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ELAINE BERLIN WHITE
Top 250 Real Estate Teams, Wall St. Journal 201

1377 El Camino Real, Menlo Park 94025
ewhite@cbnorcal.com • www.elainewhite.com
650.465.4663
CalBRE #01182467 www.facebook.com/EBWRealEstate

Whether you’re buying or selling in this competitive 
market, Elaine White is your best advocate. 

Broker Associate, Attorney at Law
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Unlike most real estate agents, Michael holds two law degrees and has years of experience as a real 

estate attorney, giving his clients a unique advantage as most other brokerages do not provide an in-

house attorney to help clients. In addition, the expertise and marketing available through the team 

at DeLeon Realty are the very best in the business. Meet with Michael to discuss any preliminary 

questions about selling your home and let him tell you more about what makes DeLeon Realty’s 

innovative approach to real estate so successful. There is no cost or obligation for this consultation. 

However, Homeowners that have a current listing contract with another agent are excluded.

Sell ing your Sil icon Valley home?
F i r s t ,  c o n t a c t  M i c h a e l  R e p k a 

o f  D e L e o n  R e a l t y .
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SUECRAWFORD
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(650) 566-5341 DIRECT

scrawford@cbnorcal.com

www.suecrawford.com   

399 Atherton Ave., Atherton

OFFERED AT $6,399,000

•  Spacious living/dining room, plus adjoining 
library

•  Breakfast room and kitchen overlooking an 
expansive deck

•  Master-suite with a walk-in closet, sitting area  
with a wood-burning fireplace, and luxurious bath

•  Four additional upstairs bedrooms, one with a 
private half-bath, and two additional full baths

•  One bedroom guest house with large living area, 
full bath, and kitchenette

•  Attached, two-car garage incorporates a laundry 
room with storage

•  Property is landscaped with brick patios, outdoor 
spa, and outdoor living area with fireplace

• Excellent Las Lomitas schools

18 26

33

37  Market Watch 
New large-scale housing projects  
to be open to tenants soon

39  Real Estate Matters 
Daily rentals in a  
neighborhood near you

43  Rent Watch 
Can a landlord prohibit an  
air-conditioning unit?

FALL REAL ESTATE 2016



FALL REAL ESTATE 2016

The Almanac | Palo Alto Weekly | Page 5The Almanac | Palo Alto Weekly | Page 5

SEAN FOLEY
YOUR ADVOCATE IN EVERY TRANSACTION!

Homes, Estates & Investment Properties 
Direct: 650-529-2486 | Cell: 650-207-6005 
SeanFoleyCB@gmail.com 
2969 Woodside Road, Woodside 
Cal BRE 00870112

Successfully Representing 
Sellers & Buyers for 34 years

Woodside  
Menlo Park

Portola Valley  
Atherton  
Palo Alto

Los Altos Hills  
Redwood City  

Los Altos
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A year ago, the already ro-
bust Midpeninsula resi-
dential real estate market 

soared beyond the stratosphere. 
This fall, expectations have set-
tled a bit closer to Earth.

“Today, things are not over-
heated like they were last year,” 
said Michael Dreyfus, owner of 
Dreyfus Sotheby’s International 
Realty, with offices in Palo Alto 
and Menlo Park. “We’re not see-
ing buyers lined up out the front 
door like we did earlier, espe-
cially in the above-$2-million 
category. However, this is still a 

very affluent and high-end mar-
ket, so things are very good. I re-
ally prefer the kind of market we 
have today.”

It is still high end, indeed. 
Lest anyone think local housing 
prices have dropped too far with 
the tempered market conditions 
of fall 2016, the veteran Realtor 
offers sobering figures for any 
would-be bargain hunters.

“There is really nothing below 
$1.5 million on the Midpenin-
sula today,” Dreyfus said. “And 
it’s hard to go (house) shopping 
for less than $2 million in Menlo 

Park and Palo Alto.”
The inventory of available 

homes remains low in the area, 
he said. Sales dropped from 600 
homes in Palo Alto in 2007 to 
400 last year. With a somewhat 
less-competitive market, selling 
strategies employed a year ago 
need to be modified. Dreyfus said 
sellers this fall can no longer set 
prices artificially low and expect 
hordes of eager potential buyers 
to show up on their doorsteps, 
with a resulting bidding war 
spiraling the eventual sale price 
ever higher. Sellers need to be 

satisfied with more realistic ask-
ing prices today in a market that 
shows a bit more in common with 
the way houses are sold elsewhere 
around the country.

Others local real estate agents 
agree. Houses are staying on the 
market longer in 2016 as com-
pared to the same time a year ago, 
about 21.6 days in the first half of 
2016, up from 14.7 days during the 
first half of 2015, said Xin Jiang, 
a realtor for Alain Pinel Palo Alto.

However, no one should inter-
pret that as representing a major 
shift in market conditions, ac-

cording to Karen Trolan, presi-
dent of the Silicon Valley Asso-
ciation of Realtors (SILVAR).

According to SILVAR, the me-
dian sale price for a single-family 
home in Palo Alto during August 
was about $2.4 million and just 
over $1.8 million in neighboring 
Menlo Park.

“I’ve been in the business over 
30 years and as much as I would 
like to say the market stays the 
same here, well, honestly, it really 
does,” said Trolan, who sells real 
estate for Alain Pinel Los Gatos. 
“I would describe this market as 
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Even though there may not be lines out the door of each home on sale, Michael Dreyfus, owner of Dreyfus Sotheby’s, prefers this “high end, affluent” market where buyers may 
not be numerous but come with realistic expectations.

Source: Silicon Valley Association of Realtors

It takes TWO million
Midpeninsula 

market simmers 
down a bit, while 

long commutes 
overtake schools 
as number-one 
buyer concern

by David Goll
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being really, really healthy, and 
I would tell sellers it is a good 
time to put their houses on the 
market.”

  “The reality is the market is 
still very, very strong,” echoed 
Brian Chancellor, vice president 
and sales manager of the Palo 
Alto-based Sereno Group. How-
ever, he does see an opening for 
buyers.

“Homes are taking longer to 
sell now than in recent years, 
and I do expect the market to be 
flat (the remainder of) this year,” 
Chancellor said. “It is an oppor-
tune time for buyers who have 
been priced out of the market.”

One change in the market 
Chancellor has seen is a grow-
ing diversity of potential buyers. 
“This area has multinational ap-
peal, with people coming from 
all corners of the globe,” he said. 
“We have large numbers not only 
from Asia, but Europe, as well,” 
and also people from technology 
centers around the U.S. What he 
sees among this diverse  buyer 
group is a bit more caution before 
taking the plunge.

“Our high-end market still has 
many buyers from Asia, there’s 
still plenty of tech money in the 
market,” Chancellor said. “And 
there are lots of employees from 
Apple, Facebook and Google out 
buying homes this year.”

While local home buyers may 
come from a wide array of eth-
nic, cultural and geographic 
backgrounds, one phenomenon 
of the red-hot Bay Area economy 
has given many of them a com-
mon cause in 2016: reducing time 
spent in the region’s maddening, 
ever-worsening traffic conges-
tion.

“It is having a huge impact on 
their buying decisions,” Michael 
Dreyfus said. “Schools used to be 
the biggest factor in making deals 
in the past, but now the commute 
has eclipsed it. What five or more 
years ago might add another 10 to 
15 minutes on the road now has 
changed to an extra 30 to 45 min-
utes on the road. So location and 
proximity to work has become 
huge. One of the reasons Palo 
Alto is so desirable is because 
residential areas are so close to 
employment.”

SILVAR’s Trolan said she ex-
pects the usual autumnal real 
estate “boomlet” to occur again 
this year.

“April and May are typically 
our craziest time of year, but 
September and October also tend 
to be busy,” she said. “Potential 
buyers who didn’t do anything in 
the spring will decide to act in 

the fall. And election years tend 
to bring really strong housing 
markets.”

Trolan predicts the local mar-
ket will remain among the stron-
gest in the nation for the foresee-
able future. The low interest rates 
of recent years could be raised 
in the near future, though she 
thinks that won’t happen before 
the Nov. 8 presidential election. 
Perhaps early next year, she said. 
That increase could  have a stron-
ger impact on the medium-priced 
housing market.

“The market looks strong all 
the way through (early 2017),” 
Trolan said. “It’s helped by our 
amazing Silicon Valley job mar-
ket, especially in Palo Alto and 
Los Altos. Companies in that cor-
ridor are hiring. There is still so 
much job growth, but the valley 
is limited geographically. That 
means prices will remain strong.”

Indeed, despite the volatile na-
ture of this year’s election and 
such global upheavals as the 
pending “Brexit” departure of 
the United Kingdom from the 
European Union and stock mar-
ket drops in the United States and 

China earlier this year -- which 
did depress the real estate mar-
ket in the first quarter of 2016 -- 
Midpeninsula housing remains an 
economic port in a storm.

Though the real estate industry 
exhortation of “location, location, 
location” is paramount to most 
buyers, Trolan and Chancellor say 
other factors figure prominently 
in buying decisions.

“Though I saw the trend first 
become a major factor about a 
decade ago, being within walk-
ing distance of urban amenities 
has become very important not 
only for younger people, but also 
empty-nesters,” Chancellor said.

Trolan said traditional concerns 
such as proximity to top-notch 
schools, swimming pools and 
“fabulous family rooms” still pre-
occupy many buyers, but recent-
ly, one trend has become crystal 
clear among her clients:  “They 
want these various features and 
amenities in homes to be updated 

and upgraded,” she said. “They 
want homes they can move right 
into.”

Because supply and demand 
of those updated houses “drives 
everything,” Trolan said, it is un-
clear if the Midpeninsula market 
will see prices increase over the 
coming months. “I do prefer a 
more balanced market because it 
is more of an even playing field 
for buyers and sellers,” she said. 
“Today, this is still a seller’s mar-
ket when you have only a month’s 
supply of inventory.”

Dreyfus echoed Trolan’s 
thoughts, saying the area’s fa-
mously expensive housing is 
even proving a challenge for 
well-heeled buyers in 2016. “Even 
people in the tech industry are 
getting priced out of this market,” 
he said.

Freelance writer David Goll 
can be emailed at David.w.goll@
gmail.com.
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One change in the market Sereno Group President Brian Chancellor has seen is a growing diversity of 
potential buyers. “We have large numbers not only from Asia, but Europe, as well,” and also people 
from technology centers around the U.S. “And there are lots of employees from Apple, Facebook and 
Google out buying homes this year.” 

‘This area has 
multinational 
appeal, 
with people 
coming from 
all corners of 
the globe.’

—Brian Chancellor, vice 
president and sales 

manager of the Palo Alto-
based Sereno Group
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Karen Trolan, president of the Silicon Valley Association of 
Realtors, predicts the local market will remain among the strongest 
in the nation for the foreseeable future. 

‘There is 
really nothing 
below $1.5 
million on the 
Midpeninsula 
today.’
— Michael Dreyfus, owner 

of Dreyfus Sotheby’s 
International Realty
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City January to 
June 2014

January to 
June 2015

January to 
June 2016

Atherton 64 56 16

East Palo Alto 63 25 12

Los Altos 38 14 9

Los Altos Hills 22 37 17

Menlo Park 14 15 12

Mountain View 14 14 9

Palo Alto 19 18 13

Portola Valley 24 20 71

Redwood City 24 17 12

Woodside 39 72 31
Source: Silicon Valley Association of Realtors® from MLSListings Inc.

Single-family home sales — by days on market
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650.465.1651 
michael.hall@pacunion.com

License #01133676

650.833.9442
tricia.soliz@pacunion.com 
License #01836700

OUR GOAL IS TO BUILD LIFELONG RELATIONSHIPS BASED ON 
TRUST, COOPERATION AND GOODWILL.

EXPERIENCE, INTEGRITY, RESULTS ARE THE HALLMARKS OF OUR WORK.

RECENT TRANSACTIONS

CLIENT TESTIMONIALS

ENVISION EXTRAORDINARY

“Michael and Tricia were 
accessible, diligent and 
had the patience to 
listen.” 
 

- C.S. and J.S.   Palo Alto

“Michael and Tricia 
delivered on every 
promise and request. The 
entire process went like 
clockwork.”

- M.R.   Menlo Park

Tennyson Avenue, Palo Alto
Represented Buyer

Arroyo Road, Los Altos

Forest Avenue, Palo Alto

Middle Avenue, Menlo Park

Pope Street, Menlo Park

“Michael and Tricia were 
extremely knowledgeable, 
accessible, professional 
and made the process 
seamless.”

- S.W.   Mountain View

Serra San Bruno, Mountain View

SOLDACTIVE SOLD

SOLDSOLDSOLD
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Providing A
Network of

Reputable
Home-Improvement

Professionals

THE COST IS THE SAME – 

THE RESULTS ARE DIFFERENT!

Experience & 
Marketing Knowledge
With over 24 years experience and 
as the #1 Agent in his offi ce for 14 
of the last 16 years, Hugh’s constant 
monitoring of the local market keeps 
his clients apprised of any activity 
that may impact the sale of their 
property.

Contract Negotiation
Hugh’s primary goal is to achieve the 
best price and most favorable terms 
for his clients. His results have been 
career sales of over $1.8 billion. 

Property Marketing
Hugh’s thorough print and internet 
marketing campaigns for each 
property provide extensive local, 
national, and international exposure 
for his sellers.

Cornish Concierge 
Service
Hugh’s homeowner’s Concierge 
Service provides a network of 
reputable home improvement 
professionals to ensure that each 
property is presented at its very best. 

WHY CHOOSE HUGH?

Ranked Top 1% Internationally – Coldwell Banker

Ranked #131  Nationally by The Wall Street Journal, 2016

Over $1.8 Billion in Sales

WWW.HUGHCORNISH.COM

650.566.5353 DIRECT

650.619.6461 CELL

hcornish@cbnorcal.com
CalBRE# 00912143
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Two Eichler homes on the 
same street recently sold in 
Palo Alto, one a near clas-

sic and the other an “updated” 
and modified version. The classic 
was smaller, although on a larger 
lot, but it sold after five days on 
the market for $120,000 over the 
asking price.

Monique Lombardelli, the 
Modern Home Realty broker for 
the classic home at 750 De Soto 
Drive, expressed no surprise that 
the 1,784-square-foot home sold in 
May for $2.918 million. Her spe-
cialty is appealing to the Eichler 
purists — some call them cult-
ists — who highly value the wood 
paneling, contrasting beamed ceil-
ings and open floor plan.

“The number one thing for 
me is people respond to the ma-
hogany. It doesn’t matter what 
the kitchen and bathrooms look 
like. I think it’s kind of a waste, 
when people remodel and put a 
new kitchen in. If it’s not a really 
simple, clean-looking kitchen, 
buyers will probably change it 
themselves,” she said.

Chris Anderson, the Alain Pi-
nel, Menlo Park, real estate agent 
for the remodeled home at 755 De 
Soto Drive, said that home was 
“really well-received,” despite its 
painted white walls and more tra-
ditional furnishings.

“There were nine disclosure 
packets pulled on the property,” 
which resulted in three offers.

“There were some mechani-
cal issues on the home that were 
a challenge for some,” he added, 
pointing to the termite damage, 

smaller lot size than the house 
across the street and fear of future 
flood damage.

Anderson called 755 “a kind of 
an in-between house” due to the 
major remodeling done after mas-
sive flooding brought three feet of 
water into the home in the 1990s.

Comparing 755 to 750, Ander-
son said, “Ours was updated, but 
back in the 1990s. It was show-
ing its age. A lot of the original-
ity (wood paneling, floors) were 
changed during the remodel pro-
cess. It didn’t have the interior 
finishes of an original Eichler, but 
it had the shape. ... It would have 
been cost-prohibitive to bring it 
back to original.”

The previous owners did add 
double-paned windows and con-
verted some interior floor space, 
turning most of the garage to a 
family room and office and add-
ing a carport.

“They left the windows and 
lovely skylight. There’s wonderful 
light in the house, which is nice,” 
he added.

Many of the same people vis-
ited both homes in May. Look-
ing across the street at the clas-
sic, Anderson noted that “the 
originality of the house resonated 
with buyers. We had people walk 
through and say they wish it had 
been more original or less modi-
fied. ... We had good square foot-
age (2,284 square feet), a nice 
bedroom count (five), near good 
schools, nice, lovely little cul-de-
sac, some strong features. It had 
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This “classic” Eichler home has new cabinet doors and modern appliances, but those Philippine 
mahogany walls and beamed ceilings were a draw for Eichler purists like buyers Amy Keeler and Sean 
Cullen.

A tale of  
two Eichlers 

Whether classic or remodeled, Eichlers sell briskly in Palo Alto
by Carol Blitzer

“The number-one thing for me is people respond to the mahogany,” said real estate broker Monique Lombardelli. Classic Eichlers like this one sell faster than remodeled ones. 
“It’s almost like you’re buying a piece of history. That’s more valuable than just a house.”

(continued on page 14)
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KATHLEEN SELLS NEIGHBORHOODS
Selling neighborhoods for over 30 years. Specializing in Menlo Park, 

Palo Alto, Los Altos, Mountain View and neighboring areas. 

GREEN GABLES, PALO ALTO

MIDTOWN / SOUTH PALO ALTO

CRESCENT PARK, PALO ALTO

OLD PALO ALTO

CENTRAL MENLO PARK THE WILLOWS, MENLO PARK

KATHLEEN WILSON
M: 650.207.2017 
kwilson@apr.com
KathleenWilsonHomes.com
DRE# 00902501
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Tom LeMieux

650.465.7459

tom@lemieuxRE.com

License #01066910

Jennifer Bitter Liske

650.308.4401

jennifer@lemieuxRE.com

License #01847627

Ranked #70 Nationally, The Wall Street Journal, 2016

Over $2 billion in sales since 1998   l   lemieuxRE.com

53 Magnolia Drive, Atherton
Desirable Lindenwood, 4 bedrooms, office,  

3.5 baths, approx. .99 acre, Menlo Park schools

OFFERED AT $7,100,000

FOR SALE

980 Berkeley Avenue, Menlo Park
Menlo Oaks neighborhood, 5 bedrooms,  
library, 5.5 baths, approx. 5,860 sq. ft.

OFFERED AT $5,395,000

FOR SALE

FOR SALE

• Completed in May 2016

• Approximately 13,064 total sq. ft.

• 6 bedrooms, 6 full and 2 half-baths

• Library, theatre, 2 recreation rooms, 
fitness center, sauna

• Pool house, pool and spa

• 3-car garage with electric car charger

• Approximately 1.1 acres

55 Palmer Lane, Atherton
Old World plus modern panache, 4 bedrooms, 

2.5 baths, approx. 2,920 sq. ft., pool

OFFERED AT $3,895,000

FOR SALE

For virtual tours on these properties, please visit www.lemieuxRE.com

147 Stockbridge Avenue, Atherton

New Hampton Estate in Central Atherton

For more information, visit
www.147Stockbridge.com

NEW PRICE: $18,950,000
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a lot of positive attributes. If you 
don’t look at one sale across the 
street, I think we did well, com-
pared to some other Eichlers.” 

The listing price for the larger 
home on a smaller lot was $2.795 
million, a bit less than its classic 
neighbor, and it  sold after three 
weeks on the market for $2.75 
million. 

“The house across (the street) 
was very untouched, an original 
Eichler. For cult followers, that’s 
heaven. That’s perfect. But it’s a 
more difficult house to modernize 
because you have the slab floors, 
simple structure. For some buyers, 
they look at it to be a challenging 
remodel for that reason,” he said.

Anderson, who restores classic 
Porsches as a sideline, compared 
the value of an original Eichler 
to a recent sale of a classic car. 
Someone found an old (Shelby) 
Cobra classic sports car stored in 
a barn in its factory-made condi-
tion — a tad faded but essentially 
OK. That “unmolested” car sold at 
auction for $3 million; a restored 
Cobra, with a spiffy new paint job 
and gussied up engine, would go 
for closer to $600,000, he said.

“Once you start modifying, 
you’ve lost it. ... If you can have a 
very original Eichler, ‘barn find,’ 
‘unmolested,’ those are hard to 
find. The new owner won’t touch 
it. They’ll live in it, probably add 
some comfort conveniences. But 
it would be a crime to pay a pre-
mium for an original Eichler and 
paint the walls white,” he added.

Lombardelli acknowledged that 
classic Eichlers sell faster. “This 
was a movement of giving people 
homes, not only design but com-
munity. It’s almost like you’re 
buying a piece of history. That’s 
more valuable than just a house.”

Lombardelli has some advice 
to give to owners of Eichlers that 
have been modified, who would 
like to emphasize more classic 
characteristics: Don’t try to strip 
the paint off the mahogany pan-
eling, add mahogany veneer to 
one accent wall per public room 
and paint the beams a contrasting 
color (either dark, if the ceiling is 
white, or white, if the ceiling is 
dark). Also, choose a light cork or 
light gray tile for flooring. 

The couple who ended up with 
the classic Eichler at 750 weren’t 
even specifically looking for an 

Eichler when they decided to 
move from their Victorian home 
in San Francisco’s Mission dis-
trict to be closer to work on the 
Peninsula.

They saw quite a few remod-
eled Eichlers, but, “when we saw 
this one, we were really captivated 
by the preservation,” Amy Keeler 
said. “It’s like a time capsule, in 
a sense.”

While living in the City, Kee-
ler and her husband Sean Cullen 
had begun collecting midcentury 
modern furniture — even to the 
extent of storing some pieces that 
just didn’t fit in their Victorian. 
The table and chairs and living-
room couch fit perfectly in their 
new home.

“It just seemed like it was 
meant to be; everything tied to-
gether,” she said.

So far they haven’t changed 
much: a couple of hanging light 
features in the hallway and up-
dating the electrical system in the 
whole house (adding grounded 
outlets, for starters).

New kitchen cabinet doors were 
added at some point, Keeler said, 
and she thought the originals had 
been on tracks. But restoring that 
is a low priority.

Today the couple is enjoying 
the one-story expanse where they 
can age in place, the access to 
outdoors, what Keeler calls “that 
sense of comfortable living.”

And she’s very happy they out-
bid two developers.

“It could have been a monster, a 
McMansion,” she said. 

Freelance writer Carol Blitzer 
can be emailed at cblitzer@sbc-
global.net.

Two Eichlers
(continued from page 10)
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The listing price for the remodeled home was higher than its across-the-street 
neighbor’s, at $2.795 million. It sold for slightly less.

Most of the garage was turned into a family room and office, and a carport was added.

Alain Pinel broker Chris Anderson said this De Soto Drive Eichler was “a kind of an in-between house” because of major remodeling done after massive flooding in 1998 
brought 3 feet of water into the home. “It didn’t have the interior finishes of an original Eichler, but it had the shape.”
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Top 1% Nationwide
Over $1 Billion Sold
Top US Realtor, The Wall Street Journal
#1 Individual Agent, Coldwell Banker–Woodside

650.740.2970
edemma@cbnorcal.com

erikademma.com CalBRE# 01230766

“  Erika knows the real estate market extremely 
well, is a tireless worker, gives great advice and 
has strong negotiating skills. In two of our sales 
processes, we ended up selling signifi cantly 
above our asking price. Erika drives fantastic 
outcomes for her clients.”

    – Seller and Buyer

“  When choosing a real estate professional with whom you can partner and 
trust, Erika stands out as a rare  breed in a very competitive industry. ” 

    – Woodside resident

Representing Sellers and Buyers of Exceptional Properties in 
WOODSIDE • ATHERTON • PORTOLA VALLEY 

MENLO PARK • EMERALD HILLS • SURROUNDING AREAS

Personalized Service • Knowledgeable • Responsive • Strong Negotiator
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Premier California
Ranches

California is home to some of the most spectacular ranch and recreational
properties in the West and we know the landscape well.

From the Sierra Nevada to the Pacific Coast, The Chickering Company has
spent over 35 years brokering California ranches, mountain hideaways,
coastal retreats, fishing and hunting lodges, and more. In addition, we
locate and evaluate properties throughout the West.

Our clients count on our specialized knowledge, experience and discretion
to guide them to exceptional properties and represent their interests in real
estate transactions.

Visit All Our California Ranches at 
www.chickeringco.com/paw

Terry Hundemer, Broker  CalBRE#01100594 
Ham Bryan, Agent  CalBRE#01928544

(530) 265-5774 • ranches@chickeringco.com

West Yosemite Ranch 
Access Ransome Ranch through Yosemite Park • 900 +/- acres with cabin, springs, conifer forest  • Minutes
from the Valley, Glacier Point, Badger Pass, and other park features (shown) • Hike, swim, ski, horseback ride
and mountain bike • Originally included in the 1905 Park Boundary.

SF Bay Area Ranch Parcels - Ideal For Homes, Retreats & More
From 123 to 3,800 +/- acres minutes from Silicon Valley • Some with spectacular views of SF Bay Area 
Rolling hills, abundant wildlife • Hike, hunt, horseback ride, bike and camp • Option to purchase multiple adja-
cent parcels • Visit website for parcel groupings, prices and more.

Bids Due October 31st.

From $1.6 Million

Offered at $2 Million

Private Lake & Lodge Near Tahoe-Truckee
Amazing 210 +/- acre estate includes completely private alpine lake • 5+ bedroom mountain-style custom
house • Lake ideal for swimming, paddling, fishing  • Hot tub, outdoor fireplace, boat dock • Plus caretaker
2/1 cabin. To be sold by sealed bid. Call Terry Hundemer for bid packet.

Bay View Ranch - Sonoma
Sonoma wine country ranch with 199.5 acres • Rolling hills with stunning views of SF Bay Area • Suitable
acreage for vineyards plus springs, creek and wells • Ranch compound, barns, farmhouse, cottage • Hike, bird
watch, mountain bike, horseback ride. Offered at $5.5 Million
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Derk Brill
Call Derk to schedule a one-on-one meeting at 

CELL 650.814.0478
Alain Pinel Realtors

578 University Avenue, Palo Alto
CalBRE# 01256035

dbrill@apr.com

www.DerkBrill.com

Derk Brill’s success in the Mid-Peninsula real estate market is no secret. Born and raised
in Palo Alto, with family roots dating to the 1920’s in the city, he is the product of  the Palo 
Alto school system and Menlo School of  Business Administration. His skills, expertise, and 
reputation have resulted in a ranking as the top-producing agent in the Palo Alto office, and 
among the top agents in the United States. 

Derk’s extensive knowledge of  the community, the nuances of  each neighborhood, and of  the 
local real estate market as a whole, is unparalleled. Known for his tenacious negotiation skills, 
he is deeply committed to his client’s best interests, as evidenced by the long-term 
loyalty of  those he has represented over the years.

Along with this experience, Derk offers his clients a concierge service for every 
need that can arise in a transaction. He has a large network of  trades people who 
can assist in preparation, design, remodel, and repair of  a new purchase or 
existing home.

Alain Pinel Realtors’ partnership with Luxury Portfolio International assures 
that in addition to local and national marketing, Derk’s clients benefit from 
extensive international exposure through a large network of  brokerages 
throughout the world.

If  you are considering the sale or purchase
of  a home in the mid-Peninsula, call Derk. 
You couldn’t be better served.

Local Knowledge, Local Resources, Global Reach
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Browsing  
by budget Prices vary so widely on the Midpeninsula that there are 

cottages for under $1 million and mansions for over $10 
million. There are stately homes with lots of history, townhomes 
on lots not much bigger than themselves, and even a bit of open 
land for sale. Whatever the price range, it’s probably somewhere 
on the Midpeninsula.

If you had a million dollars,  
what could you buy?  

What about $10 million?
by Elizabeth Lorenz
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Address: 618 Manzanita Way
List price: $9,900,000
Bedrooms: 4
Bathrooms: 4
Interior: 5,730 sq. ft.
Lot size: 2.67 acres
Date built: 1987
Walk score: 2

Address: 120 Selby Lane
List price: $9,998,500
Bedrooms: 7
Bathrooms: 7
Interior: 11,000 sq. ft.
Lot size: 2 acres
Date built: 1915 (original main 
house for Eaton Estate)
Walk score: not available

This remodeled home has equestrian  
facilities, plus a private pool and spa, all 
on more than 2.6 landscaped acres. This 
estate offers the private and rural feel of 
Woodside, yet is close to the town center. 

Originally the main house for the 15-acre 
Eaton estate, this Tudor-style home was re-
modeled in the early 1900s to become the 
family home of Atherton’s first council 
member and eventual mayor. The home has 
a separate carriage house as well as an eight-
car garage, swimming pool, gardens and 
a tennis court with a domed stained glass 
viewing pavilion.

Woodside Atherton

UNDER $10 MILLION
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Address: 228 Princeton Road
List price: $4,498,000
Bedrooms: 4
Bathrooms: 3
Interior: 2,925 sq. ft.
Lot size: 7,492 sq. ft.
Date built: 2016
Walk score: 62

Address: 14293 Saddle Mountain Drive
List price: $4,698,000
Bedrooms: 7
Bathrooms: 8
Interior: 6,468 sq. ft.
Lot size: 1.59 acres
Date built: 1988
Walk score: 0

Newly constructed modern home in  
Allied Arts neighborhood with radiant 
heat, oak floors, concrete fireplace and a 
steel front door.

Sprawling knoll-top home with 
pool. Windows and many skylights 
throughout the home for natural light. 
Formal living room with hand-hewn 
hardwood floors, Palladian windows, 
vaulted ceiling and wood-burning 
fireplace. Mother-in-law unit.

Menlo Park Los Altos Hills

UNDER $5 MILLION

(continued on page 22)
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A zest for all 
things real estate.

Representing buyers & sellers in
Palo Alto, Menlo Park, Atherton & beyond.

JUDY CITRON • 650.543.1206
Judy@JudyCitron.com • JudyCitron.com

License# 01825569

A FRESH APPROACH

#74 Agent Nationwide, per The Wall Street Journal
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TAX STRATEGIES FOR SELLING

Thinking of selling your primary residence 
but afraid of the CAPITAL GAINS TAX consequences?

Sell your home and pay ZERO TAXES.

Who wouldn’t want to have their cake  
and eat it too? I can show you how.

CALL FOR A NO OBLIGATION CONSULTATION

OMAR KINAAN 
REALTOR®

650.776.2828
omar@kinaan.com
License No. 01723115Individual tax circumstances are unique, sellers are encouraged to seek the advice of their tax advisor. 

Omar Kinaan is not a tax professional and does not offer tax or legal advice.



FALL REAL ESTATE 2016

The Almanac | Palo Alto Weekly | Page 21

URBAN OASIS IN REDWOOD CITY
448 St. Francis Street, Redwood City

Offered at $1,795,000
Beds 3  |  Baths 3  |  Home ±1,876 sf  |  Lot ±5,950 sf

LIKE NEW BARRON PARK TRADITIONAL HOME
590 Military Way, Palo Alto

Offered at $3,298,000
Beds 5  |  Baths 3.5  |  Home ±3,594 sf  |  Lot ±8,874 sf

ZEN IN MENLO PARK
1014 Henderson Avenue, Menlo Park

Offered at $1,249,000
Beds 2  |  Baths 1  |  Home ±940 sf  |  Lot ±5,900 sf

MORE DETAILS AND PICTURES AT KINAAN.COM

JUST SOLD

JUST LISTED

JUST SOLD

Downtown Palo Alto
728 Emerson St, Palo Alto  |  650.644.3474

Downtown Menlo Park
640 Oak Grove Ave, Menlo Park  |  650.847.1141

dreyfussir.com

OMAR KINAAN 
REALTOR®

650.776.2828
omar@kinaan.com
License No. 01723115
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Address: 373 Foxborough Drive
List price: $2,295,000
Bedrooms: 4
Bathrooms: 3
Interior: 2,694 sq. ft.
Lot size: 10,018 sq. ft.
Date built: 1976
Walk score: 43

Address: 1800 Bear Gulch Road
List price: $2,549,000
Bedrooms: 4
Bathrooms: 5
Interior: 4,165 sq. ft.
Lot size: 6.63 acres
Date built: 1984
Walk score: 0

Located in the Sylvan Dale neighborhood 
of Mountain View, this spacious home has 
a  guest unit and finished basement as well 
as a  pool and spa. The home features three 
cupolas that bring light into the house. 
Hardwood floors, track lighting, and a large 
round fireplace in the living room which 
opens to the backyard.

This Maybeck-inspired home blends 
with the serenity of Woodside. Antique 
leaded glass windows, doors and light fix-
tures dating back to the early 1900s hand-
picked by the owner help give this home 
its  personality. A 2-plus car garage with 
a work room leaves space for a hobbyist.

Mountain View Woodside

UNDER $3 MILLION
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Address: 29 Valley Oak St.
List price: $1,548,000
Lot size: .55 acre
Walk score: 18

Address: 1122 Boranda Ave.
List price: $1,500,000
Bedrooms: 4
Bathrooms: 2
Interior: 2,112 sq. ft.
Lot size: 2,657 sq. ft.
Date built: 2007
Walk score: 60

Lot is located in Portola Valley Ranch, 
which is surrounded by hundreds of acres 
of a privately held open-space preserve. 
Portola Valley Ranch also has access to  
two pools, tennis courts, playground, club-
house, community vineyard, vegetable gar-
den, hiking trails and open space.

Two-story townhouse close to downtown 
Mountain View and Cuesta Park. Tankless 
water heater, recessed lighting throughout 
and large walk-in closet.

Portola Valley Mountain View

UNDER $2 MILLION
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Address: 2157 Clarke Ave.
List price: $689,000
Bedrooms: 3
Bathrooms: 1
Interior: 1,020 sq. ft.
Lot size: 4,500 sq. ft.
Date built: 1951
Walk score: not available

Address: 658 11th Ave.
List price: $799,000
Bedrooms: 3
Bathrooms: 1
Interior: 920 sq. ft.
Lot size: 2,657 sq. ft.
Date built: 1954
Walk score: 56

Home features an open floor plan with 
hardwood floors, a separate dining area 
and a new kitchen with granite counter-
tops. New roof and windows. Backyard 
surrounded by mature trees. 

New roof and flooring, and new interior 
and exterior paint. 

East Palo Alto Menlo Park

UNDER $1 MILLION

Browsing by budget (continued from page 18)
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11627 DAWSON DRIVE  |  LOS ALTOS HILLS
www.11627DawsonDrive.com  |  $15,995,000

8 BR/11 BA  |  16,700± Sq. Ft.  |  5.6± Acres

The Dawson Estate aka Rancho San Antonio sits on approximately 5.6 acres with private Western Hills exposure. The large estate boasts 

 

Contact us today to schedule your tour of this classic California estate.

Information deemed reliable, but not guaranteed.InfInformormatiationon deedeemedmed rerelialiableble, b, but ut not gug aranteed.

www.PeninsulaEstatesGroup.com
(650) 223.5588
david@davidkelsey.com
CalBRE# 01242399

DAVID KELSEY
(650) 222.2788
tdallas614@aol.com
CalBRE# 00709019

TOM DALLAS
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MARY & BRENT

GULLIXSON REPRESENTING THE 

gullixson.com

Mary Gullixson
650.888.0860

mary@apr.com
Cal BRE# 00373961

150 ALAMOS ROAD, PORTOLA VALLEY    |   $14,980,000   |   150Alamos.com
Premier Westridge area address  |  ~2.5 acres  |  Sweeping views across Felt Lake, Silicon Valley, and out to the East Bay Hills |  Estate property built 

in 2008 and recently remodeled  |  4 bed / 3.5 baths  |  Nursery/offi ce, playroom, recreation room, private offi ce   |  ~8,333 sq. ft. of living space 
Photovoltaic solar energy and geothermal heating and cooling  |  Solar heated pool and spa  |  Cabana with fi replace, full bath, and outdoor kitchen  

Gated, landscaped grounds, bocce ball court, lavender/citrus garden, vegetable gardens, and greenhouse with potting area 
Attached 3-car garage  | Excellent Portola Valley schools

Information deemed reliable, but not guaranteed. Buyer to 

MARY & BRENT ARE RANKED THE #13 TEAM IN THE NATION 
(AND #5 TEAM BY AVERAGE SALES PRICE) 

IN THE WALL STREET JOURNAL REPORT OF THE 
TOP RESIDENTIAL REAL ESTATE PROFESSIONALS 

(PUBLISHED ON JUNE 24, 2016).
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PENINSULA’S FINEST ESTATES

Brent Gullixson
650.888.4898
brent@apr.com
Cal BRE# 01329216

verify to their satisfaction.  Photography by Bernard André

ATHERTON ENGLISH-STYLE MANOR HOME
 ~1.16 AC in Menlo Circus Club Area  |  8FaxonForest.com 

295 ATHERTON AVE., ATHERTON   |   2+/- ACRES   |   $13,800,000
Classic Mediterranean styling with resort-like amenities  |  295Atherton.com

84 EDGE ROAD, ATHERTON    |   $5,395,000
Sought after Lindenwood Neighborhood  |  84Edge.com 

240 THIRD STREET #302, LOS ALTOS   |   $3,950,000
Downtown Penthouse with exceptional views  |  240Third.com

555 BYRON STREET, #211 PALO ALTO    |   $3,950,000
Located in The Hamilton  | 2 bed, 2.5 baths  |  555Byron.com 

409 CENTRAL AVENUE, MENLO PARK   |   $2,149,000
Willows location close to downtown Palo Alto & Menlo Park  | 409Central.com

#1 MARKET SHARE IN ATHERTON
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It’s this sense of community that has be-
come very important to longtime resident 
Anne Stewart.  “When neighbors move in, 
we want to make sure that we keep that com-
munity feel. ... I want people that come into 
the neighborhood to have that value.”

Stewart raised three children in the neigh-
borhood and can attest not only to its sense 
of community but also to how kid-friendly 
it is. Duveneck Elementary School is at the 
heart of the neighborhood and is certainly a 
strong community fixture.

“Proximity (to Duveneck) allows you to 
see quite a bit of your neighbors, and that 
helps keep the neighborhood quite close,” 
Stewart said.

Fellow community member Elizabeth 
Garr, a neighborhood resident since 2011, is 

especially fond of the role that the elemen-
tary school plays in the community.

“The school ... is like the centerpiece,” 
Garr said. “Everyone knows each other 
through school, and it’s not surrounded by 
busy streets. ... It’s like a park or another 
gathering point.”

However, Garr also mentioned that the 
neighborhood has much to offer families 
with older children, or anyone else settling 
in the area. Both Garr and Stewart enumer-
ated some of the small things, such as people 
walking their dogs at night, or kids playing 
baseball in the street that contribute greatly 
to the sense of community.

“I’m still good friends with people I don’t 

Kid-friendly 
neighborhood 

fosters
community

Duveneck-St. Francis values  
its tight-knit nature

by Ian Malone

Tucked away behind Embarcadero Road and San Francisquito Creek 
lies the Duveneck/St. Francis neighborhood. Here, one can find a 

diverse group of neighbors, beautiful tree-lined streets and, above all, a 
strong sense of community.

Elizabeth Garr says Duveneck/St. Francis has a “tight sense of community. “

NEIGHBORHOOD SNAPSHOT

W
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‘The school ... is like the centerpiece, Garr said. 
Everyone knows each other through school, and it’s not 
surrounded by busy streets. ... It’s like a park or another 
gathering point.’ 

—Elizabeth Garr

(continued on page 30)
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This information was supplied by reliable sources. Sales Associate believes this information to be correct but has not verified this information and 
assumes no legal responsibility for its accuracy. Buyers should investigate these issues to their own satisfaction. Buyer to verify school availability.

kathleenpasin@serenogroup.com  |  www.kathleenpasin.com  |  (650) 450-1912  |  CalBRE # 01396779

QUIET UPDATED HOME NESTLED ON A FLAG LOT NEAR MIDTOWN 
This delightful updated home features a state-of-the-art home theater and audio system along with a number of other updates including a 

surveillance system, and an outlet that can accommodate an electric car charger. Ideal neighborhood location just moments from Ohlone 

and Palo Verde Elementary schools, YMCA, JCC, Seale Park, and Midtown. Charming front yard leads into an open living room with 

hardwood floors and bay windows. The updated kitchen boasts new stainless steel appliances and quartz countertops. Spacious master 

suite with walk-in closet and remodeled private bathroom complete with slate tiling, cherrywood cabinetry, and skylight. Private backyard 

with deck, patio, vegetable garden beds and a large storage shed. Top Palo Alto schools include Palo Verde Elementary (also in the Ohlone 

Elementary area), JLS Middle, and Palo Alto High (Buyer to verify).

• 3 bedrooms and 2 bathrooms

• 1,775 square foot interior 

• 5,976 square foot lot 

• 1-car attached garage

OFFERED FOR $2,298,000

2711 Louis Road, Palo Alto

VISIT WWW.2711LOUIS.COM FOR MORE INFORMATION AND PHOTOS
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facebook.com/serenogroupfacebook.com/SerenoGroupOnePercent twitter.com/serenogroup

PA L O  A L T O   / /   ( 6 5 0 )  3 2 3 - 1 9 0 0   / /   S E R E N O G R O U P. C O M / O N E P E R C E N T

HERE FOR GOOD

ABILITIES UNITED NY NEW RED SHOES

LEUKEMIA & 
LYMPHOMA SOCIETY

PENINSULA 
VOLUNTEERS, INC

PALO ALTO JUNIOR 
MUSEUM & ZOO

PENINSULA  
COLLEGE FUND THERE WITH CARE KARA FITKIDS

ADA’S CAFE PENINSULA OPEN SPACE TRUST

YOUTH COMMUNITY
SERVICE SILICON VALLEY FACES

Giving 1% of our gross commissions to charitable

or community-minded groups and making a

positive difference in the communities we serve.
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know through school. There’s still a tight sense 
of community whether your kids go to Duve-
neck or not,” Garr said.

Stewart said, “I know my neighbors, and 
I feel like if I need something, I can ask for 
help.” 

The strong community of Duveneck/St. 
Francis is enhanced by its proximity to a wide 
variety of shopping, entertainment and other 
amenities. Rinconada Park, Edgewood Plaza 
Shopping Center, Rinconada Library and the 
Palo Alto Art Center are all within walking or 
biking distance.

“We’re close to the tennis court, community 
garden, library and art center. ... We have a 
central location. The only thing we don’t have 
is a grocery store. I would love to see that at 
Edgewood Plaza,”Garr said.

The neighborhood has certainly changed 
over time, while still maintaining its strong 

community feel. Many homes have been re-
modeled, or rebuilt altogether. Everything 
from ultra-modern homes with glass walls 
and sharp angles, to stucco and clay-shin-
gled Spanish-style residences fill the blocks. 
Much of this change came as a result of the 
San Francisquito Creek flood in 1998, which 
damaged many residents’ properties. However, 
measures are being taken to ensure that this 
incident is not repeated in the future.

“(Flooding is) problematic, but I know con-
struction is being done on the creek, and hope-
fully that’s going to be resolved in the next few 
years,” Stewart said.

Garr said that she couldn’t imagine a more 
perfect location.

“We have easy access to the freeway and 
downtown, but it’s still rather quiet. It feels 
better to have kids around that.

“I’m a huge fan of our neighborhood. It’s 
kind of what I always hoped to live in in terms 
of quiet streets, great neighbors, and a sup-
portive community.”

FACTS
CHILDCARE AND PRESCHOOLS: Duveneck Kids’ Club, 705 Alester Ave.
FIRE STATION: No. 3, 799 Embarcadero Road
LIBRARY: Rinconada Library, 1213 Newell Road
LOCATION: bounded by San Francisquito Creek, Oregon Expressway, Greer Road, Embarcadero 
Road and Newell Road
NEIGHBORHOOD ASSOCIATION: Karen White, 650-494-7026, karenwhite4@sbcglobal.net
PARKS (nearby): Eleanor Pardee Park, 851 Center Drive; Rinconada Park, 777 Embarcadero Road
POST OFFICE: Main, 2085 E. Bayshore Road
PRIVATE SCHOOLS (nearby): International School of the Peninsula, 151 Laura Lane; St. Elizabeth 
Seton, 1095 Channing Ave.
PUBLIC SCHOOLS: Duveneck Elementary School, Jordan Middle School, Palo Alto High School
SHOPPING: Edgewood Shopping Center; University Avenue
MEDIAN 2015 HOME PRICE: $2,625,000 ($1,400,000-$4,050,000)
HOMES SOLD IN 2015: 31

Duveneck / St. Francis has a small-town feel with California ranch-style architecture. Many homes have been remodeled or rebuilt, much of this change due to the 1998 flood, 
which damaged many properties.
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Duveneck
(continued from page 26)
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Adam M. Touni
Broker-Associate | Attorney

C 650. 336.8530  |  atouni@pacunion.com

Wendy Kandasamy 
Luxury Property Specialist
D 650.380.0220  |  wendyk@pacunion.com

437 Lytton Avenue, Palo Alto, CA 94301   |  License #01880106, #01425837TheAWTeam.com

Our success comes from the value we place
on the relationship with the clients we serve.

Visit us at TheAWTeam.com or contact us directly.

“Among The AW Team’s many strengths is their sense of the Mid-Peninsula market, ability to bring multiple 
opportunities to both buyers and sellers and unique analytical approach to help.” — Clifford C.

“The AW Team has clients’ best interests in mind 
throughout the entire real estate transaction process. 
In our case, Adam and Wendy encouraged us to be 
patient and not rush into just any purchase. They 
provided thorough research on comparable homes, 
supply and demand, and existing offers to determine 
reasonable market pricing specific to the Mid-Peninsula, 
then guided us on the pros and cons of each specific 
property. Their team approach, attention to detail, 
and overall knowledge not only helped us understand 
and navigate the Mid-Peninsula’s challenging real 
estate market, but gave us confidence in our decision 
and purchase. We have already recommended The AW 
Team to friends!” — Lisa C.

“The AW Team was far more interested in helping me make 
the best decision for my family than just completing the sale, 
for which I am very grateful. Their recommendation to wait 
a year before selling my property paid off, as the market 
rose dramatically during that time. Their exceptional 
knowledge of the fast-moving Mid-Peninsula market 
enabled me to understand the strengths and challenges of 
a seller. They explained and helped me through every aspect 
of each transaction, while letting me make the final decisions. 
They also are very innovative in their marketing and 
networking to create the best opportunities for clients. 
Having worked with Adam and Wendy on several transactions, 
I highly recommend them as trusted, client-focused real 
estate professionals who will deliver results.” — Constance B. 
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Monica Corman, Broker
CalBRE  #01111473

650.543.1164
mcorman@apr.com

www.MonicaCorman.com  

Mandy Montoya
CalBRE #01911643

650.823.8212
mmontoya@apr.com

www.MandyMontoya.com

Edward “Ned” Moritz, MBA
CalBRE #01907111

650-798.7996
emoritz@apr.com

www.apr.com/emoritz.com

Construction by
Mason Hammer

Builders Inc.
408.778.6060

www.MasonHammer.com

MENLO
P A R K

1020 HERMOSA WAY

Newly constructed masterpiece in Prime 
West Menlo Park. This magnificent home 

offers 5 bedrooms and 5.5 bathrooms on 
three levels and luxury amenities through-
out. From a striking 20 ft picture window 
near the entryway that unites natural beauty 
with clean contemporary design, to a superb 
family room/kitchen with a large Calacatta 
stone center island, the details are exqui-
site. The extraordinary lower level features 
an exercise room, game room, wine room, 
kitchenette and home theatre.

         1020HermosaMenloPark.com

C O N T E M P O R A R Y  M A S T E R P I E C E

Information deemed reliable, but not guaranteed. Buyer to verify to their satisfaction.

HOUSE SIZE:
Living area = 5,948 sf

Main level = 2,355 sf

Upper level = 687 sf

Basement = 2,873 sf

Garage = 502 sf

Total w/garage = 6,417 sf

Lot size: 10,090 sf   
             (100.9 x 100.9)

$6,988,000

NEW CONSTRUCTION
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Cook, who has spent more than 30 years in the Bay Area 
demolition business, lays the groundwork for a demolition 
job by drawing up plans, taking pictures, requesting an 
asbestos survey, coordinating the utilities and obtaining 
permits. He knows he will need documents in hand that 
show that the gas, electric and water have been capped, 
and that he has the green light from the Bay Area Air 
Quality Management District. The second one involves 
filling out a form, which grants the demolition company 
a “J number.”   

“Most of the time we go on-site to get the details we 
need,” Cook said. “You really need to put eyeballs on the 
project.”

Once the work site has been cleared for demolition, 
Cook comes up with a plan for his demolition team. For 
a small home, this team includes three people: an equip-
ment operator and two laborers. During the project, the 
equipment operator will run the excavator while the labor-
ers use recycled water from a water truck to control dust, 
Cook said. 

As they go along, they also sort out the materials so that 
they can be recycled and disposed of, such as metals and 
concrete. 

A problem-free job takes a couple of days, he said, but if 
a job comes to a halt, it is most likely because employees 
found asbestos. This requires certified asbestos personnel 
to review the site and then the asbestos has to be safely 
removed. It holds up a job, but needs to be done correctly, 
Cook said. 

After all the materials have been removed, the site is 
graded, trip hazards are removed and holes are filled in 
with dirt, Cook said. 

“We leave the site ready for the next people,” he said. 
The demolition outlined by Cook is what Matt Brad-

berry, senior estimator and project manager at V’s Demoli-
tion, calls the “munch and crunch” method. 

“You aren’t going to salvage anything from that meth-
od,” Bradberry said. “That’s why we don’t do it.”

Instead, his company offers two different methods: sur-
gical demolition and deconstruction. 

Surgical demolition diverts as much of the residential 
home material as possible from the landfill, Bradberry 
said. To accomplish this, his teams avoid heavy machinery 
and use tools, such as handheld electric hammers and Saw-
zalls, a brand for electric-powered handheld saws.

“Every city has a percentage that they would like to see 
recycled,” he said, “but there is always going to be some 
debris.”

His company limits the waste by sorting materials on-
site and then sending it to recycling facilities. 

Despite his more painstaking approach, Bradberry fol-
lows a lot of the same steps as Cook to begin a project. 
The regulations and permits vary by city and region, but 
they are necessary for the project and the safety of his 
employees. 

“Safety is No. 1,” he said. “It’s the first, middle and last. 
It’s the deciding force in everything we do.”

To stay on top of any changes, Bradberry communicates 
with his teams and they have weekly safety meetings. 

Safety also comes into play as they use demolition tools. 
Their safety goggles protect their eyes from concrete and 

wood that may 
fly up while 
using a jack-
hammer or 
other tools.

“If we don’t 
take safety 
seriously, it 
could slow 
down a job,” 
B r a d b e r r y 
said. 

The typical 
surgical de-
molition job is 
about 13 days, 
he said, so an 
injury would 
probably tack 
on additional 
time. 

The other 
type of demolition V’s Demolition offers its Bay Area 
clients is called deconstruction. This method salvages ma-
terials for reuse by the homeowner or other organization 
while stripping the home down to its studs for upcoming 
renovation. 

“This method requires us to pay attention to details,” 
Bradberry said. 

During deconstruction, crews will remove everything, 
such as cabinetry, by hand. Instead of prying a cabinet out 
with a hammer, they will use a drill to back out screws, 
Bradberry said. This type of work takes longer, and he 
estimates that it takes three times as long for the same 
amount of material removal. 

For a deconstruction project, the crew will use a system-
atic approach to removal, pulling each piece out layer by 
layer. On-site, the crews will have giant checklists, called 
scope sheets, that include every step of the project. As 
they go, they check off their progress with large markers. 

“The crew has a very clear vision of the scope of the 
project based on this sheet,” Bradberry said. 

A final cleaning will be the last thing marked off the list. 
At this point, the crew is vacuuming and wiping down the 
surfaces, doing final dust-control measures, and checking 
that all the nails have been removed from the studs. 

“We want it to be a clean slate,” Bradberry said. “That’s 
always our end goal.”

Freelance writer Brenna Malmberg can be emailed at 
brenna@brennamedia.com.

Bringing 
down 

the
house

If you buy a ‘teardown,’  
how do you actually demolish it? 

by Brenna Malmberg

Above: After the home has been removed and all materials disposed of or recycled, the site is graded, trip hazards 
are removed and holes are filled in with dirt. A final vacuuming will be the last thing on the list. Below right, 
workers sort out materials to be recycled, such as metal and concrete.

A “surgical demolition” involves using hand tools 
to take the home apart piece by piece. Regulations 
and permits differ by city and region. Deconstruction 
involves salvaging materials for reuse. Crews have giant 
checklists to refer to. 

A residential demolition project doesn’t be-
gin when the excavator’s bucket crashes 
through the corner of a home. It begins 

well before that with people like Jack Cook, esti-
mator and project manager at CVE Demolition.
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Square footage, acreage, and other information herein, has been received from one or more of a variety of different sources. Such information has not been verified by Alain Pinel Realtors. If important to buyers, buyers should conduct their own investigation.

/alainpinelrealtors

@alainpinel

See it all at

APR.COM
Menlo Park  650.462.1111  |  Woodside 650.529.1111

Stunning home in cul-de-sac location in West Menlo 
Park, built in 2012 with soaring ceilings, hardwood floors 
throughout, 4 en suite bedrooms plus half bath on a 
10,576 lot with vast lawns. 

WEST MENLO PARK   $3,980,000

New Construction - Contemporary Masterpiece - 
Central Menlo Park. Two Stories plus Large Basement. 
5,048 Sq. Ft. of Living Space. 2-Car Garage of 508 Sq. 
Ft. Lot of 10,080 Sq. Ft.

MENLO PARK   $6,988,000

Large Stylish Traditional. Wonderful 6 BR/5.5 BA 
home on approx. 3.14 acres w close proximity to Town 
& open space. Unusually large common areas with 
separate living, dining and family rooms, eat-in chef’s 
kitchen, sun-filled pool & spa complex.

WOODSIDE   $6,495,000

Privacy & Views! Charming 4 BR /4.5 BA home on 6.02-acre 
knoll close to town, striking Western Hills and Jasper Ridge 
views. The property has two-story main home, 2 guesthouses, 
a pool & cabana, a 2-car carport and a 3-car garage. 

WOODSIDE   $8,599,900

“Located on one of the prettiest streets in the Las 
Lomitas School District, this well maintained 3 bedroom 
2 bath home beckons the buyers who want to design 
their own remodel.”

MENLO PARK   $1,925,000

Exquisitely remodeled one-level 3 bd plus office/3.5 
ba condominium with no detail overlooked from the 
choice of materials to the excellent craftsmanship! 

MENLO PARK   $2,995,000

Remodeled 3 bedroom/2 bathroom with gorgeous 
features that harmonize with the natural setting. 
Detached studio. 

PALO ALTO   $2,695,000

Beautiful setting in upper Ladera on a 12,688 +/- sq ft 
lot with approximately 2820 sq ft of living space. High 
ceilings throughout with walls of windows creating a 
garden paradise.

PORTOLA VALLEY   $2, 595, 000

Helen & Brad Miller
helenhuntermiller@

gmail.com and bradm@
apr.com 

650.400.3426 &  
650.400.1317

Ed Moritz 
emoritz@apr.com

650.798.7996

Carol & Nicole
CarolandNicole

@apr.com
650.465.5958 Carol 
650.740.7954 Nicole

Carol & Nicole
CarolandNicole

@apr.com
650.465.5958 Carol 
650.740.7954 Nicole

Judy Citron
jcitron@apr.com

650.543.1206

Ellen Ashley
eashley@apr.com 

650.888.1886

Mary Gilles
mgilles@apr.com

650.814.0858 

 SHOWN BY APPOINTMENT

Helen & Brad Miller
helenhuntermiller@

gmail.com and bradm@
apr.com 

650.400.3426 &  
650.400.1317

OPEN SUN 2:00-4:30
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Big or Small….
We are guided by the knowledge that “home” reflects more than shelter;  

it reflects the sense of peace and security of each homeowner.

“This is a team that you can build a long-term relationship with.” ~W.C.
“They clearly take a long view on their relationship with their clients, and it shows.” ~A.K.
Excellence will not cost you more. . . Profit from our experience.

Carol & Nicole
Carol Carnevale & Nicole Aron | 650.543.1195

CarolandNicole@apr.com | CarolandNicole.com
License #00946687 / License #00952657

APR.COM

State-of-the-Art Expertise – State-of-the-Heart Relationships.

Located in the heart of downtown Menlo Park, this  
1 bedroom, 1 bath end unit was extensively remodeled. 
Enjoy all the amenities of Menlo Park.

MENLO PARK   $730,000

Rarely available property of nearly 1/3 acre in prime 
location. This charming 3 BR 2 BA one-level home is on a 
flat lot within walking distance to downtown Menlo Park 
and Stanford. 2,607 sf of living space, and 13,485 sf lot. 

MENLO PARK   Call for Price

Architecturally stunning 6200+/s sq ft  custom home 
on approximately 2.45 acres with expansive views and 
Palo Alto schools. Price Upon Request.

LOS ALTOS HILLS 

One of the finest homes in Los Altos Hills, built in 1916 
and beautifully updated to meet modern styles and 
tastes. 

LOS ALTOS HILLS   Call for Price

COMING SOON

SOLD SOLD

SOLD

Ellen Ashley
eashley@apr.com 

650.888.1886

Mandy Montoya
MMontoya@apr.com

650.823.8212 

Monica Corman
MCorman@apr.com

650.465.5971

Joe and Mary 
Merkert

jmerkert@apr.com
650.543.1156
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Wood, glass, and steel highlight this masterpiece on Menlo Park, sunlit, practical, it will be forever home. Call for new reduced price. 
625Hobart.com

B RO U G H T  TO  YO U  B Y  T H E  LY N  J A S O N  C O B B  T E A M

REGAN BYERSLYN JASON COBB HERSCHEL COBB BETH LEATHERS

INTERNATIONAL PRESIDENT’S PREMIER TEAM

TOP 1%  AGENT,  THE WALL STREET JOURNAL’S TOP 250 REAL ESTATE TEAMS FOR 2010 - 2015

Call us for our off market listings in Menlo Park, Atherton, Los Altos and Redwood shores
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Market Watch
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Construction workers add tiles to the exterior facade of Mayfield Place at 2500 El 
Camino Real, a mixed-use building that will have 70 below-market housing units 
and is expected to be completed in this month. 

A pedestrian takes a peek through the fence at the homes being built at “University 
Terrace,” a 17-acre development of 68 single family homes and 110 condominiums 
being built by Stanford University for faculty residences.  

Name of project: Mayfield Place
Address: 2500 El Camino Real, Palo Alto
Project description: New four-story mixed-use building that consists of two 
buildings connected by a walkway. The project contains 70 residential units and 
has 145 parking spaces.
Developer: Stanford University
Cost: Not available
Info: 2500elcamino.com

Name of project: University Terrace
Address: 1501 California Ave., Palo Alto
Project description: Two condominium buildings with 58 units and 54 units 
(totaling 116,356 sq.ft. and 122,817 sq. ft. a fitness building, a community building, 
and 68 new homes. 
Developer: Stanford University
Cost: Not available
Info: www.universityterrace.stanford.edu

Source: Silicon Valley Association of Realtors

Multi-family residential 
housing projects underway Peninsula communities strung along El Camino Real are starting to see 

an influx of luxurious and walkable-living developments. 
Though only a handful of new housing projects are open, many are 

about to be ready for occupancy. One in Menlo Park will be just for seniors.
–Elizabeth Lorenz

(continued on page 39, see MULTI-FAMILY)
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GINNY KAVANAUGH TOP PRODUCING REALTOR
And your competitive advantage in real estate

©2016 Coldwell Banker Real Estate LLC. All Rights Reserved. Coldwell Banker® is a registered trademark licensed to Coldwell Banker Real Estate LLC. An Equal Opportunity 
Company. Equal Housing Opportunity. Each Coldwell Banker Residential Brokerage Office is Owned by a Subsidiary of NRT LLC. Real estate agents affiliated with Coldwell Banker 
Residential Brokerage are independent contractor sales associates and are not employees of Coldwell Banker Real Estate LLC, Coldwell Banker Residential Brokerage or NRT LLC. 
CalBRE License #01908304.

PH: 650.400.8076 | GKAVANAUGH@CAMOVES.COM | GINNYKAVANAUGH.COM | CALBRE# 00884747



The Almanac | Palo Alto Weekly | Page 39

FALL REAL ESTATE 2016

(MULTI-FAMILY, continued from page 37)

Name of project: Sequoia Belle Haven
Address: 1221 Willow Road, Menlo Park
Project description: 90 units of senior housing for low- and extremely low-income 
residents  on 2.26 acres featuring a mix of one- and two-bedroom units ranging in 
size from 513 sq. ft. to 705 sq. ft.
Developer: MidPen Housing 
Cost: Not available
Info: www.menlopark.org/963/MidPen-Housing
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Are residential neighbor-
hoods prime to become 
mini-hotel locations? With 

advent of the “sharing” economy 
when individuals can sign up to 
rent their home or a portion of it on 
a nightly basis they risk that own-
ers or their tenants will seize the 
opportunity to make easy money.

The pressure on residential 
neighborhoods from the commer-
cial success of Google, Facebook, 
and many others comes from the 
high cost of office space (exceeding $7/sq.ft) and the 
cost of a hotel room exceeding $300 per night.

While garages in our area have spawned many suc-
cessful entrepreneurial ventures, think HP or Google, 
they tended to be owner or tenant users where the pri-
mary use of the property was for residential purposes 
and other use was incidental to that primary purpose. 

Zoning laws reserve the vast majority of neighborhoods 
in the Bay Area for single-family residential use and de-
fine “Family” as an individual or group of persons living 
together who constitute a bona fide single housekeeping 
unit in a dwelling unit. In addition, the law clarifies that, 
“Family” shall not be construed to include a fraternity, 
sorority, club, or other group of persons occupying a hotel, 
lodginghouse, or institution of any kind.

Historically, these ordinances have been interpreted 
so as to allow an owner to rent out their property to a 
group, meaning individuals who have come together to 
all sign a lease or rent the property as a group.  In addi-
tion, the law has allowed individual owners to rent out a 
portion of their home to a tenant who shares a common 
area with the owner.  In both of these circumstances the 
tenantis not a short-term (daily or weekly) occupant but 
has a month-to-month or longer-term tenancy arrange-
ment with the owner.

Some cities in the Bay Area have enacted further or-
dinances in the wake of these short-term rentals, most 
notably the City of San Francisco.  These ordinances 
limit the owner to the number of days the unit can be 
a short-term rental during a calendar year and also re-
quires the owner to register the property with the city 

and pay transient-occupancy taxes on any rent collected.  
There is an obvious negative financial impact to the 
hotel industry and on city coffers when transient oc-
cupancy occurs and no tax is collected.  

In San Francisco, the subletting of property on a short-
term basis is also seen as removing affordable housing 
for families who want to rent on a long-term basis and 
cannot find housing due to the use of residential prop-
erty for short-term rental.

Most cities have sufficient clarity in their zoning or-
dinances to take action against illegal uses of single-
family residential properties.  However, they generally 
do not have the staff or the political will to get into what 
is always an awkward situation, when an owner is cited 
for a zoning violation.

The wheels of government enforcement tend to turn 
slowly.  In the meantime, neighborhoods may be be-
sieged with traffic and a revolving trail of strangers 
roaming around their once peaceful streets.  

There are legal risks to the owners who are engag-
ing in this. Since I manage property, I have over the 
past few years had calls from prospective “tenants” who 
want to lease the property with the intent of setting up 
a hotel-like use and subleasing the property.  The tenant 
never occupies the property, they just use the house as 
a vehicle for doing short-term rentals.  If they can pack 
in enough people then they can make money off the 
difference between the rent contract and what they are 
subleasing the property for to daily renters. 

There are other attendant risks for the owner.  The 
standard homeowner’s policy does not cover the owner 
for a transient rental activity, thus if one of the renters 
suffered a personal injury during their stay the owner 
may not have insurance coverage to pay the claim.  If 
you can find the insurance, my experience is that the 
cost will exceed any extra rental income you might gen-
erate.  It would be mythical thinking to imagine that a 
service like Airbnb will pay for a claim made for per-
sonal injury on your property due to some defect.  Your 
duty as a landlord/hotelier to a lodger is perhaps greater 
than to a typical tenant since you are often supplying 
your lodger with perks such as appliances and other 
furnishings that have the potential to be defective and 
injure the lodger. 

There are other risks as well.  Most online short-term 
rental companies are unregulated, unlike the real estate 
industry.  A real estate broker has to put your funds in a 
trust account and has a fiduciary duty to both owner and 
tenant. Further, short-term rental facilitators may be vio-
lating real estate law if they advertise or facilitate rentals 
which are 30 days or more. Current real estate law was 
intended to exempt the short-term rental industry from 
licensing and regulation, but the entire definition of that 
industry has been changed by this new industry.

Clearly there are areas where such transient occupan-
cy is seen as a community benefit. What would happen 
in Hawaii if the vacation renter could not find condos?  
Or in Lake Tahoe if families or groups wanted to go on a 
ski vacation?  The owners who have purchased property 
in these areas do so with the expectation that there will 
be vacation or transient use and that such use benefits 
the community.  

Owners who have purchased homes in the Bay Area 
did so with the expectation that they were moving into 
an area where they were joining a consistent neighbor-
hood and where, heaven forbid, you might actually get 
to know your neighbor. 

J. Robert Taylor, J. D., a real estate attorney and 
broker for more than 20 years, has served as an expert 
witness and mediator and is on the judicial arbitra-
tion panel for Santa Clara County Superior Court. 
Send questions to Taylor c/o Palo Alto Weekly, P. O. 
Box 1610, Palo Alto, CA, or via email at btaylor@tay-
lorproperties.com.

Real Estate Matters

Daily rentals in your neighborhood?
Are services like Airbnb and VRBO alive and well on the Midpeninsula?

by J. Robert Taylor

There is an obvious negative 
financial impact to the hotel 
industry and on city coffers 
when transient occupancy 

occurs and no tax is collected. 

Source: Silicon Valley Association of Realtors® from MLSListings Inc.
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City January to 
 June 2015

January to 
 June 2016

East Palo Alto 21 9

Los Altos 14 10

Menlo Park 24 15

Mountain View 14 9

Palo Alto 15 10

Redwood City 24 13

Condominium and townhouse sales — by days on market
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3343 ALPINE ROAD, PORTOLA VALLEY
Offered at $2,695,000

340 JANE DRIVE WOODSIDE 
Offered at $6,495,000

Build Your Dream Home 
Across The Bridge 

Open Sunday

This spectacular approx. 4.2-acre 
undeveloped country property  
offers a nice combination of  
advantageous location, pastoral  
setting and a variety of develop-
ment options.  Located just up the 
road from the Ladera Shopping 
Center and near I-280 access, this 
lot sits on the border of Portola 
Valley (to be confirmed with Postal 
Service on address) in unincorpo-
rated Santa Clara County.  It ap-
pears to have a number of enviable 
characteristics including access to 
Palo Alto Unified Schools, develop-
ment standards determined by the 
Santa Clara County Planning De-
partment and a recently installed 
fully-engineered bridge in place 
over the picturesque Los Trancos 
Creek.  Come see it for yourself.

www.3343Alpine.com

Woodside Large Stylish 
Traditional Home 

Open Sunday

This Woodside Traditional 6 BR/ 
5.5 BA approx. 6,465 sq ft home  
on 3.14+ acres offers an enviable 
blend of privacy, proximity to open 
space and elegant living. Situated 
at the end of a private cul-de-sac in 
one of Woodside’s only gated com-
munities, this property is minutes 
from Town Center shopping, res-
taurants and the acclaimed Wood-
side School (preK-8th). The home 
has unusually large common areas 
which include separate living, din-
ing and dual family rooms each 
connected to a light-filled kitchen  
& breakfast room. Set up for  
entertaining, a large outside deck  
& patio with built-in BBQ overlook 
a luxurious custom pool & sp

www.340JaneDrive.com

HELEN & BRAD MILLER
(650) 400-3426  (650) 400-1317

helenhuntermiller@gmail.com
bradm@apr.com

www.HelenAndBradHomes.com
CalBRE #01142061, #00917768
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HELEN & BRAD MILLER
(650) 400-3426  (650) 400-1317

helenhuntermiller@gmail.com
bradm@apr.com

www.HelenAndBradHomes.com
CalBRE #01142061, #00917768

Y
ou’ll enjoy all this and more when you come home to the 

quiet and serenity of your own private sanctuary in Central 

Woodside. Adjacent to the 1,189-acre Jasper Ridge Biological 

Preserve, this stunning 6-acre estate sits on top of a knoll and offers 

breathtaking views of the Western Hills, northern vistas and Jasper 

Ridge. This ideal location is very close to Interstate 280, VC Hill, 

Stanford and surrounding towns. The 4 BR / 4.5 BA home combines 

the craftsmanship from its roots as a hunting lodge/retreat with the 

functionality and style brought through recent upgrades. Whether 

sitting on the deck sipping sundowners gazing at the sunset or 

entertaining dinner guests on the spacious front porch, “coming 

home” will be the best part of your day! In addition to the two-story 

main home, the property has two guesthouses, a pool & cabana, a 

three-car garage, a two-car carport and plays host to a wide range of 

heritage trees, native plants and the area’s best wildlife.  

www.280FamilyFarmRoad.com

Scenic.  Secluded.  Private.  Central
280 Family Farm Road    |    Woodside    |    Offered at $ 8,599,900

Price Reduced on this Spectacular Property! - Open Sunday 2:00-4:30pm
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HELEN & BRAD MILLER
(650) 400-3426 (650) 400-1317

helenhuntermiller@gmail.com
bradm@apr.com

www.HelenAndBradHomes.com
CalBRE #01142061, #00917768

Just Listed — Please Call for Appointment. Open Sunday 2:00 – 4:30pm

O
ffering visually stunning 200-degree views of the Western 

Hills from the top of a 5.53-acre quiet, rolling private 

sanctuary, the property is comprised of an elegant 4 BR / 4 

BA (3 full) elegant main home with spa and 3-car attached garage, 

a 2 BR detached guesthouse, a recently refinished tennis court and 

a nearly two acre mature vineyard. It’s estimated 7,200 total sq ft of 

building area includes a nearly all one-level approx. 4,700 sq ft main 

home with nearly 1,100 sq ft garage and storage and an adjacent 

guesthouse with just under 1,500 sq ft (including one-car attached 

garage). Located on one of Woodside’s most prestigious corridors, 

the home is within easy access to Sand Hill Road, Woodside Town 

Center’s shops and restaurants, the I-280 Silicon Valley freeway and 

has some of the West’s best cycling and hiking right out your front 

door. Come see it for yourself! 

www.970MountainHome.com

Vast Views Over the Vineyard in Central Woodside
970 Mountain Home  |  Woodside  |  Offered at $12,900,000
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“Your publications allow our listings to be 
seen throughout Silicon Valley.”  

– DeLeon Realty
“We have become the #1 real estate team in the United States 
thanks, in part, to our aggressive marketing of listings. By advertising in 

Thank you!”

Ken Deleon
CalBRE #01342140 

Michael Repka
CalBRE #01854880 

We will work to help your business grow!  

PaloAltoOnline.comTheAlmanacOnline.com MountainViewOnline.com

(650) 488-7325
info@deleonrealty.com  |  www.deleonrealty.com

STEPHANIE SAVIDES
Broker/Owner/Attorney

650.464.3581
savidesrealestate.com

stephanie.savides@gmail.com

 Immaculate like-new contemporary craftsman in 
prime Downtown Palo Alto! Top quality moldings and 
finishes; high ceilings; rich,gleaming walnut hardwood 
flooring. Spectacular, low-maintenance professionally 
designed landscaping. Private backyard retreat w/out-
door kitchen,built-in BBQ, swing & fire pit. 

 Can’t beat this location — quiet residential street 
less than 2 blocks to restaurants & shops on University 
Ave. and Caltrain station; minutes from Stanford. Ideal 
primary home or pied-a-terre!

Offered at $3,998,000

BRE #01177101

240 Emerson Street, Palo Alto

View virtual tour and interactive 3D floor plan at 
240emerson.com

• 4 Bedrooms

• 3 Baths

• 2427 sf of living area

• 5602 sf lot

Downtown Palo Alto Stunner!

• Approx. 9 years old but feels like new!

Q With the sweltering temperatures this summer, I 
(and many of my neighbors) purchased a window 
air-conditioning unit to cool my apartment. Our 

landlord hates the way this looks and sent us all letters 
saying that window air conditioners are not allowed in 
our complex. I don’t know how my wife and I are going 
to survive next summer without the window unit. Tem-
peratures can reach 99 degrees in our apartment without 
air conditioning. She has heart problems and difficulty 
breathing when it is  too hot. Is there anything we can do? 

A If your wife’s medical condition qualifies as a 
disability and she needs the window unit because 
of this disability, you may be able to request an 

exception from the window-unit rule as a reasonable ac-
commodation. Under fair housing laws, a disability is a 
physical or mental impairment that limits one or more 
major life activities. California law specifically mentions 
heart disease as an example of a disability. 

Both state and federal law require housing providers 
to make reasonable accommodations to their rules and 
practices when these changes are necessary to allow 
someone with a disability the equal opportunity to use 
and enjoy a dwelling. You may request an accommoda-
tion verbally or in writing. If you make a written request, 
your landlord cannot require you to use a specific form 
for the request. In case a dispute arises in the future, it 
can be helpful to have your request in writing and to 
keep a copy along with proof that you made the request, 
for example, by sending it to your landlord by certified 
mail. Because a disability like heart disease may not 

be readily apparent, your land-
lord can request that you pro-
vide proof from your doctor or 
other knowledgeable third party 
verifying your wife’s disability 
and her need for the requested 
accommodation. In your case, 
your landlord may want to know 
why a window unit in particular 
is necessary. 

Your landlord can deny your 
request if the accommodation 

you are requesting is not reasonable, such as if it would 
impose an undue financial and administrative burden on 
the housing provider, or if it would fundamentally alter 
the nature of the provider’s operations. If your landlord 
believes that your request would pose an undue burden, 
your landlord should not deny your request outright. 
Instead your landlord should engage in an interactive 
dialogue to find an alternative solution that meets your 
needs without imposing the same burden. 

Q I own a small residential rental property and re-
cently renewed my liability insurance. As part 
of this process, the broker asked for information 

about my tenants, including whether I accept tenants 
who have Section 8 housing choice vouchers. I do. A few 
weeks later, I received a letter from the insurance com-
pany declining to renew my policy because they don’t 
insure owners who rent to voucher holders. Is this legal?

A Insurance companies may deny coverage for a 
variety of reasons, such as when a property is not 
well-maintained or there is a history of lawsuits 

against the owner. However, insurance companies may 
not deny coverage for reasons that violate federal or state 
housing discrimination laws. For example, it’s illegal to 
for an insurance company to deny coverage because the 
property owner rents to a protected group of people, like 
families with children or persons with disabilities.

Though it’s not obvious, refusing to insure a property 
owner who rents to Section 8 tenants violates fair hous-
ing laws. A large portion of voucher holders are members 
of protected classes.

For example, many voucher holders are disabled or 
elderly, have children, or belong to racial and ethnic 
groups that have been traditionally marginalized. For 
this reason, refusing to insure a property owner who ac-
cepts vouchers is effectively refusing to insure a property 
owner who rents to protected groups of people.  While 
this may not be intentional discrimination, the insurance 
company’s action results in a discriminatory effect that 
still violates the law. In addition, in California, a recent 
state law makes it expressly unlawful for insurance com-
panies to even ask a property owner whether if they rent 
to tenants with rental subsidies, as well as unlawful to 
deny, suspend or otherwise refuse insurance coverage 
because the property owner rents to tenants with rental 
subsidies, including Section 8. 

For more information, contact Project Sentinel at 
info@housing.org or go to www.housing.org, or call (888) 
324-7468, or contact your local fair housing agency. 

Rent Watch

Adding an AC unit, renting to tenants with vouchers
edited by Molly Current, Project Sentinel



Page 44 | The Almanac | Palo Alto Weekly

DANTE DRUMMOND
650.400.9390

ddrummond@apr.com

www.DanteDrummond.com

License# 00656636

/Dramatic Contemporary!/

• 4 bedrooms and 3.5 baths

• Approximately 2,049 square feet (per county)

• Two-car attached garage

• Balconies and fenced yard

• Great commute location

• Excellent Los Altos schools

Built in 2014 by Classic Communities, but never lived in, this 

free-standing home is light and bright and appointed with the 

latest 2016 designer upgrades. The open, great-room concept and 

contemporary feel create the experience of being in a San Francisco 

penthouse, right here in Palo Alto! 

Offered at $2,250,000
For photos, visit www.419Cole.com

419 COLE COURT, PALO ALTO

Square footage and/or acreage information contained herein has been received from seller, existing reports, appraisals, public records and/or other sources deemed reliable. However, neither seller nor listing agent has verifi ed 
this information. If this information is important to buyer in determining whether to buy or the purchase price, buyer should conduct buyer’s own investigation.



The Almanac | Palo Alto Weekly | Page 45

FALL REAL ESTATE 2016

DeLeon Realty
Work with the innovator! List your home with

Staging*  |  Property Inspection  |  Pest Inspection

DeLeon Realty will cover all of the following 
at no additional charge:

*Includes: Design, Installation, 1 Month of Furniture Rental and Removal

650.488.7325   |   www.deleonrealty.com   |   DeLeon Realty CalBRE #01903224

®

Our clients love the personal attention they receive from Michael Repka, from beginning to end. 
Additionally you will receive a suite of free services from the DeLeon Team, including interior design, 

construction consulting, handyman work, and dedicated marketing to local and foreign buyers. 
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Midtown Realty, Inc.  
Real Results, Real Estate

SOLD

SOLD

SOLD

2775 Middlefield Rd, Palo Alto • Phone: (650)321-1596  Fax: (650)328-1809
See our local listings online at — www. midtownpaloalto.com    BRE# 1900986

 

“For 60 years, Midtown Realty has been assisting its neighbors 
and friends with one of the most important purchases in their 
life… their home! At Midtown Realty, we are dedicated to 
working with people, not clients. We sell homes, not houses 

people trust us to help with their most important investment, 

needs. Give us a call today.”

Your Neighborhood  
Midtown Realty Team

REAL RESULTS, REAL ESTATE

Tim Foy
Owner/Broker

Jane Volpe
Realtor/MBA

Leslie Zeisler
Realtor, SRES

Joann Weber
Senior Property  
Manager/ Realtor

Chris Taylor
Realtor

Ryan  
Eltherington

Realtor

Yamei Lee
Realtor

Rosemary 
Prince
Property  

Manager/Realtor

SungHee  
Clemenson

Realtor

Lisa Knox
Realtor

Casandra 
Navarro

Office Manager

Chris Marino
Realtor
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MICHAEL DREYFUS TEAM RECENT LISTINGS AND SALES

393 ATHERTON AVE, ATHERTON
Offered at $8,500,000

SILICON VALLEY ESTATE
Offered at $88,000,000

1115 RAMONA ST, PALO ALTO
Offered at $5,995,000

1145 LINCOLN AVE, PALO ALTO
Offered at $2,349,000

847 WEBSTER ST, PALO ALTO
Offered at $2,998,000

5 PHILLIPS RD, PALO ALTO
Offered at $4,300,000

1320 WEBSTER ST, PALO ALTO
Offered at $5,750,000

644 SENECA ST, PALO ALTO
Offered at $8,000,000

1789 HOPKINS AVE, REDWOOD CITY
Offered at $2,450,000

1404 HARKER AVE, PALO ALTO
Offered at $2,195,000

1012 HIGH ST, PALO ALTO
Offered at $2,495,000

260 COLERIDGE AVE, PALO ALTO
Offered at $11,000,000

ACTIVEACTIVE

ACTIVE ACTIVE

ACTIVE

SOLD SOLD

SOLD

SALE PENDING

SALE PENDING SOLD

SOLD

DOWNTOWN PALO ALTO 728 EMERSON ST, PALO ALTO  |  DOWNTOWN MENLO PARK 640 OAK GROVE AVE, MENLO PARK  |  DREYFUSSIR.COM

NOELLE QUEEN, Sales Associate
650.427.9211  |  noelle.queen@dreyfussir.com

01917593

ASHLEY BANKS, Sales Associate
650.544.8968  |  ashley.banks@dreyfussir.com

MICHAEL DREYFUS 
Broker

650.485.3476
michael.dreyfus@dreyfussir.com
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FOR SALE

40Isabella.com, Atherton

GULLIXSON

MARY & BRENT ARE RANKED 

THE #13 TEAM IN THE NATION 

(AND #5 TEAM BY 

AVERAGE SALES PRICE) 

IN THE WALL STREET JOURNAL 

REPORT OF THE TOP RESIDENTIAL 

REAL ESTATE PROFESSIONALS 

(PUBLISHED JUNE 24, 2016).

2016 SALES
Atherton Avenue, Atherton

SOLD SOLD SOLD

SOLD SOLD SOLD SOLD

SOLD SOLD SOLD

SOLD SOLD SOLD

SOLD SOLDSOLD Represented the Buyer SOLD

SOLD

Camino por los Arboles, Atherton Atherton Avenue, Atherton

Camino al Lago, Atherton Tuscaloosa Avenue, Atherton Fair Oaks Lane, Atherton Monte Vista Ave., Atherton

Why Worry Lane, Woodside Ridge View Drive, Atherton Mount Vernon Lane, Atherton

Quail Meadow Dr., Woodside Vineyard Hill, Woodside Reyna Place, Menlo Park

Coleridge Avenue, Palo Alto Valparaiso Avenue, Menlo Park

Barry Lane, Atherton

First Street, Los Altos

Oakley Avenue, Menlo Park

Everett Avenue, Palo Alto
Fair Oaks Lane, Atherton

Whiskey Hill Road, Woodside Hardwick Road, Woodside

BRENT 
GULLIXSON

650.888.4898
brent@gullixson.com
License# 01329216

MARY 
GULLIXSON

650.888.0860
mary@apr.com
License# 00373961

REPRESENTING 

THE PENINSULA’S 

FINEST 

PROPERTIES

SALE PENDING

30BelbrookWay.com, Atherton

SOLD

gullixson.com


