1 million in the 
downtown area. 

“What we’re seeing in Moun-
tain View now are the Palo Alto 
prices of yesteryear,” she said.

Gerlach said he sees no end 
to what’s going on in the market 
right now. 

“This is going to be a very ex-
pensive place to live,” he said. 

Freelance writer Linda Taaffe 
can be emailed at lindataaffe@
gmail.com.

City
Median Price 

Jan-June 2014
Median Price 

Jan-June 2013
Change in 
one year

Median Price 
Jan-June 2012

Change in 
two years

Menlo Park $1,225,000 $761,000 61% $900,000 36%

Los Altos $1,200,000 $945,500 27% $854,000 41%

Palo Alto $1,265,000 $925,000 37% $885,000 43%

Mountain View $777,100 $630,000 23% $612,500 27%

Redwood City $688,000 $540,000 27% $475,000 45%

East Palo Alto $431,000 $242,500 78% $275,000 57%

*Information provided by the Silicon Valley Association of REALTORS® from MLSListings Inc.

Condominium home sales — by price

Today’s market
(continued from page 8)
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At the higher end in Mountain View was this 2,366-square-foot, three bedroom condominium at 316 
Bryant St., which was offered for $1,958,000 in mid-September.

At the lower end in Mountain View was a 644-square-foot, one-bedroom condominium at 274 Pamela 
Drive (#19), which was offered at $395,000 in mid-September.

City DOM 
Jan-June 2014

DOM 
Jan-June 2013

Atherton 64 52

Woodside 63 61

Los Altos Hills 38 71

Portola Valley 22 47

Los Altos 14 20

Palo Alto 14 19

Menlo Park 19 24

Mountain View 24 15

Redwood City 24 27

East Palo Alto 39 64

Single-family home sales — by days on market

*Information provided by the Silicon Valley Association of 
REALTORS® from MLSListings Inc.

MOUNTAIN VIEW
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2775 Middlefield Road, Palo Alto, CA 94306 
Phone: (650) 321-1596 Fax: (650) 328-1809

See our local listings online at  www.midtownpaloalto.com DRE# 01900986

Midtown Realty
YOUR NEIGHBORS, YOUR REALTORS

For more than 55 years, Midtown Realty 
has been assisting its neighbors and 
friends with one of the most important 
purchases in their life…their home! At 
Midtown Realty, we are dedicated to 
working with people, not clients. We 
sell homes, not houses and Palo Alto is 
our home, not a branch office. 

Year after year people trust us to help 
with their most important investment, 
their home. You too can count on us for 
all your real estate needs. 
Give us a call today.

Owner/Broker                Realtor/MBA            Realtor, SRES, AHS      Property Manager                 Realtor
Realtor

Realtor
Realtor Realtor Realtor Office Manager

SOLD
Palo Alto, CA

SOLD
Menlo Park, CA

SOLD
Palo Alto, CA

SOLD
San Jose, CA

SOLD
San Jose, CA

SOLD
Mountain View, CA

SOLD
San Carlos, CA

SOLD
Palo Alto, CA

SOLD
Palo Alto, CA

SOLD 
Palo Alto, CA

SOLD
Palo Alto, CA

SOLD
Palo Alto, CA

SOLD
Palo Alto, CA

SOLD
Palo Alto, CA

SOLD
Palo Alto, CA

SOLD
Palo Alto, CA

Sample of Midtown Realty’s 2014 Listings

SOLD
Palo Alto, CA
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I
n this digital age of real estate transactions where so much 

of the search and signing process is handled online, it’s 

surprising to see how valuable the personal touch can be 

in a competitive housing market. It’s now commonplace 

in many parts of the country for buyers to write love let-

ters to sellers, hoping old-fashioned sentimentality will help seal 

the deal.
The letters serve as a cover letter for presentations and usually 

include a photo of the buyers and a one-page description explain-

ing who they are and why they love the property. 

Real estate evangelist Alex Wang with the Sereno Group in 

Palo Alto and Los Altos always asks his clients to write letters to 

sellers and has done so for the past 10 years because he believes 

“it gives them an edge.” He prefers to present the letters in person 

since emailed ones can get lost or omitted.

Wang says handwritten letters add a nice touch, and so does “a 

bottle of rosé, a bottle of champagne, a box of chocolates, anything 

to stand out if a seller is looking at a lot of offers.”

He recalls one recent deal where two Google employees found 

out about their common connection from the buyer’s letter and 

“the seller leaned towards the Googler.” As a first-time home-

buyer, Wang’s client came in with a low offer. The seller received 

a higher offer but “opted to give my client the option to give a 

higher price,” Wang says.

In the last two years Wang has added videos to his repertoire. 

“I’ll shoot it for the client on an iPhone, edit it (to about 30 sec-

onds), bring it to the presentation and press play. If the seller works 

at Apple it’s good to play it on an iPad,” he adds, having learned 

that lesson from experience.

In mid-August he sold an older three-bedroom/two bath home 

at 3200 Louis Road in Palo Alto for $1.8 million. Wang says the 

sellers were out of the country and had several offers at similar 

prices. Even though the house is what he calls a “teardown,” the 

sellers went with the buyers who wrote a letter about expecting a 

baby and the prospect of starting a new family there, rather than 

the buyer he identified as an investor.

Judy Citron with Alain Pinel in Menlo Park says she sees a lot 

of buyers’ letters in her business, that the practice “is pretty com-

mon, but not expected.” 

“I think it’s agent-dependent and offer-dependent. For instance, 

if I need to personalize an offer I would absolutely include a let-

ter,” but not “if it’s a numbers game and all about the bottom 

line,” she says.

Citron and Wang agree that the buyers’ financial information 

should be handled in separate documentation and doesn’t belong 

in the love letters. 

The letters, she says, “try to pull at sellers’ heartstrings. ... I see 

buyers pleading to get an edge any way they can. Unfortunately 

it’s price and terms when we’re seeing multiple offers” these days.

six bath house at 354 Albion Ave. in Woodside, raised their kids 

there and then last year decided to downsize and move to a smaller 

property in Portola Valley. When they sold their home in July 2013 

Lori Livingston says: “Having a letter from our buyers telling us 

about their priorities and family made a difference. We learned 

that they had exactly the profile of the buyers we had hoped for 

— a young family excited about the local school and community. 

Knowing this gave us added motivation to work with them to get 

a deal done.”

Last year John and Sarah Maroney also wanted to downsize 

and sell their large New England-style compound on 3 acres off 

Woodside Road in Woodside. Their buyers have young children 

and went straight for the personal touch. 

“Before they made an offer, they wanted to meet us to chat about 

the neighborhood and town,” Sarah Maroney says.

The Maroneys sold in July 2013 and ended up renting another 

house on Woodside Road before making an offer to buy a three-

bedroom/three-bath house on Albion Avenue in Woodside this 

past June. 
Sarah Maroney wrote the sellers a letter explaining that her 

husband and children went to Woodside Elementary, just like the 

Vale boys when they lived in the house. She wrote about loving the 

location, light, exposure, “tree house room,” oak trees and “plants 

your mother nurtured,” and how “a full restoration is warranted” 

“It was important for me to say we love the property for what 

it is,” she says.

She isn’t sure her letter made a difference, but their offer was 

accepted without a counter, and the Maroneys are now moving 

forward with plans to restore the old farmhouse. 

Freelance writer Kate Daly can be emailed at katherinemun-

roedaly@gmail.com.

Personal letters can tip the 

offer in buyer’s favor
by Kate Daly

Dear seller: 

Please 

choose 

me
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Alex Wang, a real estate agent from the Sereno Group in Palo Alto and Los 
Altos, often presents an offer with an accompanying letter, sometimes including 
a video “letter” on an iPad. 
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Representing over
485 buyers & sellers

in Menlo Park &
Atherton since 1998.

SOLD by Tom LeMieux

Superior real estate representation 
for those who expect only the very best.

W W W.T O M L E M I E U X . C O M 

Over $1.9 billion in sales since 1998

Ranked #80 Nationally, The Wall Street Journal, 2014

650 465 7459
tom@tomlemieux.com

tomlemieux.com
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• Cleaning out decades of accumulated “stuff”?

• Sprucing up landscaping?

• Doing (and paying for) necessary upgrades/improvements?

• Living amidst a “work zone”?

You can hand off the job completely. 

We handle everything, quickly and professionally, and—ideally— 
with minimal involvement on your part...

TIME TO MOVE? 
AND OVERWHELMED BY THE THOUGHT OF...

“What improvements/
upgrades do I have to 
make and how much 

will they cost?”  
(Hint: Count on at  

least 300% return on  
any expenditures…)

 

 
real-world stories and “good-news” answers to questions like…

“I’m too busy to  
devote any time to this 
process. Can you still 

work with me?”  
(Frankly, you’re exactly  

the kind of seller we like 
working with…) 

 

“How do I deal with 
30–40+ years of  

accumulated stuff?”  
(You’ll love the answer  

to this one…)

high-quality vendors 
to do any necessary 

work?”  
(Our Rolodex + our  
project-management  

skills = Nothing for you  
to think about…)

 To get your copy, visit ColleenManagesEverything.com

The No-Hassle,  
Stress-Free Guide to 
Selling Your Home

Let’s get Moving!

Colleen Foraker, Sales Associate
650.380.0085
colleen@colleenforaker.com
License No. 01349099

Sand Hill Road   
2100 Sand Hill Road, Menlo Park
650.847.1141

dreyfussir.com
 

and Operated.



www.nancygoldcamp.com
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MOUNTAIN VIEW
Address: 172 Campbell Drive
List price: $899,000
Bedrooms: 3
Bathrooms: 2 full, 1 partial
Interior: 1,288 sq. ft. 
Lot size: n/a
Date built: 2000
Walk score: 43

PALO ALTO
Address: 812 Los Robles Ave.
List price: $1,988,000
Bedrooms: 4 + 1 (guest house)
Bathrooms: 2 + 1 (guest house)
Interior: 2,489 sq. ft.
Lot size:  7,631 sq. ft. (0.18 acre)
Date built: 1968
Walk score: 54

MENLO PARK
Address: 759 12th Ave.
List price: $798,000
Bedrooms: 3
Bathrooms: 1
Interior: 1,030 sq. ft.
Lot size: 9,500 sq. ft. (0.22 acre)
Date built: 1955
Walk score: 55

MOUNTAIN VIEW
Address: 2737 Ramos Court
List price: $1,745,000
Bedrooms: 3
Bathrooms: 3
Interior: 2,248 sq. ft.
Lot size:  8,184 sq. ft. (0.19 acre)
Date built: 1972
Walk score: 29

What really   matters
When budget dictates, the list of  

must-haves gets shorter
by Carol Blitzer

Looking for access to great schools, a spectacular view of Silicon Valley, room for chickens or horses, 
or an entry level into this challenging real estate marketplace? Although inventory is notoriously 
low, there are still choices.

Once you’ve settled on a budget, it’s time to make a decision about what really counts: a separate dining 
room or walkability to downtown? Room for the in-laws or an excellent public school nearby? Close to res-
taurants and the dry cleaners, or an escape into nature?

Here’s a comparison of what was offered in mid-September at similar prices but in different cities:

Under $1,000,000:

Under $2,000,000:

This townhouse in the transit-
friendly Whisman Station neighbor-
hood features an eat-in kitchen with 
stainless-steel appliances, a separate 
family room, a master suite/retreat 
and a balcony/patio with a gated front 
yard. The complex has two pools, two 
parks, a children’s playground and a 
clubhouse, and it is located close to 
Google and freeways. HOA fees are 
$215.

Located in the heart of Barron Park, 
this large home is an easy walk to lo-
cal schools. The large kitchen in this 
updated home has a huge island, with 
a Wolf cooktop and food preparation 
sink. Don’t miss the crown molding or 
the roomy deck. The four bedrooms 
include a master suite upstairs and 
extra spaces that could be used as a 
study or sitting room. A separate guest 
house is in the back. 

With fresh paint, a renovated kitch-
en, refinished hardwood floors and 
new landscaping, this midcentury 
modern is located in the North Fair 
Oaks neighborhood tucked between 
Menlo Park and Redwood City. An 
added plus is a skylit bedroom with a 
deck overlooking the backyard.

Pristine and updated, this Waverly 
Park home on a cul-de-sac has ev-
erything from granite countertops to 
hardwood floors, crown molding and 
dual-pane windows. The backyard is 
great for entertaining, with its deck 
surrounding a pool and spa.



STEVEGRAY
CalRE# 01498634 

650-743-7702
sgray@cbnorcal.com Steve Invests in your Success: He invests his time &  

resources. When you hire Steve Gray, you get a unique  

commitment when marketing & selling your home.

Investing in my client’s success I provide these real estate services:

& licensed appraiser
2. Complimentary professional home inspections including property 

and pest inspections 
3. Home preparation consultation including my team of licensed 

trade professionals to maximize the exterior/interior beauty and 
appeal of your home

4. A complimentary staging plan including room-by-room staging  
designed to a increase your sale price

Complimentary Marketing Strategies
5. High-end photography to capture the true beauty of your home 
6. Full color marketing brochures
7. Custom web site dedicated to highlight and showcase your 

home’s best features
8. Comprehensive Internet advertising with featured positioning on 

dominate world-wide web sites and real estate portals.
9. Produce a high quality full motion property video (not a  

photography slide-show video) and syndicate it to the most  
popular video-sharing websites

10. Print advertising including full color, full page ads in prominent 
local newspaper and magazine publications 

11. Email database marketing from a proprietary compilation of 

12. Global marketing with the resources of Coldwell Banker: exclusive 
-

ent global markets in China, India, Europe and the Middle East

SETTING THE STAGE  FOR SUCCESS

With pent up buyer demand, the current local 
real estate market is commanding premium 
prices for homes. It’s clearly a seller-driven 
market so if you’ve been considering selling 
your home, now is an opportune time to act. 

Call me for details on my comprehensive 
real estate services
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MARGOT LOCKWOOD
650.400.2528 Cell

homes@margotlockwood.com
Cal BRE#01017519

For more information or Virtual Tour visit  
www.margotlockwood.com

Margot Lockwood presents…
650 West Glen, Woodside
Offered at $2,496,000

Fern Trail, Woodside
Offered at $75,000

Two adjacent lots off County 
Rd. in Kings Mountain area. 
Each parcel is 5000 sq ft. No 
perk, survey or reports. The 
property backs up to 204 
Huckleberry on the parcel 
map. Each lot is $75,000.
Currently no road access 
except shown on plot map.

Spectacular Woodside villa 
with 4 bedroom, 3.5 baths, 
formal Living/Dining rooms and 
Family kitchen. 3 car garage and 
extra storage. Sunny location 
with pool, patio and outside 
fireplace and Stunning western 
hill vistas!  Award winning 
Woodside Elementary School. 
www.650wglen.com OPEN SUNDAY

New Listin
g

Offered at $886,000
416 Casa Del Mar, Half Moon Bay

Beautifully remodeled inside 
and out! Hardwood Floors, 
cherry cabinets, stainless steel 
appliances, open floor plan 
with sunken living room. 3 
bed/2 bath/ 2 car garage on 
west side of hwy 1. This is a 
dream property! 

New Listin
g

Offered at $799,000
2004 Goodwin, Redwood City

Wonderful Woodside plaza 
2/1 home on large lot. 
Updated kitchen and bath, 
hardwood floors and lovely 
outdoor entertainment area 
with jacuzzi.

Pending

Offered at $199,000
17600 Skyline, Woodside

4.8 acres in Woodside x Elk Tree 
Rd. Enjoy the redwoods. This 
property is down sloped facing 
west. Challenge is getting 
septic but not impossible. 
Some reports available. 
Wonderful Portola Valley 
Schools. Only 15 minutes to 
Hwy 280.

Pending

What really matters
(continued from page 16)

(continued on page 20)
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PALO ALTO
Address: 328 Byron St.
List price: $2,898,000
Bedrooms: 4
Bathrooms: 3
Interior: 2,212 sq. ft.
Lot size: 5,625 sq. ft. (0.13 acre)
Date built: 1926
Walk score: 89

PORTOLA VALLEY
Address: 9 Franciscan Ridge
List price: $2,995,000
Bedrooms: 4
Bathrooms: 3
Interior: 3,351 sq. ft.
Lot size:  21,344 sq. ft. (0.49 acre)
Date built: 1981
Walk score: 34

Under $3,000,000:

Location, location, location. Rich 
period details highlight this Down-
town North Craftsman, which was re-
stored and expanded in the past year. 
Features include high-end finishes, a 
gourmet kitchen, wainscoting, design-
er lighting and a water-sheet fountain.

This beautiful, modern home with 
stunning views of the hills is part 
of the Portola Valley Ranch com-
munity, which has swimming pools, 
tennis courts, a clubhouse and trails. 
Amenities include a remodeled 
kitchen and bathrooms, beamed 
ceilings and a spacious deck — ide-
al for entertaining.
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36 Irving Avenue, Atherton
Ready for expansion, this 2,450 sf, 3bed- 2.5bath home, 
with 2 car garage, is primed for a 2nd story addition.

Blake Hajek, 650.766.6447

PENDING

2530 Waverly Street, Palo Alto
Price Upon Request - Over Asking

Exquisite new construction in Midtown. This 5 BR, 4.5 
BA, contemporary craftsman spares no expense.

Blake Hajek, 650.766.6447

SOLD

Bay Area Collection
pacificunion.com  |  A Member of Real Living

41 Lane Place, Atherton
$6,250,000

Light–filled custom built estate on one acre, blending 
traditional with sleek modern interiors. 4BR / 4++BA, 
3 car gar. pool with spa. Menlo Park schools.

Tom LeMieux, 650.465.7459, tomlemieux.com

BY APPOINTMENT ONLY

370 Family Farm Road, Woodside
$6,500,000

Contemporary 4BR | 5BA horse property on 4.7+/- 
acres. Pool, tennis court, corrals. 
www.370FamilyFarmRoad.com.

Elyse Barca, 650.743.0734

BY APPOINTMENT ONLY

160-164 Pleasant Valley Road, Aptos
$14,500,000

Perched atop 80 acres, the 4BR | 5.5BA home 
features hand custom designs throughout.

Susan Furstman, 650.400.9321

BY APPOINTMENT ONLY

3454 Westminster Court, Napa
$1,200,000

Prestigious location on one of Napa’s most 
exclusive streets!  
www.3454westminstercourt.com. 

Tom Lyons, 707.363.9700

NAPA

11527 Dolomite Way, #3, Truckee
$439,000

www.11527 DolomiteWay.com

Salubrious 3 BR | 2 BA home at The Boulder’s.

Sally Gardner, 530.675.HOME

LAKE TAHOE | TRUCKEE

4001 Courchevel Road, Tahoe City
$595,000

3 BR | 2 BA useful floor plan with a open great 
room. Mountain views surround this neighborhood.

Merrill Milner, 530.913.0068

LAKE TAHOE

3559 Courchevel Road, Tahoe City
$1,350,000

4 BR | 3.5 BA plus a Den/Office/5th Bedroom. Custom 
mountain home with an amazing upstairs great room 
with gorgeous finishes throughout.

Merrill Milner, 530.913.0068

LAKE TAHOE

1623 W Selby Lane, Redwood City
$1,399,000

Spacious 5 BR | 3 BA with vaulted ceilings in living 
and dining room. Additional Family room. Located 
on a 11,750 SF flag lot. 

Cashin Group, 650.387.2603

BY APPOINTMENT ONLY

730 Monte Rosa Drive, Menlo Park
$2,199,000

Beautiful turn-key Sharon Heights home enjoys 4 
BR | 2.5 BA, a spacious living room / formal dining 
area, large kitchen and an oversized family room.

Maya Sewald and Jason Sewald, 650.346.1228

BY APPOINTMENT ONLY

93 Watkins, Atherton
$2,095,000

Sophisticated, open floor plan, two levels with 4 BR 
| 3 BA, beautifully finished hardwood floors. Close to 
Holbrook-Palmer Park. Menlo Park schools.

Tom LeMieux, 650.465.7459, 93Watkins.com

BY APPOINTMENT ONLY
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Making The Difference For You...

Extensive Neighborhood Knowledge

Creative, Resourceful, Connected

Exceptional Service

Dedicated Advocate

Trusted Partner

650.201.1010
Dan.Ziony@CBNorCal.com
CA DRE #01380339

www.DanZiony.com

Dan Ziony
Serving buyers and sellers in Palo Alto, Menlo Park, Atherton, 
Portola Valley, Woodside, Los Altos, Los Altos Hills and other 
Peninsula communities for more than a decade

What really matters
(continued from page 18)
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WOODSIDE
Address: 277 Grandview Drive
List price: $3,749,000
Bedrooms: 4
Bathrooms: 4
Interior: 4,920 sq. ft.
Lot size: 443,005 sq. ft. (10 acres) 
Date built: 2008
Walk score: 6

ATHERTON
Address:  392 Greenoaks Drive
List price: $3,895,000
Bedrooms: 5
Bathrooms: 3
Interior: 2,770 sq. ft.
Lot size: 41,238 sq. ft. (0.95 acre)
Date built: 1955
Walk score: 37

Under $4,000,000:

Within hiking distance of an open 
space preserve and 12 minutes from 
a highway, this very private home 
has many eco-friendly features: ra-
diant heat divided into eight zones, 
photovoltaic panels on the roof, a 
geothermal heat pump and major 
water storage. And, a one-bedroom, 
one-bath studio apartment sits above 
the garage.

With a large patio surrounding 
the pool and a tennis court, this 
roomy rancher in the Lindenwood 
neighborhood is move-in ready. 
The house has been updated with 
finished hardwood floors, granite 
countertops and plantation shutters. 
The five bedrooms offer options for 
an office or guest quarters. And, it’s 
located in the Menlo Park school 
district.



Unparalleled luxury awaits at this prestigious newly constructed home that blends European elegance with  
contemporary comfort. Approximately 11,745 total square feet. 5 Bedrooms, 7 full bathrooms, 3 powder rooms.  
Cutting-edge technology for lighting, sound, climate control and security. Upper level luxurious master suite with dual 
bathrooms and closets, plus two additional bedroom suites. Lower level features large recreation room with full bar,  
dual-purpose library/movie theater, bedroom suite with kitchen, wine cellar, fitness center and beauty salon.  
Resort inspired grounds with pool and putting green.

Offered at $14,900,000 | www.35ralston.com

35 Ralston Road • Atherton
An Incomparable Lifestyle in Central Atherton

www.chrisandkellyhomes.com

cmcdonnell@cbnorcal.com
650.207.2500    CalBRE# 00870468

kelly.griggs@cbnorcal.com
650.464.1965    CalBRE# 01812313
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This historic home at 12775 Viscaino Road in Los Altos Hills not only 
features a six-bedroom Italianate-style main house, but a guesthouse, 
pool house and tennis courts. It’s offered for $15 million.

Fancy a private lake or two? How 
about a vineyard, equestrian trails 
or a summer home? 

It’s no secret that property on the Mid-
peninsula costs a pretty penny. A one-
bedroom condominium in Palo Alto was 
recently listed for more than a million dol-
lars. But there are certain properties that 
are a cut above — listing for $10 million, 
$20 million or even close to $70 million. 
And though they’re surely out of reach for 
all but a fairly exclusive group of potential 
owners, these homes offer a wealth (pun 
intended) of amenities and attractive ele-
ments.

For homes with such high price tags, 
“There’s obviously not a lot of buyers in 
that range, so you just have to do all the 

Fancy  

(continued on page 24)
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High end 

properties 

offer amazing 

amenities —  

for a price
by Karla Kane



PH: 650.400.8076  |  GKAVANAUGH@CAMOVES.COM  |  GINNYKAVANAUGH.COM  |  CALBRE# 00884747

GINNY KAVANAUGH   PORTOLA VALLEY’S  #1  AGENT
And your competit ive  advantage in  real  estate
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right things,” Alain Pinel Realtor Monica 
Corman said. She leads private brokers’ 
tours rather than holds open houses. “I do 
all the showing directly,” she said. 

Corman represents clients in the com-
munities surrounding Stanford University 
and is currently listing an historic home 
in Los Altos Hills. The property, at 12775 
Viscaino Road, is listed at an even $15 
million. The house was built in 1916, as 
a summer home for San Franciscan Dr. 
Thomas Shumate. 

“It’s really the best of the old and the 
new,” Corman said of the house, which was 
renovated in the 1990s. An Italianate-style, 
six-bedroom main residence is joined by a 
handicap-accessible guesthouse, two-story 
pool house and tennis courts, covering 
around 3 acres in total. The house’s Great 
War-era vintage features blend with updat-
ed, high-tech “smart house” elements that 
were added in the renovations. And while 
the property is stately, it’s “very gracious 
and graceful, not overpowering,” she said. 
“Sometimes you get these new houses that 
are like showplaces. This one definitely 
has a soul, and a good one.”

An older home, despite the price tag, can 
also offer a bit of a financial perk.

The previous owner of the Viscaino 
home applied for preservation under the 
Mills Act, which offers greatly reduced 
property taxes in exchange for maintain-
ing historic properties. “My client paid 

Fancy that
(continued from page 22)
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Wrap-around decks, a cascading pool and contemporary design (by architect Joseph Esherick) 
highlight this midcentury home on 5 acres at 50 Belbrook Way in Atherton. Asking price is just less 
than $22 million.

‘Sometimes 
you get 

these new 
houses that 

are like 
showplaces. 

This one 
definitely has 
a soul, and a 

good one.’
—Monica Corman, 

Realtor,
 Alain Pinel Realtors

(continued on page 27)



Successfully adding 
value for buyers and 

sellers since 1988

“Oak Hill”
Woodside

370FamilyFarmRoad.com
Offered at $6,500,000

By Appointment Only | OFF-MLS

Contemporary Aesthetic
Equestrian Property
4 BR | 5 BA
4,846 Sq Ft ±
4.7 Acres ±
Pool | Tennis Court | Sauna

± lot
Call for details

Recent Sales (Partial List)

elyse barca

Lic #01006027

ELYSE BARCA
CRS | SRES

Information deemed reliable,  
but not guaranteed.

Catalpa Drive
Atherton

Seminary Drive
Menlo Park

Rittenhouse Avenue
Atherton

South Court
Palo Alto

Stone Pine Lane
Menlo Park

Maple Avenue
Atherton

Forest Lane
Menlo Park

Coming Soon | Menlo Park | Superb Value | ± | $2,199,000



Downtown Palo Alto   
728 Emerson St, Palo Alto
650.644.3474

Sand Hill Road   
2100 Sand Hill Rd, Menlo Park
650.847.1141

dreyfussir.com

Summer Brill, Sales Associate

650.468.2989
summer.brill@dreyfussir.com

 01891857

Noelle Queen, Sales Associate

650.427.9211
noelle.queen@dreyfussir.com

 01917593

Michael Dreyfus, Broker

650.485.3476
michael.dreyfus@dreyfussir.com

FOR SALE // 6 Blue Oaks Court, Portola Valley | 6BLUEOAKSCT.COM
Offered at $5,495,000 | Beds 4 | Full Baths 3 | Half Baths 3 | Home ±7,280 sf | Lot ±2.76 acres

221 Kingsley Avenue, Palo Alto
Offered at $9,000,000 | SOLD

316 McKendry Drive, Menlo Park
Offered at $1,395,000 | SOLD

539 Madison Way, Palo Alto
Offered at $3,998,000 | SOLD

35 Golden Oak Drive, Portola Valley
Offered at $3,700,000 | SOLD

312 Fulton Street, Palo Alto
Offered at $2,200,000 | SOLD

435 Coleridge Avenue, Palo Alto
Offered at $14,750,000 | SOLD
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just $14,000 in taxes this year. 
That’s like nothing,” she said. 

Arti Miglani, one of the list-
ing agents for 190 Island Drive 
in Palo Alto’s posh Crescent 
Park neighborhood (asking price: 
$11,995,000), said the home’s lo-
cation is the key to its high value. 

“Mark Zuckerberg and Steve 
Young are in the neighborhood 
so it’s in good company. Entre-
preneurs, innovators, all want to 
come make their home there. It’s 
close to downtown, Rinconada 
Park, schools and the whole civic 
community,” said Miglani, who 
works out of Alain Pinel’s Palo 
Alto office. That makes it at-
tractive to young families, espe-
cially for those with jobs within 
biking distance. Of course, the 
1929-built home’s Spanish Colo-
nial Revival style, inviting yard 
with tiled terrace and tall red-
woods and remodeled kitchen 
don’t hurt, either. 

At press time, topping the list 
of local high-end homes for sale 
was another piece of history: 
the Flood Estate in Woodside, 
with an asking price of a cool 
$69,800,000. For sale for the 
first time since its construction, 
the 91.94-acre property, built in 
1941 for the prominent James 
Flood family, boasts two lakes, 
a reservoir, a vineyard, private 

trails, gardens, tennis courts, a 
Colonial-style mansion with nine 
bedrooms plus “staff quarters,” a 
gatehouse, caretaker’s house and 
a barn. The estate, listed by Alain 
Pinel Realtors Mary and Brent 
Gullixson, is two miles from the 
town of Woodside proper and is 
bordered by Huddart Park. 

Can’t quite afford that one? 
The Gullixsons are also listing, 
for $21,800,000, a midcentury 
mansion in Atherton, at 50 Bel-
brook Way, which encompasses 
5 acres and offers wrap-around 
decks, contemporary design by 
architect Joseph Esherick, a cas-
cading pool, a wine cellar and a 

separate cottage. And for those 
looking for a little more intrigue, 
a “secret” door in the foyer leads 
to a private wing containing two 
bedroom suites with swimming-
pool access. 

So who are the people able and 

Fancy that
(continued from page 24)

On close to 100 acres, the Flood Estate at 331 Greer Road in Woodside includes a Colonial-style 
mansion, several out-buildings (gatehouse, caretaker’s house and a barn), as well as two lakes, a 
vineyard, tennis courts and private trails. It’s listed for just less than $70 million.
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(continued on page 30)
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‘Entrepreneurs, 
innovators,  
all want to 

come make 
their home 

there.’
—Arti Miglani, Realtor, 

Alain Pinel Realtors
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Information deemed reliable, but not guaranteed. Buyer to verify to their satisfaction.  Photography by Bernard André

SELBY LANE ATHERTON  |  $14,980,000

ISABELLA AVENUE ATHE

BELBROOK WAY ATH

ISABELLA AVENUE ATHERTON  |  $14,950,000

2014 

ATHERTON SALES
Monte Vista Ave
Selby Lane
Stockbridge Ave
Fair Oaks Lane
Shearer Dr
Atherton Ave (2)
Fleur Place

MENLO PARK SALES
Santa Cruz Ave
Santa Margarita Ave
Palmer Ave
Santa Cruz Ave
Cotton Drive

PALO ALTO SALES
Lowell Ave
Waverley St
Bryant St
Ramona St
Palo Alto Ave

WOODSIDE SALES
Hidden Valley Lane
Albion Ave
Eleanor Drive
Mission Trail

PORTOLA VALLEY SALES 
Alamos Road (2)

LOS ALTOS HILLS SALES
Magdalena Road
Alta Tierra Road

SARATOGA SALES
Ashley Way
Glen Una

HIILLSBOROUGH
Chiltern Road
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TALLWOOD COURT ATHERTON  |  $4,400,000

ERTON  |  $19,980,000

HERTON  |  $21,800,00

ALMENDRAL AVENUE ATHERTON  |  $18,888,888

SALES

THE GULLIXSONS HAVE ACHIEVED A TOTAL 
SALES VOLUME OF OVER $3.3 BILLION  

IN REAL ESTATE SALES. THIS  
INCLUDES SALES IN EXCESS OF $2 BILLION 

FROM HOMES SOLD JUST IN ATHERTON.

MARY GULLIXSON
650.888.0860

mary@apr.com
License# 00373961

BRENT GULLIXSON
650.888.4898
brentg@apr.com
License# 01329216

Information on these properties available at: GULLIXSON.COM

MARY AND BRENT ARE THE #6 TEAM, PER THE WALL STREET JOURNAL.  



 A Member of Real Living

Jenny Pollock   
& Deanna Tarr
A Tradition of Trust
Jenny 650.867.0609
jpollock@pacunion.com
LIC# 01215021

Deanna 415.999.1232
dtarr@pacunion.com
LIC# 00585398

Loyal clients sing the praises of this 
mother-daughter team native to the area

3653 Jefferson, Emerald Hills - ACTIVE
2BR 2BA Plus Office

$1,125,000

146 Sand Hill Circle, Menlo Park - PENDING
3BR 2BA Plus Office
$1,498,000

Country feel in complex 
of 9 units on 4.5 acres. 3 
level Townhome w/great 
sqft and soaring ceilings. 
office can be third 
bedroom

Additional square 
footage carved from 
extra large two car 
garage for streamlined 
office. 

FALL REAL ESTATE 2014
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RE/MAX Dis nc ve Proper es 

Work with someone who cares! 

 

Representing Buyers and Sellers 
of Fine Peninsula Homes 

Omar Kinaan 
Realtor®, GRI, CDPE 

Certified International Property Specialist 

650.776.2828 
Omar@Kinaan.com 
CalBRE #01723115 

648 Santa Cruz Ave, Menlo Park www.Kinaan.com Phone: 650.776.2828

*Represented the Buyers 

7 Sandstone St, Portola Valley*4 Pepperwood Ct, Menlo Park 210 Pope Street, Menlo Park*

133 Burns Ave, Atherton*1181 Greenwood Ave, Palo Alto*784 Palo Alto Avenue, Palo 

1023 Henderson Ave, Menlo Park

interested in purchasing such properties? 
The home on Viscaino has been on the 
market since July, and Corman said she’s 
received quite a bit of interest so far, and 
from varied sources. Her properties often 
draw interest from wealthy foreign buyers 
who already own homes in Asia, Europe, 
and/or the East Coast and are looking for 
a Western home base. 

“I do know this home has been widely 

seen in China and other parts of Asia and 
we’ve had a lot of showings. It’s a good 
place to invest, and they do travel here, and 
educate their children here,” she said. “The 
school district is fabulous; we see a lot of 
people who have adult children and grand-
children. It’s perfect for extended families.” 

Miglani said foreign families interested 
in moving for the top-notch local schools 
have also viewed her Palo Alto listing, on 
the market for about three months so far. 
With homes in such a high price range, 
“It’s known to take some time. People want 
to make the right choice,” she said. 

Fancy that
(continued from page 27)

This Spanish Colonial Revival home, designed by Frederick Confer and Morgan 
Stedman and extensively remodeled in 2011, is located in Palo Alto’s Crescent Park 
neighborhood. Asking price is less than $12 million.
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Call DeLeon Realty for more information on listing your home with us!  

We offer staging, property inspection, pest 
inspection, and more. Staging includes 
design, installation, 1 month of furniture 
rental, and removal.    

DELEON REALTY

6 5 0 . 4 8 8 . 7 3 2 5  |  w w w . d e l e o n r e a l t y . c o m  |  C a l B R E  # 0 1 9 0 3 2 2 4
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In fact, some owners are making money 
from their systems. “Many residential PV 
systems generate more electricity during 
the day than is needed to supply a home’s 
energy use, and the electric meter spins 
backwards, delivering surplus electricity to 
the utility grid,” said Lindsay Joye, market-
ing engineer at City of Palo Alto Utilities 
(CPAU), in an email. “In summer months, 
many PV systems generate more electricity 
over the month than is needed in the home, 
and the customer receives a credit on the 
electric portion of their bill.”

“The average residential PV system size 
in Palo Alto is 3.7 kilowatts (kW) and is es-
timated to generate about 6,345 kWh/year,” 
Joye said, noting that the average home in 
Palo Alto uses 650 kilowatt-hours (kWh) 
per month, or 7,800 kWh per year. “At the 
average residential retail rate of $0.12/kWh, 
the first year’s electric bill savings would 
be $761. The bill savings will increase with 
any potential future rate increases.”

By mid-September 2014 59 residents had 
installed PV systems, according to CPAU 
records. Seventy-six residents installed 
systems last year. Solar customers typi-
cally have three options: simply purchase 
and install a system, lease a system or enter 
a power purchase agreement (PPA). 

The average residential system costs 
$34,800 and produces 4kW, according to 

Go Solar California. Leasing a solar sys-
tem is attractive to customers because they 
sometimes require as little as $0 down and 
permit customers to lock-in rates. A PPA is 
similar to a lease in that a panel provider 
installs and services a home system but in 
a lease the customer pays a monthly fee 
whereas PPA customers pay a kilowatt/
hour rate.

In addition to the proliferation of solar 
companies and installers, every layer of 
government has policies in place intended 
to incentivize homeowners to purchase 
PV systems. The federal Residential Re-
newable Energy Tax Credit allows system 
owners to claim a tax credit of 30 percent 
of qualified expenditures.

Under Gov. Arnold Schwarzenegger, 
California launched the $2.167 billion Cali-
fornia Solar Initiative in 2007 with the goal 
of installing approximately 1,940 MW of 
new solar generation capacity by 2016.

Palo Alto’s Photovoltaic Partners rebate 
program, which began in 1999, offers a 
standard rebate of $0.80 per watt. Reser-
vations for residential rebates maxed out 
on Aug. 9, but there is a wait-list prospec-
tive PV owners can join in case there are 
cancellations. There are still rebate funds 
remaining for non-residential PV installa-
tions. PG&E’s residential rebates were fully 
reserved in May 2013.

On Earth Day, the Palo Alto City Coun-
cil approved the Local Solar Plan, which 
identifies strategies for increasing the local 
solar PV installations in Palo Alto. CPAU 
staff are currently evaluating new solar 
programs — including a Community So-
lar Share Program, Solar Group Discount 
program and a Community Solar Donation 
Program — and will report back to the City 
Council for approval of any new solar pro-
grams.

Not all homes are conducive to panels. 
Homeowners have to take into account 
shade, orientation and, to some extent, 
their roofs. “The most important param-
eter is shade,” said Mark Byington, presi-
dent and owner of Cobalt Power Systems 
Inc., which installs solar panels in the Bay 
Area. “Shaded solar panels produce little 
to no energy. Since we are in the northern 
hemisphere, south-facing panels produce 
the most energy.”

Roof tilt is much less important than 
shade and orientation. More important is 
roof structure; residents have to secure a 
permit from the city certifying their roofs 
can support a solar system. 

“Most of the roof pitches we see in Palo 
Alto are fine,” said Tom Kunhardt at Pure 
Energies, an energy advisor company. “Flat 
roofs, like Eichlers, work well.”

Purchasing solar panels can increase the 
value of a house. According to a 2013 Law-
rence Berkeley National Laboratory study, 
“premiums in California are strongly corre-
lated with PV system size and weakly cor-
related with PV system age. In other words, 
larger systems garner larger premiums and 
older systems garner smaller premiums.” 
The study estimates that each kilowatt in a 
new system size equates to a $5,911 hike on 
the home’s premium. Premiums do depreci-
ate quickly, about 9 percent a year accord-
ing to the report, and systems more than 
six years old add a “substantially smaller 
(premium) than predicted.”

Leased PV systems, however, appear to 
sometimes lower home values. Lease con-
tracts can last as long as 20 years, which 
can create difficulties between home sell-
ers and buyers. Sometimes the money saved 
by the easy financing of a lease is negated 
when the lease holder is trying to sell the 
property and transfer a lease to the buyer. 

“There is not a large pool of data when 
it comes to homes that are sold with solar 
panels but I’ve seen it enough that it is an 
amenity that people value when purchas-
ing,” said Brian Chancellor, vice president 
and sales manager at Sereno Group Palo 
Alto. “That being said, there is a greater 
level of comfort for panels that are owned 
by the seller versus those that are leased. 
Along with the high prices people are pay-
ing, people don’t feel as good about an 
ongoing payment versus just having the 
system.”

Home buyers are sometimes reluctant to 
assume a lease, especially if there remains 
a substantial amount of time on the con-
tract. Some buyers demand that the seller 
either pay off the lease or lower the ask-
ing price. “I’ve seen sellers forget that their 
panels are leased and in order to close a 
deal are forced to buy out the remainder of 
the lease,” Chancellor said.

However, home prices are so high in Palo 
Alto that the cost of a PV system is compa-
rably insignificant to the overall cost. 

“A solar panel is such a small component 
of the house value that people are willing to 
pay the price,” said Avi Urban, a real estate 
agent at Palo Alto’s Keller Williams Realty. 

“I see very little correlation between hav-
ing a solar panel system and a higher value. 
The median price of a single-family home is 
approximately $2.4 million and 70 percent 
of the price is land value alone. So a $20,000 
solar system is a minor implication.” 

Freelance writer Joshua Alvarez can be 
emailed at joshua.alvarez1189@gmail.
com.

Shade and orientation are more important than 
roof slant in determining whether solar panels can 
efficiently produce electricity. These panels are on a 
home in the Barron Park neighborhood of Palo Alto. 

P
alo Alto receives an average of 260 sunny days every year. 
More residents are not only enjoying the weather but also 
installing photovoltaic (PV) solar panels to save money on 
utilities and help the environment.

Whether one buys or leases,  
the end result is energy savings

by Joshua Alvarez

FALL REAL ESTATE 2014
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Ladera, Spanish for hillside or slope of a 
curve, is a 284-acre unincorporated com-
munity adjacent to the northeastern bor-

der of Portola Valley. Just south of Highway 280 
and west of Alpine Road, Ladera’s 535 homes 
are tucked away into serenity by winding, Span-
ish-named streets that translate to Meadowlark, 
Peach Tree and Dove.

Before California statehood, Spaniards used 
Ladera’s land for grazing and logging. The area 
was part of a massive land grant that changed 

Spanish, then 
American hands 
throughout the 
19th and early 
20th centuries. In 
1946 the Penin-
sula Housing As-
sociation (PHA), 
led by a group of 
Stanford profes-
sors, purchased 
the land from a 
rancher with the 
intention of cre-
ating a coopera-
tive community. 
The experiment 
was ultimately 
aborted, but its 
legacy lives on in 

Ladera’s culture. When asked about their neigh-
borhood many Laderans voluntarily recite the 
community’s history.

Although Ladera lacks an independent mu-
nicipal government, self-government is as in-
terwoven with the community as its network of 
walking paths. Residents are highly engaged in 
the Ladera Community Association (LCA) and 
the Ladera Recreational District (LRD), which 
serves as the central social hub of the communi-
ty. A community listserv is constantly refreshed 
with postings announcing anything from free 
hand-me-down sports equipment to block par-

ties and more official business like reminders 
about emergency procedures.

“Neighbors really do care for one another here. 
Everybody says hello when you walk past,” resi-
dent Julie Carr said. Carr, her husband and their 
three young kids moved to Ladera from Menlo 
Park last year. “Every morning the neighbors 
walk their kids to the bus stop, and it becomes a 
very nice morning social event.”

Ad-hoc social events are punctuated by regu-
lar neighborhood-wide celebrations. Ladera cel-
ebrates the 4th of July with three days of food, 
games and music, and Labor Day with a carnival. 
Every Halloween the shady walking paths are 
converted into “haunted” trails where teenagers 
spook each other and tease youngsters, and in 
the holiday season carolers make their rounds.

Across the street from the Carrs, Marti Te-
desco and her 20-year-old son James were pre-
paring Sunday brunch. Marti grew up in Ladera 
and moved back with her husband in 1991. What 
they thought would be a two-year stay has turned 
into more than 20 years and counting. 

“There were very few young people with kids 
when we first moved,” she said. “Things have 
completely turned over; now there are a lot more 
young families. You have people who could af-
ford to live in more upscale places, but they 
choose to live here for the community. It’s not 
showy, it’s humble.”

Down the hill from the Tedescos lives Len-
nie Roberts who has been living in Ladera since 
1965. She was a manager of the district for five 
years as well as a member of the board of the 
LRD. 

“What we loved about it was the community 
itself,” she said recalling her and her husband’s 
decision to move in. “My daughter, growing up, 
thought everybody had a community like this, 
and it sadly isn’t true. A lot of it has to do with 
the way it’s laid out with cul-de-sacs and walking 
paths that cut between houses. A lot of thought 
went into the way the community was developed 
and that same spirit continues.” 

A true community at the 
edge of Portola Valley

by Joshua Alvarez
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Marti Tedesco, left, and Julie Carr are neighbors on La Mesa Drive in the Ladera neighborhood.
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This home on Ash Lane is part of the Ladera neighborhood.

This home on Erica Way is part of the Ladera neighborhood.

This home on Erica Way is part of the Ladera neighborhood.

CHILD CARE & PRESCHOOLS: Ladera Community Church 
Preschool, 3300 Alpine Road, Portola Valley; Woodland 
School (also a private elementary school), 360 La Cuesta 
Drive, Portola Valley

LOCATION: West of Alpine Road and north of Westridge Drive 
to Lucero Way and La Cuesta Road

PRIVATE SCHOOLS: Woodland School, 360 La Cuesta Drive, 
Portola Valley

PUBLIC SCHOOLS: Las Lomitas School District —  Las Lomi-
tas School, 299 Alameda de las Pulgas, Atherton; La Entrada 
School, 2200 Sharon Road, Menlo Park

Sequoia Union High School District — Menlo Atherton High 
School, 555 Middlefield Road, Atherton

SHOPPING: Ladera Country Shopper

FACTS

aderaa

‘A lot of thought 
went into the way 

the community 
was developed 
and that same 

spirit continues.’
—Lennie Roberts,  

Ladera resident
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(650) 488-7325 | www.deleonrealty.com | CalBRE #01903224
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WE LIVE WHERE YOU LIVE. 

WE WORK WHERE YOU WORK. 

OUR COMMUNITY IS YOUR COMMUNITY.
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SERVICES

One of the guiding principles at Sereno Group is that personal choices affect community in unexpected ways.  At Sereno Group, we 

are always encouraged to see the good, and uphold it.

In an effort to support the best of our community, Sereno Group has pledged to give 1% of our gross commissions to a charitable 

or community-minded group committed to making a positive difference in the communities we serve. Organizations are chosen in 

our specific office communities and are selected by our agent teams each quarter, with the aggregate sum of donation dollars being

delivered to our beneficiary organizations at the end of each period.

Sereno Group is committed to our local communities and will always seek to support them in any positive way possible. 
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RARE NATURAL OASIS LOCATED JUST  
2 MILES FROM THE TOWN OF WOODSIDE

91+ ACRES COMPRISING 3 PARCELS 
(SELLER MAY SELL AS 2 SEPARATE PARCELS)

9 BED, 8.5 BATH MAIN HOME

3 BED CARETAKER’S HOUSE  

1 BED GATE HOUSE

LAKE  |  RESERVOIR

VINEYARD   |  TENNIS COURT  |  POOL

HIKING & EQUESTRIAN TRAILS

WWW.FLOODESTATE.COM

OFFERED AT $69,800,000

THE FLOOD ESTATE WOODSIDE

Information deemed reliable, but not guaranteed. Square footage and/or acreage information contained herein has been received from seller, existing reports, appraisals, public records and/or other sources deemed 
reliable. However, neither seller nor listing agent has verified this information. If this information is important to buyer in determining whether to buy or to purchase price, buyer should conduct buyer’s own investigation. 

MARYGULLIXSON
CalBRE  00373961

650.888.0860
mgullixson@apr.com

BRENTGULLIXSON

CalBRE  01329216

650.888.4898
bgullixson@apr.com

MAUREENRYAN
CalBRE  00461653

650.851.5218
mryan@apr.comgullixson.com
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Silicon Valley’s booming popularity shows no signs of 
waning as ever more wealthy tech kids, venture capital-
ists and start-up moguls flood its 3D printing boutique-

lined streets. As summer comes to a close, so does construc-
tion on new condominium and apartment complexes where 
prospective buyers can soon call home. 

Though housing markets remain competitive, and developers 
don’t imagine their abodes will remain on the market for long, 
Menlo Park, Mountain View and Los Altos will get at least a 
few more living communities to house the Valley’s burgeoning 
population. Following is the newest and soon-to-come in com-
munity living the Peninsula has to offer. 

A roundup of new development
The Peninsula’s latest living communities offer amenities, coveted locations

by Lena Pressesky
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(continued on page 40)

Name of project: Bryant Street Condominiums

Address: 310 Bryant St., Mountain View

Project description: The gated community 
of seven condominiums features 1-, 2- and 
3-bedroom floor plans ranging in size from 2,156 
to 2,366 square feet. Currently, three properties 
are still available for purchase. The properties 
feature a contemporary design, European 
white oak floors, custom kitchen and bathroom 
cabinetry and private balconies or patios. 
Community amenities include underground, 
secure parking, designated storage space and a 
courtyard with seating area and fireplace. The 
community is walking distance to Castro Street. 

Developer: Pacific Peninsula Group

Price of homes: $1,748,000 to $1,958,000

Information: bryantstreetcondos.com

Name of project: Domus on the Boulevard 

Address: 2650 W. El Camino Real, 
Mountain View

Project description: The four-story 
apartment community will offer 193 

1- and 2-bedroom units for rent north of 
San Antonio Road on El Camino Real. 

One- and 2-story subterranean and partially 
subterranean parking garages will provide 

private parking. Amenities will include a 
clubroom, fitness center, pool and spa, bike 
storage and repair facilities, resident Wi-Fi 

lounge and accessibility to the San Antonio 
Caltrain station.

Developer: SummerHill Apartment 
Communities

Rent: Undisclosed

Information: shapartments.com/
communities/active/domus-on-the-boulevard
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Extraordinary English Country Estate

Albion Avenue
Offered at $15,000,000

We had an outstanding experience working with Erika Demma in selling our house 
in Woodside. Erika handled all aspects of the marketing, listing, and sale of our 

house perfectly (yes, perfectly). She is very thorough, knows the market extremely well, 
provides data, not just hunches, and produced excellent marketing materials. What 
impressed me most about Erika, however, were three specifi c traits. First, her follow-
through is impeccable. She does what she says she is going to do, on time and without 
need for me to follow-up. I could always count on her and she always made herself 
available to do whatever needed to be done. I felt like I was her only client, even though 
I know she has many. Second, she has absolute integrity. She is totally honest, looked 
out for my best interest, and told me what she thought, not what she thought I wanted 
to hear. Third, she is a joy to work with. Erika is pleasant, upbeat, not pushy, and a 
genuinely nice person.  

Erika is everything you would want in a real estate agent. I’m not hoping to sell another 
house soon on the Peninsula, but if I did I would use Erika without bothering to interview 
anyone else. She is that good. – Woodside Seller

Representing 
SELLERS and 
BUYERS of 
EXCEPTIONAL 
PROPERTIES

www.128Audiffred.com
Woodside

www.184SandHillCircle.com
Menlo Park

www.472SandHillCircle.com 
Menlo Park

FOR  SALE
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Sweeping Views

Castanya Way
Offered at $1,895,000
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Atherton Masterpiece

Prime Atherton Location

S
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AT H E R T O N

Best of California Living

Colton Court
Offered at $3,595,000
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E M E R A L D  H I L L S

Gorgeous, Multi-level Townhome

Sand Hill Circle
Offered at $1,795,000

S
O

L
D

M E N L O  PA R K

Coldwell Banker International President’s 
Premier Top 1% Internationally

Top US Realtor, The Wall Street Journal, 2013

650.740.2970
edemma@cbnorcal.com

erikademma.com CalBRE# 01230766

Personalized Service     Knowledgeable      
Responsive     Strong Negotiator

“

”
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New development
(continued from page 38)
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Name of project: Anton Menlo

Address: 3639 Haven Ave., Menlo Park

Project description: Construction is underway 
for a 394-unit apartment complex two miles from 

Facebook, Inc. Studios, 1-, 2- and 3-bedroom floor 
plans range in size from 593 to 1,549 square feet. Of 
the 394 units, Anton Menlo will offer 37 affordable 
units. Amenities include on-site parking in garages, 
covered carports and open lots, outdoor recreation 

space, gym and pool. Completion and move-in dates 
are slated for Fall/Winter 2015 or 2016. 

Developer: St. Anton Partners

Rent: Undisclosed

Information: antonmenlo.com 
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Name of project: Colonnade Los Altos 

Address: 4750 El Camino Real, Los Altos

Project description: Slated to prelease in December, the 
1- and 2-bedroom apartments and townhouses at Colonnade 
Los Altos will feature stainless-steel appliances, stone 
countertops, hardwood flooring and European cabinetry. 
Common areas will include a roof-top lounge with outdoor 
fireplace, club room with catering kitchen, Wi-Fi cafe, fitness 
center, whirlpool spa and outdoor courtyards. Properties will 
range in size from 625 to 1,191 square feet. Affordable-living 
units will also be available. 

Developer: Sares Regis

Rent: Undisclosed

Information: leaselosaltos.com

635 Lowell Avenue, Old Palo Alto

650.207.2017
kwilson@apr.com

CalBRE #00902501

KATHLEEN WILSON

T R U S T E D  R E A L  E S TAT E  P R O F E S S I O NA L

Information deemed reliable but not guaranteed.  
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3010 South Court, Palo Alto
4 Beds, 2 Baths  ■  1,614± sq.ft.  ■  6,432± sq.ft. lot

Excellent Midtown Location

Offered at $1,788,000

PENDING SALE

Oversized lot - 16,200± square feet

Sold Over Asking 
with 6 offers!!

OFFERED AT $5,895,000



Bronze Sponsors ($500 - $1499)
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“Business is great, feels like 2007 or 
1999,” said Linder Jones, an archi-
tect at Chris Donatelli Builders, a 

San Jose-based home construction and remod-
eling company. 

Quickly realizing both those years preceded 
recessions, he laughed. “Well, hopefully not like 
that. But business is robust.”

In so many words that is what leaders of resi-
dential remodeling and construction companies 
throughout the Bay Area are saying.

“Compared to five years ago it’s way better,” 
said Jim Kabel, president and CEO of CASE 
Design Remodeling, based in San Jose. “Re-
modeling wasn’t as affected as home construc-
tion during the recession, but it still hurt. People 
did not have equity in their homes, their values 
dropped. We started our business 10 years ago, 
and 2014 has been our best year ever.”

Other business leaders are reporting similar 
success. Part of the reason, contractors are say-
ing, is the booming tech industry.

Real estate prices in cities like Menlo Park, 
Palo Alto and Mountain View are so expensive, 
and are appreciating so rapidly, few homeown-

ers are considering selling their homes, but are 
increasingly attracted to investing in expanding 
and remodeling. (See story on page 6.)

“The new homes around here cost five times 
the national average but remodeling here does 
not cost five times the national average, so you 
can make the investment in remodeling and get 
a decent return,” Kabel said.

“There is confidence in the market again, and 
with the increase in housing costs, many home-
owners have the equity and desire to remodel 
an existing home,” said Bella Babot, director 
of marketing at Harrell Remodeling, Mountain 
View. “Several of our clients absolutely love 
the neighborhood they live in, and want to stay 
there, thus feel that the investment in their home 
is a worthwhile one.”

That seems to be exactly what homeowners 
have in mind. With equity lines reopened and 
economic uncertainty lifting, money is starting 
to go towards home investments. 

Leon Chen bought his 1,400-square-foot 
home in Menlo Park in 2009 and just finished 

Remodeling 
business is

booming
With median prices increasing, 
homeowners decide to fix up  

what they’ve got
by Joshua Alvarez
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Leon Chen decided to add a second story, above, to his formerly 
1,400-square-foot Menlo Park home.

(continued on page 44)
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‘With equity lines reopened and 
economic uncertainty lifting, 
money is starting to go towards 
home investments.’

—Bella Babot, director of marketing, Harrell Remodeling 



 “Michael is responsive and knowledgeable, has excellent judgment and is 
thoughtful and attentive to detail.” -- Martha Angell, Palo Alto

else.”  -- Cynthia Ringo, Menlo Park

“Michael is absolutely professional, thorough, and diligent.”
-- Naggi Asmar and Emily Cooke, San Carlos

“My goal is to build lifelong relationships based on trust, 
cooperation and goodwill.”

SERVING THE COMMUNITIES OF
Palo Alto  |  Menlo Park  |  Atherton  |  Redwood City

San Carlos  |  Woodside  |  Portola Valley  |  Half Moon Bay 
Mountain View  |  Los Altos  |  Los Altos Hills

650.465.1651 ■  mhall@apr.com
DRE# 01133676

MICHAEL HALL

578 Univerisity Avenue  ■  Palo Alto, CA 94301 Information deemed reliable but not guaranteed.  

www.MichaelHallHomes.com

CELEBRATING 20 YEARS OF SUCCESS

Experience. Commitment. Results.
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installing 850 square feet on top of it.
“We decided to increase the size of our 

home by remodeling because the cost of 
buying a home of that size was going to 
cost us a lot more,” Chen said. “The cost of 
buying was more expensive than the cost of 
building. We love our neighborhood, and 
we would have had to change neighbor-
hoods if we wanted a bigger home. Build-
ing offered us the opportunity to stay where 
we are and save money.”

Contractors and architects report a surge 
in requests for multi-room projects and full 
remodels. Kitchen and bathroom remodels 
remain the most popular requests. “This 
year we are seeing a lot more projects that 
are multi-room and additions,” Kabel said. 
“In the past we were lucky to see two or 
three small kitchens or bathrooms. No 
question we’ve had an influx of big-scale 
projects.”

Kathryn Dunlevie has lived in her Palo 
Alto home for 20 years. She remodeled her 
garage in 2010, which she uses as her art 
studio, and her kitchen a few years later.

“The garage was starting to fall down. It 

was built in the 1920s out of scrap lumber. 
The façade was beautiful but the material 
was bad,” she said. “The house was built in 
1909 and the kitchen was remodeled in the 

and it was just old.”
At the same time, in this type of mar-

ket, buyers have to be willing to purchase 
a home that may not be to their liking and 
pay contractors to remodel or rebuild the 
property. “One third of our customers are 
new clients with new homes,” said John 
Hammerschmidt, CEO of Hammerschmidt 
Construction, a design and build firm based 
in Los Altos. 

“I get 50-50 between new homeowners 
and people who have been living in their 
homes for five to seven years,” said John 
Merwin, president of Dimensional Con-
struction, which worked with Chen and 
Dunlevie. “I’m booked up until June of next 
year because of two large projects. New ad-
ditions and remodeling are most of what 
I’m doing.” Jones also reports half his work 
comes from new homeowners.

Eichler owners are also getting into the 
act of remodeling their homes. “It’s rare to 
see Eichlers that have not been remodeled,” 
Hammerschmidt said. “But owners are 
keeping to the original intent of the design.”

“Replacing the large expanse of single-
pane windows with energy-rated windows 
is one of the more popular upgrades among 
Eichler owners,” Babot said. “We’ve seen 
whole-house remodels of Eichlers that re-
spect the original design, while also bring-
ing the home up to today’s design standards 
with current appliances, fixtures, flooring 
and functional interior design.” 

Freelance writer Joshua Alvarez can be 
emailed at joshua.alvarez1189@gmail.
com.

Remodeling business
(continued from page 42)

Tank, a Boston terrier, sits on an ottoman in the Chens’ newly remodeled living 
room. The contractors replaced the brick fireplace with a modern gas-burning 
one, sealed off a side window and added bookshelf space. New flooring was 
also installed. 
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The new master bedroom and bathroom are located upstairs in the 
Chens’ remodeled home. 

In the remodeled kitchen, a corner desk adjacent to the counter was 
removed, and more counter space was added along with more cabinetry.
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The former bedrooms are now a family room, left, and a child’s play 
room. On the ground floor the contractor knocked out a wall to the left 
bedroom to open the space, and a master bathroom was converted into a 
storage closet and a smaller shower-less bathroom. 
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‘We love our neighborhood, and we would 

have had to change neighborhoods if we 

wanted a bigger home.’
—Leon Chen, a Menlo Park resident

‘It’s rare to see 

Eichlers that 

have not been 

remodeled.’
—John Hammerschmidt, CEO,  
Hammerschmidt Construction



monicacormanbroker
LICENSE #01111473  

650.543.1164   MCORMAN@APR.COM     MONICACORMAN.COM

Information deemed reliable, but not guaranteed. Sq. ft. and/or acreage information contained herein has been received from seller, existing reports, appraisals, public records and/or other sources deemed reliable. Neither seller nor listing 
agent has verified this information. If  this information is important to buyer in determining whether to buy or the purchase price, buyer should conduct buyer’s own investigation.

Approximately 10,291 total square feet • Main residence:  7,092 square feet
     • Guest house:  968 square feet
     • Pool house:  1,110 square feet
     • Detached garage:  1,121 square feet
 

FIRST TIME OPEN – COME AND SEE THIS SPECIAL PROPERTY
SUNDAY, OCTOBER 19   1:30 P.M. – 4:30 P.M.

12775 VISCAINO ROAD. LOS ALTOS

WWW.12775VISCAINO.COM   |   OFFERED AT $15,000,000

THE BEST OF THE OLD AND THE NEW. Rarely is there a home of  this magnitude in Los Altos Hills – one so unique in its remarkable  
history, yet rebuilt, restored and modernized to meet the needs and tastes of  the 21st century buyer. Built as a summer home for a  
wealthy San Franciscan, this magnificent proper ty is on approximately 2.7 acres with views out to the Bay and hills. Recently the proper ty  
was masterfully restored with all new foundation, and total renovation of  every par t. The proper ty includes a six bedroom/6.5 bath main 
house, pool house, pool and spa, tennis cour t, guest house and 4-car garage. The gorgeous home, sumptuous grounds, and stunning  
pool and terrace, are a shor t distance from downtown Los Altos shops and restaurants. Palo Alto Schools. 



Spectacular Setting in Central Woodside

Helen & Brad Miller
650.400.3426

brad.miller@cbnorcal.com
helenhuntermiller@gmail.com
www.helenandbradhomes.com

Top 1% International President’s Circle
CalBRE #00917768/01142061

289 Kings Mountain  |  Woodside  |  Price Reduced to $6,575,000

Classic 4BR/6.5BA approx 6,088 sq ft Central Woodside home 

with spectacular views of Western Hills on fully usable approx. 

3.54 acres close to Woodside Town Center shops, restaurants, 

freeway access and acclaimed Woodside School.  Mainly on one 

level, this efficient floor plan includes “his & hers” master suite, 

separate living & family rooms, eat-in kitchen, covered outside 

deck overlooking large pool & integrated spa.  Separate 1 BR/ 

1 BA guest house, detached accessory unit and separate barn.

www.289KingsMountain.com

Call us 
to come see

this wonderful home!
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#1 Keller Williams agent among 105,000 agents*

* As of 2nd Quarter 2014MBA/LLB
650.857.1000
homes@JulianaLee.com
www.JulianaLee.com

Juliana Lee

Unique and Harmonious Brand New Home

3725 El Centro Street, Palo Alto

•  4 bedrooms, 3 bathrooms
•  Living Room with gas fireplace
•  Dining Room 
•  Family Room with gas fireplace
•  Living space:2,440 sq.ft.  

(from building plans, seller)
•  Lot size: 5,626 sq.ft.
•  Year built: 2014
•  Fenced back yard with patio & gas fire pit

This beautiful new home is a unique, custom built home that is very harmonious with its neighborhood

$3,000,000

OPEN SAT 10:30-4:30 | SUNDAY 1:30-4:30



2014 Intero Real Estate Services Inc., a Berkshire Hathaway affi liate and a wholly owned subsidiary of HomeServices of America, Inc. 

All rights reserved. All information deemed reliable but not guaranteed. This is not intended as a solicitation if you are listed with another broker.  

www.InteroRealEstate.com

A Berkshire Hathaway Affiliate

Silicon Valley’s fastest growing real estate brokerage has joined with 

one of the most respected brands in the world, 

HomeServices of America Inc., a Berkshire Hathaway Affi  liate. 

It’s a win-win for our agents, our clients and the communities we serve.

Do Real Estate Right. 

meets
INNOVATION

INFLUENCE
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Information deemed reliable, but not guaranteed. Square footage and/or acreage information contained herein has been received from seller, existing reports, appraisals, public records and/or other sources deemed reliable. 
However, neither seller nor listing agent has verified this information. If this information is important to buyer in determining whether to buy or to purchase price, buyer should conduct buyer’s own investigation. 

gullixson.com

MARY GULLIXSON
650.888.0860

mary@apr.com
License# 00373961

BRENT GULLIXSON
650.888.4898
brentg@apr.com
License# 01329216

WOODSIDE

3 VINEYARD HILL

555 MANZANITA WAY

CENTRAL WOODSIDE

4 BD  |  5.5 BA  |  5,250 SQ. FT.

3.07 AC  |  POOL & SPA  | TENNIS COURT

NEW PRICE $8,800,000

4 BD  | 5.5 BA  |  5.13 AC  |  GUEST HOUSE

POOL  |  SPA  |  TENNIS COURT

4-STALL BARN WITH CORRALS

WOODSIDE CLASSICS

OFFERED AT $9,950,000

GULLIXSON.COM
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With little inventory and continued high demand, now is a great time to sell!  
Call Kathleen today for Professional Service with a Personal Touch!

kathleenpasin@serenogroup.com  |  www.kathleenpasin.com  |  (650) 450-1912  |  CalBRE # 01396779

This information was supplied by reliable sources. Sales Associate believes this information to be correct but has not verified this information and 
assumes no legal responsibility for its accuracy. Buyers should investigate these issues to their own satisfaction. Buyer to verify school availability.

2013
  Sold
1604 Villarita, Campbell (Sold off market)
13373 La Cresta Dr., Los Altos Hills
256 Walter Hayes Dr., Palo Alto*
725 Loma Verde #A, Palo Alto*
230 Bryant, Mountain View*
715 Del Centro Way, Los Altos*
2640 Howard Dr., San Carlos*
280 Grandview Dr., Woodside*
775 Lakeview, Redwood City*
3200 Middlefield Rd., Palo Alto*
3465 Middlefield Rd., Palo Alto*
1245 Murchison Dr., Millbrae*
435 Sheridan #103, Palo Alto*
15 Sorrel Ln., San Carlos*
460 El Capitan Pl., Palo Alto*

2014
  Sold
360 Hawthorne Ave., Palo Alto
742 Loma Verde Ave., Palo Alto
724 Matadero Ave., Palo Alto
3815 Ross Rd., Palo Alto
15 Sorrell Ln., San Carlos*
717 Webster St., Palo Alto*
485 Arboleda Dr., Los Altos*
400 Ortega Ave. #322, Mountain View*
141 Giffin Rd., Los Altos
1449 University Ave., Palo Alto*
3807 Corina Way, Palo Alto
2993 Woodgate Ct., San Jose*
3143 Los Prados St., San Mateo*
* Represented Buyer

360 Hawthorne Ave., Palo Alto 742 Loma Verde Ave., Palo Alto

1449 University Ave., Palo Alto 3815 Ross Rd., Palo Alto

485 Arboleda Dr., Los Altos 724 Matadero Ave., Palo Alto

SOLD

SOLD

SOLD

SOLD

SOLD

SOLD
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Information deemed reliable, but not guaranteed. Square footage and/or acreage information contained herein has been received from seller, existing reports, appraisals, public records and/or other sources deemed 
reliable. However, neither seller nor listing agent has verified this information. If this information is important to buyer in determining whether to buy or to purchase price, buyer should conduct buyer’s own investigation. 

gullixson.com

MARY GULLIXSON
650.888.0860

mary@apr.com
License# 00373961

BRENT GULLIXSON
650.888.4898
brentg@apr.com
License# 01329216

A CHANCE TO BUILD

LOS TRANCOS ROAD, PALO ALTO

5.4 ACRES  |  360 DEGREE VIEWS

PORTOLA VALLEY ADDRESS - PALO ALTO SCHOOLS

OFFERED AT $10,800,000

200 GOYA ROAD, PORTOLA VALLEY

4+ ACRES

INCREDIBLE VIEWS OF THE BAY AND WESTERN HILLS

OFFERED AT $6,800,000

25 ISABELLA AVENUE, ATHERTON

ONE OF ATHERTON’S MOST SOUGHT AFTER STREETS

1.98 ACRES

OFFERED AT $7,950,000
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There has been a lot of news 
about “big data” and real es-
tate these days. Zillow’s po-

tential acquisition of Trulia for $3.5 
billion is the latest example on the 
residential side. On the commercial 
and investment side, over the past 
few years CoStar group has acquired 
Loopnet and Apartments.com for a 
total of over $1 billion. 

Real estate has always been data 
driven. Legal definitions of “fair market value” require 
a retrospective analysis of past sales data. Real estate 
agents have used proprietary databases called “multiple 
listing services” for more than 50 years to market prop-
erty and gauge the market value. Typically, most of the 
relevant data has been the “rear-view mirror” variety. Ap-
praisers and real estate brokers focus on past sales data to 
determine the fair market value of like properties. They 
also focus on current data for doing cost analysis, such 
as the present cost of labor and materials in a given area 
in order to reproduce buildings and other improvements. 
They also use population and business data to forecast 
future needs for housing and commercial development 
in specific areas. 

Typical categories of real estate data are: public re-
cords from the county recorder, property tax assessor’s 
records, building permits from the city, multiple listing 
service data, etc. Who are the players in real estate big 
data today? There are pure data creators and then there 
are hybrids that both enable the creation of data as well as 
harvest data and reformat it for their audience. 

First, let’s look at the pure data creators. These are 
individuals or agents who input data into a proprietary 
or public database. Multiple listing service is a great ex-
ample. Agents and sellers fill out information in numeri-
cal fields designed for the real estate industry (such as 
price, square footage, lot size, bedrooms, baths, etc.) and 
descriptive fields showing features (such as the style of 

the home, flood zone information, details on fixtures, 
appliances, etc.). 

This is also where pictures and videos of the property 
are uploaded. There is often even space for more exten-
sive and detailed information to be included like property 
inspections, pest reports, environmental disclosures and 
other disclosures. 

Property owners themselves are pure data creators, us-
ing websites like Craigslist, Zillow, Loopnet or Trulia to 
rent or sell their property. In doing so they enter data and 
pictures in similar fashions as is done on the multiple list-
ing service. Craigslist is the most egalitarian of the third-
party sites, and it lets the owner format data in almost any 
way they want. Additionally, Craigslist is unique in that 
it does not resell the data or make its money from online 
advertising.

Other pure data creators include county recorder’s of-
fices that record and track all property sales transactions, 
including sales price and date of sale. They also record 
and track all mortgage activities with respect to real prop-
erty. City and county building departments also store 
a lot of data with regards to permits, cost of work, use 
permits, variances, etc. Many government agencies are 
now putting such information online without restriction.

Second, there are hybrids that include sites such as Zil-
low, CoStar/Loopnet and Trulia. These companies are 
primarily harvesting data from the pure data creators. 
They harvest the data in order to reformat it and then sell 
the site views and clicks to advertisers on the Web. Al-
ternatively, hybrids sell subscriptions to users who want 
access to the data. Make no mistake; those are valuable 
site views and clicks as the vast majority of buyers and 
sellers are looking at some third-party hybrid in order to 
get information on the real estate market. These hybrids 
know that homebuyers and homeowners will go where 
the data is most accurate, complete and easily obtained. 
How could Trulia be worth $3.5 billion? It created an 
easy-to-use platform that engages users and markets 
site views and clicks to agents and other third parties 

wanting to reap business from new customers. All busi-
nesses thrive on repeat business. If you can get one user 
to engage multiple times on multiple platforms (think 
Facebook, Instagram, Twitter, Snapchat, etc.) then the 
potential for advertising to that valuable user grows sig-
nificantly. All these hybrids want subscribers where your 
identity is linked to the hybrid’s website, mobile site and 
social site. More clicking equals more money — billions 
apparently. They have the ability to resell your interest 
in real estate to other related business. A person who 
buys a new home often buys appliances, home furnish-
ings, moving services and the like. If these businesses can 
directly market to you through Trulia and Zillow they 
have an entry point to compete for business from very 
low-hanging fruit.

Let’s not forget about the pure data creators. If they 
suddenly decide to put their data elsewhere and profit 
from it themselves, then the hybrids, who are now get-
ting the data for pennies or for free, will be left out in 
the cold. Once they don’t have the data they are empty 
shells, much like the newspaper real estate classified ad 
sections are today. 

How would that impact the real estate market? In my 
opinion, it would take a week for buyers and sellers to 
find the location where the pure data creators want to 
share it. Google finds these things in expert fashion. The 
hybrid data aggregators take advantage of a highly frag-
mented and disorganized real estate brokerage commu-
nity that has been traditionally behind the curve when 
it comes to tech. Perhaps pure data creators will realize 
they are sitting on billions and do something about it. 

J. Robert Taylor, J. D., a real-estate attorney and 
broker for more than 20 years, has served as an expert 
witness and mediator and is on the judicial arbitration 
panel for Santa Clara County Superior Court. Send 
questions to Taylor c/o Palo Alto Weekly, P.O. Box 1610, 
Palo Alto, CA, or via email at btaylor@taylorproper-
ties.com.

Big data is a big deal
by J. Robert Taylor, J.D.

Real Estate Matters

Q  I have been renting a 
three-bedroom home for 
the last year. My lease 

has a clause that prohibits sublet-
ting, but I can no longer afford the 
lease because my hours have been 
sharply reduced at work. 

Rather than just move out, I 
rented one of the bedrooms to a 
“friend” from work. He lived in the 
room for a month but then moved 
out without paying the rent we had verbally agreed 
upon. I have told him I will sue him in small claims 
court, but he knows I was not allowed to sublet. He tells 
me that I cannot collect from him because the sublease 
to him was “illegal.” 

I really need this money. Am I entitled to collect?

A  If you violated your lease by subletting, you 
may be in danger of eviction by your landlord. 
If the subtenant was still there, your landlord 

could serve a “three-day notice to perform covenant or 
quit” requiring you to remove the tenant or face evic-
tion. Since the subtenant is now gone, your landlord 
may have less motivation to begin eviction proceedings 
that will be expensive for both parties.  

However, the rental relationship between you and 

your subtenant is a separate legal relationship. Although 
prohibited by your prime lease, the sublet is not unen-
forceable or illegal in the sense that it violates civil or 
criminal law. It is more like a breach of contract be-
tween you and your landlord, which only your landlord 
can enforce. 

Your former subtenant is not entitled to benefit from 
your breach by living rent-free for a month. Unless you 
collected some type of deposit, you will need to file a 
claim against your “friend” in small claims court to col-
lect the rent for one month. Although it doesn’t sound 
like you had any type of written rental agreement with 
your “friend” from work, a verbal rental agreement 
for less than a year is generally enforceable, although 
you will need to establish the rental amount by your 
testimony. Even if the judge does not agree with your 
testimony supporting the amount agreed upon, you can 
expect the judge to award you the reasonable value of 
renting a bedroom for a month, because your “friend” 
benefited by living in your home for a month.  

Q I have lived in my apartment for six years. Just 
recently, a friend told me that I should have 
been receiving interest on the $2,000 security 

deposit I paid when I first moved in. Over all these 
years, the interest should have added up to a lot of 
money. Am I too late to sue for the unpaid interest?

A If you have a written rental agreement, the 
good news is that you have four years to file 
a case in small claims or any other court for 

money owed as a result of your security deposit, for 
example failure to refund it. If you have a verbal agree-
ment, even if there aren’t many details other than the 
amount of rent and the amount of the security deposit, 
you have two years to file a case. 

However, the bad news is that there is no state law 
in California requiring a landlord to pay interest on a 
security deposit. You can still check whether your lo-
cal jurisdiction has an ordinance requiring interest to 
be paid on security deposits. Some local rent-control 
ordinances do require landlords to pay interest. For ex-
ample, the rent-control ordinance that applies in the city 
of San Francisco requires that interest be paid yearly. 
However, if you are not under such a local ordinance, 
your landlord does not owe interest to you. 

Project Sentinel provides landlord-tenant dispute 
resolution and fair-housing services in Northern 
California, including rental-housing mediation pro-
grams in Palo Alto, Los Altos and Mountain View. 
Call 650-856-4062 for dispute resolution or 650-321-
6291 for fair housing, email info@housing.org or visit 
www.housing.org.

Can someone collect rent on a prohibited sublease?
edited by Anky van Deursen

Rent Watch
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STRATEGY: the most important word 

after Location, Location, Location

www.CarolAndNicole.com

1550 El Camino Real     Menlo Park, CA  94025

Just as chess requires a keen strategy, 

so does navigating the real estate market. 

Over 1,000 Peninsula homeowners have 

successfully relied on our proven strategies. 

It’s your move...
Carol Carnevale and Nicole Aron
BRE #s: 00946687, 00952657

650.543.1195
CarolandNicole@apr.com

Included among the top

real estate teams

in the nation

by the

Wall Street Journal

Stay
Connected.
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Exquisite Spanish Colonial Woodside View Property

OFFERED AT $4,450,000

636 Southdale Way, Woodside
Matchless, fully-custom Spanish Colonial, inspired by the architecture 
of San Miguel de Allende and hand-crafted by artisan builders

of San Miguel and Morocco

access to San Francisco and San Jose

kerwinassociates.comter r i@kerw inassoc ia tes .com

Open Sunday, 1:30pm to 4:30pm
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Master in Business Administration

Law School Graduate

Long Time Palo Alto Homeowner

Marketing Specialist

Action Plan: Project Oriented

Top Local Agent For Many Years

Some say, 
“It’s not 

   who 
you know.”

what 
you 
know,
it’s

Senior Marketing Consultant
MBA/LL.B
Consistent Top Producer
#1 Producing Agent*
at Keller Williams Realty 2014 to date

and 

 Juliana Lee

Juliana Lee
650.857.1000
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JUST COMPLETED BY TAPIA  
CONSTRUCTION & RESTORATION

~1.04 ACRES  |   3 LEVELS

5 EN-SUITE BEDROOMS  |  2 HALF BATHS 

EN-SUITE BATHS HAVE HEATED FLOORS

1 BD, 1 BA GUESTHOUSE WITH KITCHEN

BEAUTIFULLY DETAILED CEILINGS

OAK FLOORS  |  CRISP WHITE MILLWORK

HONED CALACATTA ORO MARBLE

THEATRE  |  WINE CELLAR

FITNESS CENTER  |  POOL  |  FIRE PIT

BLUESTONE TERRACE

ATTACHED 3-CAR GARAGE

OFFERED AT $12,500,000

51 ADAM WAY ATHERTON

STUNNING ESTATEJUST COMPLETED

MARYGULLIXSON
650.888.0860
mgullixson@apr.com

BRENTGULLIXSON
650.888.4898
bgullixson@apr.com

MARY: BRE  00373961 | BRENT: BRE  01329216 | LANCE: BRE  01046732 Information deemed reliable, but not guaranteed. Square footage and/or acreage information contained herein has been received from seller, existing reports, appraisals, public records and/or other 
sources deemed reliable. However, neither seller nor listing agent has verified this information. If this information is important to buyer in determining whether to buy or to purchase price, buyer should conduct buyer’s own investigation. Photography by Bernard André

LANCEFREEMAN
650.888.7513
lfreeman@PacificPeninsula.com gullixson.com


