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N ot so long ago a million dollars was a magic
figure in real estate; if the asking price was over
a million the property offered something very

special — a mansion, a spectacular view, proximity to
the rich and famous, history, romance or even all of
the above.

Today, that million won’t get much more than a tiny
fixer-upper in Woodside’s least expensive neighbor-
hood, an older house on a small lot in Menlo Park or a
remodeled Eichler in Palo Alto.

To find that mansion, that view, the rich and famous
for neighbors, a property that’s really special, the price
is more likely to start at $10 million.

Such properties are still relatively rare, but Wood-
side right now has at least eight such listings, with a
few more in escrow. The most expensive is a little
over 20 acres of land off Woodside Road listed at
$29.5 million. A 1,235-acre ranch in the Kings Moun-
tain area of unincorporated Woodside is for sale at

$18 million and the former Davies estate on 20 acres
on Lakeview Drive has been reduced from $18 mil-
lion to just under $14 million.

A historic stable converted into a home on Albion
Avenue was recently listed at $12.9 million. A new
home on Woodside Road is listed at $11.9 million and
three properties are for sale on Mountain Home Road,
where Larry Ellison and Steve Jobs own nearby prop-
erty, for between $10.5 and $11.9 million.

All of these properties do indeed offer something
special. The $29.5 million Woodside Road land, while
located within a short walk of the town center with
Woodside’s school, library and shopping district, is
quite private and separated from Woodside Road and
neighboring homes by thick vegetation. The property
is described by listing real estate agents Kyra Geb-
hardt and Mary Gullixson of Alain Pinel Realtors as
offering “unparalleled tranquility, solitude and natural
beauty.” 

So, what do you get for $10 million in Woodside these days?
by Barbara Wood

Topof the line

“Stepping on to the [Bella
Vista] ranch is like stepping
back in time.”

— David Cline, Coldwell Banker agent

David Cline
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SOPHISTICATED SHARON HEIGHTS TOWNHOME
OPEN SATURDAY & SUNDAY 1:30-4:30

2359 SHARON OAKS DRIVE,
MENLO PARK

This lovely single level townhome has a
spacious living room/dining room
combination with a fireplace and sliding
doors to a beautifully landscaped yard with a
brick patio; a large master suite featuring
two sinks and two closets; a remodeled eat-
in kitchen and a separate office/den area
opening to a sunny, landscaped atrium; a two
car attached garage with lots of storage; and
a great location in the Sharon Oaks complex.

Offered for $925,000

annette&valerie
REAL  E S TATE  

S ERV IC ES  AND  SOLUT ION
FROM A  TO  V

Annette Jahnke
&

Valerie Soltau

650.543.1178 & 650.543.1206 • www.apr.com

www.annetteandvalerie.com

RECENTLY 

SOLD PROPERTIES

1 Fogl Court,
Redwood City

566 Hopkins,
Menlo Park

46 Willow Road,
Menlo Park

911 Timothy Lane,
Menlo Park

340 Linfield Drive,
Menlo Park

2326 Kay Drive,
Santa Clara

50 Marianna Lane,
Atherton

CURRENT LISTINGS

840 Crestview Drive,
San Carlos
$1,675,000

Although it has three existing homes, plus a barn, apple
house, garage and pool, the structures are apparently noth-
ing special because the address is actually listed twice in
the real estate multiple listings service, once as land only.
The property has views of the western hills, a meadow
and an old-growth redwood grove and has a creek on two
sides of the property.

For a little less money and about a 30-minute drive
away, the Skyline Boulevard property called the Bella
Vista Ranch is probably the most unusual property on the
market. David Cline, who is co-listing the property with
Diana Plank, of Coldwell Banker’s Montara and Half
Moon Bay offices, says stepping on to the ranch is like
stepping back in time.

The old Victorian-style cottage built around 1902 and a
lodge built in the 1940s and the farm buildings on the
property have been impeccably maintained by the current
owners, Cline says. Cattle are raised on the property,
which enjoys a property tax break because it is used for
agricultural purposes. Similar large ranches and protected
open space surround the property, which has views of the
coastal mountains and the ocean.

The former estate of Ralph K. and Louise M. Davies, a
shipping tycoon and his philanthropist wife, is being sold
as part of a bankruptcy sale by the former founder of Ink-
tomi, James Paulett Charlton who bought the estate for a
reported $5.8 million with the intention of restoring it in
1999. The home, venue for 50 years of fundraisers hosted
by Louise Davies, was built in 1940 by Frank Lloyd
Wright protégés Ashen and Allen of San Francisco.

While the property looks sleek and welcoming in the
marketing put out by real estate broker Mark Benson of

Top of the line
(continued from page 41)

The most expensive property on sale in September in Woodside, at $29.5 million, offers more than 20 acres off Woodside
Road, as well as three homes, a barn, apple house and a pool. Key selling points are the views of the western hills,
meadow, an old-growth redwood grove and a creek.

(continued on page 44)

Bernard Andre



Page 44 • FALL REAL ESTATE SPECIAL SECTION

Fall Real Estate 2005

Pool and view of guesthouse

CAPTIVATING

EUROPEAN-INSPIRED

PROPERTY

130 TUSCALOOSA AVENUE

ATHERTON

■ 4 bedrooms plus additional office, 4 baths
■ Large light-filled living room with French doors

and fireplace
■ Elegant formal dining room
■ Chef ’s kitchen with honed marble finishes, 

gorgeous center island and eating area
■ Inviting family room with French doors
■ Handsome office with custom cabinetry
■ Serene upper level master bedroom suite with

luxurious bath
■ Two additional upstairs bedrooms and bath
■ Guest bedroom suite on main level
■ Spectacular one bedroom guest house with 

gourmet kitchen and entertainment area
■ Delightful rear grounds with brick patio and

built-in barbeque
■ Sparkling heated pool

Offered at $5,700,000

For more information please call
Exclusive listing agent

KRIS KLINT
International President’s Elite
Coldwell Banker Office 
(650) 324-4456
Direct (650) 566-5328 
kklint@cbnorcal.com

Cashin company, it apparently needs millions in repairs.
The property is located east of Interstate 280 on Lakeview
Drive, and has views of the Bay and the western hills. The
7,000-square-foot house has seven bedrooms and six and
a half baths with a two-bedroom caretaker’s cottage,
greenhouse, service garage, horse barn, pool and tennis
court.

The property on Albion, listed by Berdine Jernigan and
Heidi Johnson of Coldwell Banker in Woodside for $12.9
million, is a former stable built in 1928 and converted into
a summer home of two cottages with a pool, greenhouse,
barn and riding ring on four acres. The property is on a
quiet, dead-end street yet close to central Woodside.

On Mountain Home Road, a 9.6-acre property with a
four-bedroom main house, cottage, pool, pool house and
barn in “original condition” is listed at $11.995 million,
down almost a million from $12.975 million in February.
The property has three legal parcels of more than three
acres each. The property is also within walking distance of
central Woodside.

A new home on three acres on Woodside Road is listed
for $11.9 million. Jim McCahon and Holly Stockman of
Coldwell Banker in Woodside are the listing agents for
the farmhouse-style five-bedroom, five-and-a-half-bath
home with a full basement and three-car garage with an
apartment above it as well as a one-bedroom, one-bath
guesthouse and pool, spa and fitness center. This property
is also close to central Woodside.

A recently remodeled home on 3.8 acres on Mountain
Home Road is listed by Carol MacCorkle of Coldwell
Banker Menlo Park for $11.5 million. The 5,800-square
foot four-bedroom, four-bath home has a pool, cabana,
gazebo, two-bedroom guest house, exercise room, billiard
room and four-car garage. There is a view of the western

(continued from page 43)

The Bella Vista Ranch on Skyline Boulevard, in the Kings Mountain area, gets a tax break for raising cattle on the land.
Llamas abound too.

David Cline
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apr.com  |  MENLO PARK 620 Santa Cruz Avenue  650.462.1111

Jolaine Woodson
Direct: 650.543.1150
jwoodson@apr.com
www.jolainewoodson.com

Discover one of Redwood City’s best kept secrets at this
stylish retreat overlooking splendid city lights and bay
views. Meticulously maintained 2,800 s.f. 2 bedroom, 2-
1/2 bath home in the gated Alverno Hill community.
Lushly planted central courtyard, lovely family room with
wet bar, well appointed chef’s eat-in-kitchen, magnifi-
cent master suite, dramatic living room, separate formal
dining room, 3 fireplaces and 2-car attached garage. It’s
a real treasure!

Green Gables Charmer! This is a perfect 10! Immaculate
3 bedroom, 2 bath conveniently located to parks, library,
community center, shopping and freeway access.
Beautifully remodeled master bath with French lime-
stone, state-of-the art gourmet kitchen with breakfast
bar, granite counters, birch cabinets, inviting living/dining
combination with corner fireplace, hardwood floors,
crown moldings and much more.

628 GREER ROAD, PALO ALTO 1 ALVERNO COURT, REDWOOD CITY

Light and bright townhouse in a small complex of only
15 units. Very open floor plan with skylights, two
spacious master suites, two and one-half baths,
soaring ceilings, cozy fireplace in living room, separate
dining room, and hardwood floors.

366 SIERRA VISTA, MTN. VIEW

Kingsley, Palo Alto, listed at $4,750,000
Emerson St. Palo Alto, listed at $998,000
Matadero, Palo Alto, listed at $1,049,000
Chesterson, Redwood City, listed at $895,000
Devonshire Blvd. San Carlos, listed at $975,000
Valencia, Los Altos, listed at $1,695,000

San Felicia Way, Los Altos, listed at $2,600,000
Los Altos Ave. Los Altos, listed at $1,295,000
Shirlynn Ct. Los Altos, listed at $1,195,000
Ashley Place, Mt. View, listed at $1,398,000
Hedge Rd. Menlo Park, listed at $997,000
Holly Oak, Palo Alto, listed at $1,175,000

SOLD

Other properties recently SOLD by Jolaine

Offered at $1,325,000Offered at $1,139,000Offered at $598,000

Fall Real Estate 2005

hills, a four-car garage and a wine cellar.
Another property on Mountain Home Road has noth-

ing but a water tower built in the 1930s and pool house
on its 4.38 acres. The $10.5 million property, listed by
Mary Gullixson of Alain Pinel in Woodside, has a view
of the western hills and is quite near Oracle founder Lar-
ry Ellison’s home. 

Of course, what these properties eventually sell for
may be nowhere near their asking prices if the two prop-
erties now in escrow are any example.

The most extreme is 1015 Mountain Home Road,
which was originally listed in March 2004 for $16 mil-
lion. The 7,800-square-foot contemporary home on three
acres was reduced to $10.5 million in July 2004, to
$9.75 million in September 2004, to $8.6 million in Oc-
tober 2004 and then fell in increments to $6.4 million in
August 2005 when it finally sold. 

A house at 208 Miramontes was listed in late Decem-
ber 2004 at $14.5 million. The price dropped to $12.5
million in February, to $11.5 million in May and the
9,500-square-foot, three-year-old home on three acres
was finally sold in August for $9,660,575. 

Several of these properties are on more than one legal
lot and could possibly be subdivided. But Woodside
Town Planning Director Hope Sullivan says that many
barriers to subdivision exist, most commonly getting ap-
proval for septic systems to serve new development. Sul-
livan said that while the town does get some questions
about subdividing property, she is under the impression
that the lack of large parcels in the entire Peninsula area
makes properties valuable without subdivision.

In the case of the Bella Vista Ranch, which is in San
Mateo County’s jurisdiction, the current owners prefer to
see the property go undivided, Cline said. They have re-
served the right to put recorded restrictions on the de-
velopment of the property even if they receive a full
price offer, he said. ■

The former estate of Ralph K. and Louise M. Davies is now on the market as part of a bankruptcy sale of the former
founder of Inktomi. Built by a Frank Lloyd Wright protégé, the property — billed as a fixer-upper — features a 7,000-
square-foot house, a caretaker’s cottage, greenhouse, service garage, horse barn, pool and tennis court. It was recently re-
duced from $18 million to just under $14 million.

Rina O
ta
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New homes cropping up
Teardowns abound in Palo Alto, Menlo Park

by Mary T. Fortney

(continued on page 48)

A new home, designed by Clark Atkins, is under construction on Leland Avenue, replacing a house about half the size of the new one.

With median home prices setting records, more home
owners are tempted to simply improve what they’ve
got. That often translates into stripping it down — all
the way down — and starting all over again.
The main advantage is they already own the land —

that rare commodity in Palo Alto and Menlo Park.
Since 2000, 459 houses have been torn down and re-

placed. Palo Alto issues from 100 to 130 permits year-
ly for teardowns or major remodeling, the city’s plan-
ning director Steve Emslie reported. Menlo Park
Planning Director Linda Heinrick estimates there are
fewer than 30 new houses built each year in that city,
but there are more additions and remodeling projects. 

With speculators playing at most a small role now,
current teardowns, and the resultant new homes are
generally different from the huge homes in 2000 that
generated so much backlash over fear of monster

homes.
With relatively few vacant lots, there’s an incentive

for homeowners to stay where they are, and remodel or
rebuild, Emslie explained. And, he said, “they can
build for $300 to $400 a square foot, while houses sell
for about $600 a square foot.’’ 

Add that savings, and a teardown seems like a bar-
gain.

The cost of demolition is manageable. Douglas Gal-
braith, a longtime estimator for Abco Construction of
San Martin, said a small bungalow would cost about
$12,000 to demolish, and a medium-size house, about
$15,000. It gets expensive if the homeowner wants a
basement, which some of the larger homes have, he
added. That can range from $50,000 to as high as
$170,000. “You have to put in real thick concrete and
lots of rebars,” he said.

“We used to move houses to other areas with empty
lots,’’ he said, “but in the Bay Area for the last five
years we’ve been doing demolitions.’’ 

An example of a typical teardown is in progress now
at 283 Leland Ave., Menlo Park, in an unincorporated
area of San Mateo County. The 1,300-square-foot
home, built in the late 1940s, already demolished, was
owned by Ewart Thomas, a Peninsula resident, and a
new home is under construction. 

The architect, Clark Atkins, a former Palo Altan who
lives in Carmel, said an addition was added in the late
1950s or 1960s, and at some point the garage was con-
verted to a dining room. “It wasn’t worth saving the
house,’’ he said. 

The lot is 5,600 square feet. Under county zoning,
Atkins was limited to 2,900 square feet for the house,
and that had to include a two-car garage. 

N
orbert von der G

roeben
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Information deemed reliable, but not guaranteed. Square footage and/or acreage information contained herein has been received from seller, existing reports, appraisals, public records and/or other sources deemed reliable. However, neither seller
nor listing agent has verified this information. If this information is important to buyer in determining whether to buy or the purchase price, buyer should conduct buyer’s own investigation.

HERITAGE COURT   ATHERTON

OFFERED AT $2,595,000

VIRTUAL TOUR: gullixson.com

MARY GULLIXSON
650.543.1175
650.888.0860 Cell

mgullixson@apr.com

BRENT GULLIXSON
650.543.1194

650.888.4898 Cell

bgullixson@apr.com

www.gullixson.com ADDITIONAL ATHERTON

PROPERTIES AVAILABLE

VISIT wwwgullixson.com

FOR MORE INFORMATION

FAXON ROAD   ATHERTON

OFFERED AT $6,100,000 • Co-Listed with Dave Olerich

SHOWN BY APPOINTMENT



“I didn’t want a boxy house and I want-
ed to maximize the yard,’’ he said. “I
wanted to preserve the front yard to match
other houses on the street.”

Atkins’ solution was to design a fair-
sized first floor and a small second floor.
Calling it a “modern interpretation of a
ranch house,” he said the house has a
peaked roof, multiple windows, a garden

wall and a moon gate. 
Empty lots are scarce in Palo Alto and

Menlo Park, driving up prices for land, as
well as houses. A good-sized lot at the
corner of Stanford Avenue and Palo Alto
Way in Menlo Park is listed by Coldwell
Banker for $950,000. Any home built
there would inevitably be pushed into the
multi-million-dollar category. 

The house on that lot was a teardown,
but not a typical one. When its elderly
owner, Ken Sherman, died, his family de-

cided to clear the lot because the house
was in poor condition. But with a generous
spirit, the family permitted neighborhood
residents to use the lot for several years
before finally putting it on the market late
this summer. 

The lot became a real community center:
Kids played there, dog owners tossed balls
to their pets, and adults relaxed in rickety
chairs, chatting with neighbors. 

Now that it’s on the market, all that has
stopped. Ron Snow, of the University Park

neighborhood association, wishes San Ma-
teo County or an open space organization
would purchase the lot for a park but that’s
a remote possibility. University Park resi-
dents hope the lot buyer will build a small-
er, cottage-type house in keeping with the
neighborhood, but that’s also not a sure
thing.

Other options for living in a new house
in this area are few: The last major devel-
opment in Menlo Park was Vintage Oaks
on the Saint Patrick’s Seminary site, in the
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apr.com  | WOODSIDE OFFICE 2930 Woodside Road   650.529.1111

Ellen Ashley
Direct 650.291.3696
Office 650.434.4336

eashley@apr.com
www.woodsidecountryhomes.com

Come see this wonderful home nestled in a park-like setting at the end of a country lane. Expansive windows open to lovely vistas of
the hills and create a serene and private country retreat.  Majestic oak trees, redwoods and historic hand built stone walls are all part
of the allure of this inviting home. Offered at $1,325,000

2 Bedrooms and 2 Baths  | .25+/-acres  | Wood-Burning Fireplace  | Decks with Hot Tub  | Portola Valley Schools

New Listing! 190 Trinity Lane, Portola Valley
Open Saturday and Sunday

Teardown
(continued from page 46)

The original 1,300-square-foot home at 283 Leland Ave., Menlo Park, was built in the late
1940s.

(continued on page 50)

This artist’s rendering of the new house on Leland, designed by architect Clark Atkins, is a
‘modern interpretation of a ranch house,’ with peaked roof, multiple windows and a moon
gate.

Draw
ing by Clark Atkins
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Information deemed reliable, but not guaranteed. Square footage and/or acreage information contained herein has been received from seller, existing reports, appraisals, public records and/or other sources deemed reliable. However, neither seller
nor listing agent has verified this information. If this information is important to buyer in determining whether to buy or the purchase price, buyer should conduct buyer’s own investigation.

RIORDAN PLACE   MENLO PARK

OFFERED AT $2,595,000

MARY GULLIXSON
650.543.1175
650.888.0860 Cell

mgullixson@apr.com

BRENT GULLIXSON
650.543.1194

650.888.4898 Cell

bgullixson@apr.com

www.gullixson.com ADDITIONAL ATHERTON

PROPERTIES AVAILABLE

VISIT wwwgullixson.com

FOR MORE INFORMATION

OAK AVENUE   MENLO PARK

OFFERED AT $2,495,000

VIRTUAL TOUR: gullixson.com

VIRTUAL TOUR: gullixson.com
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2 STERN L ANE
ATHERTON

� 6  B E D R O O M S ,  6 . 5  B A T H R O O M S ,  
5  F I R E P L A C E S

� E L E G A N T  F O R M A L  R O O M S  O F F  A N
I M P R E S S I V E  F O Y E R

� G O U R M E T  K I T C H E N ,  B U T L E R S  P A N T R Y  
A N D  P A N E L E D  L I B R A R Y

� M A S T E R - S U I T E  W I T H  S I T T I N G  R O O M
� LOWER LEVE L  WITH TEN-FOOT CE I L -

INGS,THEATRE AND WINE CEL LAR

PACIFIC
PENINSULA

GROUP

PR ICE  AVA I LAB LE  UPON REQUEST
�

SHOWN BY  APPO INTMENT  ONLY
�

Con tac t :  L a n ce  F r e eman  650 .323 .7900  
�

WWW.PAC I F ICPEN INSULA .COM

INTRODUCING 
OUR NEWEST ESTATE HOME 

ON A PREMIER  STREET  IN 
WEST ATHERTON

� � �

Fall Real Estate 2005

late 1990s. Soon Clarum Homes’ Hamil-
ton Park will include 47 new homes.

In Palo Alto, developments on Alma
Plaza Shopping Center, Elks Lodge and
Hyatt Rickeys are in planning stages, but
no construction is underway. SummerHill
is finishing up its latest development of

condominiums and single-family homes in
the University South neighborhood.

So teardowns, for the people who already
own a home, can work out well. Others,
who want to buy a home on the market,
had better have ample funds. Median home
prices in Palo Alto through June 2005 hit
$1,350,000, and Menlo Park $1,270,000. ■

(continued from page 48)

W hile Palo Altans were up in arms in 2000 about teardowns because
they hated the big blocky houses suddenly intruding on their neigh-
borhoods, all seems calmer these days. Credit the city of Palo Alto,

which took action to quell the storm. 
By the end of November 2001 Palo Alto had developed a system for individ-

ual reviews for single-family new homes. Guidelines were formulated for mak-
ing new houses compatible with other houses on the street, thus preserving the
character of the city’s neighborhoods. The guidelines were updated in 2004 on
the recommendation of the Planning and Transportation Commission and ap-
proved by city planner Steve Emslie on June 10 of this year. 

The commission stressed the objectives were the same as in 2001 but the re-
vised rules were intended to more clearly emphasize and better describe them.
The individual review is not a design review, and there’s no intention to pre-
scribe specific architectural styles. 

“The individual reviews have brought about discussion between neighbors,
and for the most part, issues are settled amicably,” Emslie said. “Only about 1 to
2 percent are contentious.” 

A 15-page pamphlet published by the city of Palo Alto spells out five guide-
lines, with charts to illustrate how to apply the rules. The guidelines are: 

1. The driveway, garage and house should reinforce the existing site patterns
in building footprints, setbacks and yard areas, and the garage and driveway
should be subordinate to the house and entry as seen from the street. The site
plan and footprint of the house should be a “custom fit” with the neighborhood. 

2. The goal is to avoid overwhelming adjacent one-story houses with large
masses, monumental forms and sharp contrasts in height. One way is to place
more floor area on the first level than the second level whenever possible. 

3. The architectural form should be crafted to reduce visual mass and to em-
phasize the house’s architectural lines. Roof profiles should enhance the form of
the house; a blocky second story would not meet the guidelines. 

4. Street-facing facades and entries should be compatible with the neighbor-
hoods, and have a unified visual character, not a collection of fragmented forms
and elements. 

5. Second-story windows and decks should be placed to limit direct sightlines
into windows and patios at the rear and sides of adjacent properties.

Palo Alto guidelines 
for individual reviews

Empty lots in Menlo Park are a rarity. This lot, on the corner of Stanford Avenue and Palo
Alto Way, has been a gathering spot for neighbors for several years — until it finally went
on the market. The asking price? $950,000.

N
orbert von der G

roeben
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Information deemed reliable, but not guaranteed. Square footage and/or acreage information contained herein has been received from seller, existing reports, appraisals, public records and/or other sources deemed reliable. However, neither seller
nor listing agent has verified this information. If this information is important to buyer in determining whether to buy or the purchase price, buyer should conduct buyer’s own investigation.

www.gullixson.com

ELEANOR DRIVE    WOODSIDE

OFFERED AT $2,695,000     Newly Staged

MARY GULLIXSON
650.543.1175
650.888.0860 Cell

mgullixson@apr.com

BRENT GULLIXSON
650.543.1194

650.888.4898 Cell

bgullixson@apr.com

MORE INFORMATION AT
www.gullixson.com

GREENOAKS DRIVE    ATHERTON

OFFERED AT $2,795,000

BELBROOK WAY   ATHERTON

OFFERED AT $2,795,000

LASSEN DRIVE    MENLO PARK

OFFERED AT $3,000,000
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The Almanac, Palo Alto Weekly and the Mountain View Voice 
will each publish a book showcasing the many neighborhoods 

in their communities. 
For many people the Midpeninsula is the most 

sought-after address to call home. 

To advertise in Neighborhoods please call
Kathryn  650.326.8210 x237 or kBrottem@paweekly.com

SPACE RESERVATION DEADLINE WED, NOV. 14TH

OUR NEIGHBORHOODS

Direct - 408-335-2681 

The Cavanaugh Team Vision 

 

To provide OPTIONS that inspire 

DREAMS to each and every client 

through expert financial advice and 

mortgage management. 

 

 The Cavanaugh Team Purpose 

 

Take care of the customer 

 

Communicate effectively 

 

Always Listen  

 

Always ask relevant questions 

The Cavanaugh Team Vision 

Kelly and Kevin Cavanaugh 

www.thecavanaughteam.com 

SOLD: $665,000  L ISTED: 659,000

• Two bedrooms one bath
• Beautifully landscaped grounds with

flower gardens and fruit trees
• Private backyard
• Hardwood floors
• Living room fireplace
• One car garage with additional off street

parking
• Short walk to the San Carlos Train Station

973 Hal l  Street , San Carlos
Charming Carmel Style Home

SOLD IN 3 WEEKS

STEVE QUATTRONE
OFFICE 650.462.1111 ext 527

DIRECT 650.543.1167

MOBILE 650.868.1189

squattrone@apr.com

stevequattrone.com

900 Cuesta Dr. ,

Mountain View

Dottie Monroe
Direct 650.209.1543
dmonroe@apr.com

apr.com  |  LOS ALTOS 167 S. San Antonio Road  650.941.1111

A must see!

Delightful three bedroom, two baths. Charming fireplace in
living room with dining area. Spacious country type kitchen
with large family eat-in area. Hardwood floors throughout
home. Great lot size with large patio area in back. 

Offered at $985,000

SOLD
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Deanna Tarr
650-752-0833

www.deannatarr.com
dtarr@cbnorcal.com

105 Golden Oak Drive, Portola Valley 5 bedrooms, 3.5-plus bath-
rooms. Updated eat-in kitchen w/new appliances, counters, & cupboards w/pull-outs & appliance garages for a sleek, unclut-
tered look. Extra large living room w/soaring beamed ceilings, bookcases, album storage, cupboards & raised hearth fireplace.
Separate family room w/full wet bar, counter & stools, fireplace w/raised hearth, bookcase & multiple seating/activity areas.
Separate dining room has ample space for large table & chairs, buffet & hutch. Master bedroom boasts a remodeled bath
w/double sinks, a large shower with window to watch deer grazing, & a spacious custom designed walk-in closet with a center
bench for tying shoes. Enjoy the stars from your hot tub on the adjoining deck & let the day’s cares slip away before you slip
into bed! The bedroom wing has four more bedrooms, one used as office with view to front entry, one that could be divided—
has two closets & a pull out partition. Separate laundry room w/pull down ironing board, pantry, two cleaning closets, & a drip-
dry closet doubling as a pet-washing tub. Adjoining screened-in porch hosts a large picnic table & barbecue for outdoor dining.
Air-conditioned. Connected to sewer.

Deanna Tarr Presents...

566 Sand Hill Circle, Menlo Park
3bd/ 2.5ba. Updated
end unit Townhome on
Sharon Heights Golf
Course! Spacious
rooms, light and bright,
separate dining room
with built-in buffet and
lots of storage, patio,
air-conditioning and
attached two-car
garage.

#1 Bradley Court, Redwood City
Charming home with
great curb appeal on
Atherton border. Three
bedrooms, two baths.
Formal entry. Living
room/Dining room combi-
nation with fireplace.
Sliding glass doors to
patio. Family room next
to eat-in kitchen. New
paint and carpets. Inside
Laundry. Extra parking
and storage. Build new or
remodel. Won’t last!

Recent Sales

# 9 Redberry Ridge, PV (lot) 
Listed at $1,950,000

432 Sand Hill Circle, Menlo Park 
Listed at $1,100,000

190 Sand Hill Circle, Menlo Park 
Listed at $1,100,000

Sale Pending

A place for happy birds and
people amid the tranquility 
of 75 oaks on a 1.3 Acre 
property in the heart of

Portola Valley,
close to swim
and tennis
clubs and
supermarket.

Offered at $2,900,000

Offered at $799,000 Offered at $1,100,000
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Double-edged blades
A lush lawn requires lots of care

(continued on page 57)

by Susan GolovinLawns provide cleaner air by trapping millions of
tons of dirt. They also prevent erosion and absorb
global-warming gasses. But, let’s face it, most of us

like a beautiful lawn because it just plain looks good
— and, because it looks good, it increases property
values.

How did this obsession with creating these outdoor
carpets begin? And, now that it’s established, how can
homeowners most effectively deal with the upkeep?

Wealthy Americans brought the idea of lawns home
with them from travels to such places as England,
where the climate favors lush spreads. However, it
wasn’t until the late 18th century, after the American
Industrial Revolution (which allowed for more leisure
time) plus the invention in 1899 of the rotary lawn
mover (which effectively sucks up that free time), that
a green lawn became practical for the average Ameri-

can.
Further, since not all Americans traveled to Europe,

dissemination of the idea required a publicity agent.
Enter the American Garden Club, which proselytized
and successfully converted even the most abstinent.
Lawns began to spring up like, well, grass. 

There are approximately 10,000 species of grass and
only about 50 are useful for picture-perfect lawns. Sci-
entists experimented for years to come up with vari-
eties that would successfully adapt to conditions in the
U.S. You can now peruse a map that delineates which
grasses will thrive in various climate zones. 

“Our climate lends itself to cool-season grasses,”
said Steve Biddle, a turf expert at Jim Lord Landscap-
ing, Redwood City, who majored in natural resource
management in college. “The most common is a dwarf
fescue blend, bred to be lower growing,” he added.  

According to Biddle, the impediments to a perfect
lawn are: fungus (which can be a water-management
problem), over- or under-watering, incorrect fertiliza-
tion and improperly maintained equipment.

“It takes someone with a trained eye to distinguish
the difference between a fungus problem and one of
over-watering,” he said. Fungus creates the mottled
brown and yellow spots in turf.  

“This has been a difficult year for fungus due to the
June rains. Normally, it isn’t a summer problem in this
area,” he added.

The lawn can be restored with proper fertilization,
and/or chemical or organic fungicides. In the ongoing
discussion about the latter, there is certainly a push to
use organic products, which are less hazardous to wa-
ter sources and living creatures.

“When it comes to treating the lawn for fungus we

Above: Pennywort, an invasive weed, makes its way into healthy
lawns from bird droppings, the wind and uncleaned lawn mowers.

N
icholas W

right
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Gracious Home in Prime Professorville Location
326 ADDISON AVENUE, PALO ALTO

Situated on one of Professorville’s larger lots,
this home is filled with old world charm and
is graced by its beautiful gardens.

• Large private lot (10,500sf), beautifully landscaped

• Gracious living room with fireplace, and built-in
bookshelves

• Charming dining room with floor to ceiling bay
windows

• Bright office with abundant built-in bookshelves

• Four bedrooms, five bathrooms. The fourth bed-
room may also be a family room.

• Hardwood floors, new carpet throughout. 

Price Upon Request

For more information, please contact

MARY JO MCCARTHY

650-319-1275
mmccarthy@cashin.com

www.MaryJoMcCarthy.comCashin Company 1377 El Camino Real,  Menlo Park

Virtual tour: www.SeeitBuyit.com
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David Troyer
650.947.4612

david@troyer.com
www.DavidTroyer.com

Privately nestled 4 bedroom, 3 bath home in lush
garden setting on 1.4 acres with striking 

Western hill views.

Listed at $2,698,000

5 bedroom, 5.5 bath estate-like property with views,
pool, and 2 bedroom apt at end of secluded 

cul-de-sac on 1.6 acres.

Listed at $2,650,000

25551 Altamont Road, Los Altos Hills25100 La Loma Drive, Los Altos Hills

Enjoy stunning views of the city lights and wooded hillside
from this elegant 4 bedroom, 4.5 bath estate 

with private vineyard.

Listed at $4,198,000

Elegant turn-key 5 bedroom, 3.5 bath home
features over 4,500 sf of living space on 

almost level 1 acre. Palo Alto schools.

Listed at $2,775,000

1137 Hillslope Place, Los Altos

26342 Ginny Lane, Los Altos Hills

Charming 'Old' Los Altos neighborhood. Remodeled
3 bedroom, 2 bath home with family room. Near to

Village and Top rated Los Altos schools.

Listed at $1,575,000

7 bedroom, 5.5 bath home nestled on a hillside 
with views to Stanford open space. Ideal for

extended family living. Palo Alto Schools.

Listed at $2,898,000

575 University Avenue, Los Altos27085 Horseshoe Lane, Los Altos Hills

Open Sat & Sun, 1:30-4:30

Open Sat & Sun, 1:30-4:30

Open Sunday, 1:30-4:30 Open Sunday, 1:30-4:30

Open Sat & Sun, 1:30-4:30
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always try to fertilize first,” Biddle said.
“If that doesn’t work, then we try a fungi-
cide, and we always begin with the least
toxic that will still be effective.”  

It’s important not to fertilize a wet
lawn. The fertilizer will stick to the wet
blades, creating the potential for burn —
though that is less likely now that fertiliz-
ers are coated. “Ideally, you should get
the fertilizer down before the rain, and
then let the rain water it in,” Biddle said.

As far as water management goes, “If
you water every day, you’ll get lazy
grass,” he said. By that he means that the
root system will not be encouraged to go
deep for resources. “What you really want
to do is soak the root zone, and aim for a
thorough watering three to four days a
week in the summer.”

To avoid tearing the grass, ensure that
lawnmower blades are razor sharp. The
blades also have to be set at the correct
mowing height. If you mow more than
one-quarter of the total blade, it stresses
the turf. “The roots correspond to the
length of the turf, so it’s better to leave it
longer if you’re generalizing,” he said.  

Of course, some grasses are bred to be
mowed shorter. These are typically used
on golf courses.

If you use a lawn service, make sure
that the lawnmower is washed between
clients. This will help prevent sharing of

such problems as weeds and unwanted
strains of turf.

Biddle also recommends a yearly aeri-
fication and de-thatching program. The
former pulls plugs out of the ground and
creates a way for water to penetrate. The
latter also favors better irrigation by re-
moving the impenetrable layer of dead
grass.

Weed control is yet another regularly
scheduled task, preferably in late spring
and fall. Biddle advises applying a pre-
emergent, which stops seeds from germi-
nating. “There’s only so much you can do
to prevent them though, with birds and
wind,” he said.

For intransigent weeds, as well as de-
structive insects, the same theory applies
to pesticides as fungicides: Use the least
toxic that will still be effective. Luckily,
in this area there isn’t a major problem
with grubs, insects that live in the root
zone.

As for those pesky moles, trapping
works. However, for gardeners who want
to spare the animals — and for those who
have small children or pets — an applica-
tion of harmless castor bean oil can work
as a deterrent because the moles dislike
the smell.

Even with all this upkeep a yearly re-
seeding is recommended. 

Parts of the lawn will always look bet-
ter than others. Yards really consist of a
series of mini-climates, depending on
which areas receive more shade or sun,

which are sloped, etc. These differences
are minimized by using the dwarf fescue
blend, which includes grasses that will
each adapt to its own best situation. 

Along with all this regular mainte-
nance, he has had some unusual requests.
“I was once asked to create a temporary
turf labyrinth on an estate. It consisted of
varied heights from three inches to one
inch,” he said.

“I also had a request to paint a lawn for
a party,” he said. The water-soluble green

paint is available at commercial garden-
ing centers, and can last for a number of
weeks.

Biddle recommends www.scotts.com as
an excellent source of information. All
said, however, he feels that common
sense should prevail. The first thing to de-
termine is how much a lawn really mat-
ters to you. Perhaps you’re willing to ac-
cept the fact that kids, dogs, finances
and/or quality of lifestyle issues dictate
less emphasis on perfection. ■

Double-edged blades
(continued from page 54)

Steve Biddle of Jim Lord Landscape Services presses his boot into the soft turf raised by a
mole at a home in Atherton.

N
icholas W

right
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650.473.1500
www.kerwinassociates.com

OUR
CLIENTS

SAY IT BEST.
“Integrity, experience, service.

In a word, exceptional!”
–Kate & Mark Melbye, Menlo Park

“After our move to New York,
Kerwin & Associates transformed our 

Allied Arts home and sold it in less 
than a week…truly amazing!”

–Gordon & Nancy Earle, Menlo Park

“11% over our list price of $3,295,000…
Kerwin & Associates dramatically 
exceeding our dream number.”

–Ralph & Kazue Lowenstein, Atherton 

Satisfied clients are the only way we 
measure our success. Whether looking 

to buy or sell, KERWIN & ASSOCIATES works
to provide you an unparalleled 

real estate experience.

TERRI KERWIN
terri@kerwinassociates.com

JAY GERTRIDGE
jay@kerwinassociates.com

AMY FITZPATRICK
amy@kerwinassociates.com

ariba ig ani
. .

Fariba@AmericanFirstRealtors.com
Residential & Commercial Specialist,
serving the entire Bay Area
*Up to 800,000 List Price   

List your house with $6000  FLAT FEE!
(Full service: open house, color flyers, MLS, sign, lockbox,

advertising in all the local papers, free staging advice)

50% REFUND 
to buyers from our commission 

towards closing costs

100% FINANCING Available!

1% option ARM programs

Use my website for answers and interesting information!

my dot your spot
• all homes for sale 

• your property search

• seller/buyer tips

• schools & communities

• loans & more information

www.sharleenfiddaman.com
If you are planning to buy or sell a home, 

call Sharleen at: 650-566-5335

SELLING? BUYING? QUESTIONS?
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WINTER,

SPRING,

SUMMER

FALL
Always

call Judy, Pat

or Jane Kalish

OR

Always taking your business personally

phone: 650.947.4723 • email: pkalish@interorealestate.com

The Kalishes:

WINTER,

SPRING,

SUMMER

FALL
Successfully representing

discerning buyers and sellers for 

years we know the factors for a 

positive experience. First there's 

our intimate knowledge of all the 

neighborhoods. Then there's our

seasoned professionalism that 

ensures surprise-free transactions.

Last, but not least, there's our personal  

touch that makes every interaction inspiring. Clearly  the   

Kalish combination works. Because season after season, clients  

keep coming back ... and keep referring family and friends. All of which 

proves that real estate is about more than business – it's about taking  

your business personally.
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East Palo Alto plays catch-up
Home prices edging out middle-class

by Mary T. Fortney

Near the median, offered at $585,000 in September, was this East Palo Alto home at 2709 Fordham St. 

(continued on page 62)

East Palo Alto, the little city that couldn’t match its
affluent neighbors for so many years, is making
its mark in the Bay Area’s pricey housing market.
Commuters driving down University Avenue see

the cosmetic changes: The Ravenswood 101 Retail
Center, the huge complex just east of Hwy. 101,
which includes Ikea, Home Depot and Comp-
USA/Good Guys, the high-rise office buildings of
University Circle and the 200-room Four Seasons
Hotel, scheduled to open in December. 

Look a little deeper, and one finds a city not only
resurrecting itself, but one rapidly approaching a
make-over demographically that threatens not only

its low-income population, but the middle class as
well.

There still are elements of the isolated, low-in-
come, violence- and drug-plagued city of the past.
But, gentrification — pushed by the real estate

boom and redevelopment projects — has changed
the looks of the city and who can afford to live
there, with more construction on the horizon.

The East Palo Alto real estate market is “incredi-
bly hot,” Mayor David Woods, a real estate broker
said.

New projects are popping throughout the city. Al-
ready completed are University Commons, a 30-unit
condominium on University Avenue and the Rose
Garden development, 28 houses built on Beech
Street.

Two separate projects of 70 and 52 single-family
homes on Weeks Street and Pulgas Avenue have

“101 divides Palo Alto and East
Palo Alto. Palo Alto is for rich peo-
ple ... doctors, attorneys, profes-
sionals, and East Palo Alto is for
trades people, unskilled workers
and a handful of professionals.”

— Jack Sharma, broker/owner
EZ Homes Real Estate Inc., East Palo Alto

N
orbert von der G

roeben
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John and Janet Dore
Present

NEWLY
CONSTRUCTED

ESTATE
Over 10,000 sq. ft. of

superior materials and
craftsmanship.

Home theater, wine
room, ballroom, gym.

One of Atherton’s finest.

162 Greenoaks Dr.
Beautifully remodeled

home in prestigious
Lindenwood.

Four bedrooms
and library.

Pool.

Approx. 1 acre.

130 Alta Vista Dr.
Outstanding lot of over

1.5 acres.

Greenbelt views.

Build your own estate in
prime West Atherton.

Las Lomitas Schools.

2464 Sharon Oaks Dr.
Comfort and security.

One Story, three
bedroom townhome in

sought–after
Sharon Oaks.

New roof, paint and
carpets

98 James Avenue
Exciting contemporary
home and guest house
with over 7,000 sq.ft.

Home theater and pool.

Gym, wine cellar,
billiard room.

Prestigious Lindenwood.

EXCLUSIVE
Traditional three
bedroom home.

Wood floors, moldings,
bay window,

French doors.

Warmth and character.

Excellent schools.

2140 Santa Cruz Ave.
D304

Penthouse unit with two
spacious bedrooms.

Views of the gardens and
Stanford Tower.

Pool, clubhouse.
Desirable

Menlo Commons.

430 Blake St.
Stunning French
Country home.

Three years new.

Designer features
throughout.

Popular Allied Arts
neighborhood.

COMING ON THE MARKET COMING ON THE MARKET

JUST SOLD MULTIPLE OFFERS

OPEN SAT & SUN

BY APPOINTMENT ONLY

John and Janet 

Real Estate Brokers

(650) 368-9476

jdore@cbnorcal.com
www.jdore.com

Atherton $12,900,000 Atherton $3,095,000

Atherton $5,995,000 Atherton Call for Price

Menlo Park $1,095,000 Menlo Park SOLD

Atherton Asking $5,395,000 Portola Valley Asking $3,595,000

NEWLY
CONSTRUCTED 

ESTATE
Over 10,000 sq. ft. of

superior materials and
craftsmanship.

Home theater, wine
room, ballroom, gym.

One of Atherton’s finest.

130 Alta Vista Dr.
Outstanding lot of over

1.5 acres.
Greenbelt views.

Build your own estate in
prime West Atherton.
Las Lomitas Schools.

2464 Sharon Oaks Dr.
Comfort and security.

One story, three
bedroom townhome in

sought–after
Sharon Oaks.

New roof, paint and
carpets

98 James Avenue
Exciting contemporary
home and guest house
with over 7,000 sq.ft.

Home theater and pool.
Gym, wine cellar,

billiard room.
Prestigious Lindenwood.

162 Greenoaks Dr.
Beautifully remodeled
home in prestigious

Lindenwood.
Four bedrooms

and library.
Pool.

Approx. 1 acre.

2140 Santa Cruz Ave.
D304

Penthouse unit with two
spacious bedrooms.

Views of the gardens and
Stanford Tower.
Pool, clubhouse.

Desirable
Menlo Commons.

430 Blake St.
Stunning French
Country home.

Three years new.
Designer features

throughout.
Popular Allied Arts

neighborhood.

BLUE OAKS
ESTATE

Nearly New
Home

European Flair.
Impeccable detail
1.9 beautiful acres

Award winning
Portola Valley Schools.

JUST SOLD

COMING ON THE MARKET

UNDER CONTRACT MULTIPLE OFFERS

JUST SOLD SOLD, REPRESENTED BUYER
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Our people

Their experience, skill and passionate commitment to every client
and every transaction are what make us number one. Choose us
for the sale or purchase of your next home and you'll see why.

People Choose Coldwell Banker
For Many Reasons.

BuT One Reasons Stands Head
And Shoulders Above The Rest

John Carman - Manager
Coldwell Banker Palo Alto Offices

650.752.0700
jcarman@cbnorcal.com

Elizabeth Everitt
Loan Officer
650.752.0810

Caroline Wolf
Loan Officer
650.752.0809

Kristen Emery
Loan Officer
650.556.5754

COLDWELL BANKER

RESIDENTIAL BROKERAGE

Residential Services • Relocation • Mortgage Services • Commercial

One  Stop and Your Home
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been proposed. And redevelopment proj-
ects up for consideration include 55 town-
homes on Weeks Street, 78 live/work
(loft) units and an 8,800-square-foot in-
dustrial condominium on Pulgas Avenue,
according to redevelopment director Car-
los Ramirez.

New buyers expecting a bargain in East
Palo Alto will need to compete in an ex-
pensive market, however. Multiple Listing
Service figures on house sales for 1998
through August 2005, comparing the
growth of house prices in Palo Alto, Men-
lo Park and East Palo Alto, showed the
median price in Palo Alto increased by
109 percent, and in Menlo Park by 94 per-
cent. But median prices in East Palo Alto
rose by a striking 183 percent, according
to Coldwell Banker agent Don Diltz.

When the University Square project be-
hind Ravenswood 101 opened in 2000,
some of the homes were priced as low as
$540,900. But a house in the development
at 956 Baines St. closed for $832,000 on
Sept. 2, which included a $3,000 bid
above the asking price of $829,000, ac-
cording to Gina Serrato, an agent with
Alain Pinel who closed the sale.

In fact, East Palo Alto houses listed in
the $500,000 range, once a rate considered
high in the city, are increasingly difficult
to find. The lowest-cost house in East Palo

Alto, listed in early September, by Fire-
side Realty, was at 2217 Addison St. At
$470,000 it features a one bedroom, one
bath house with 540 square feet. Listings
of larger homes are in the high $600,000s,
$700,000s and $800,000s, according to
real estate agents.

And, a surprise to some, East Palo Alto
has two $1 million homes. One, listed in
January 2005 house sales, is at 717 Dono-
hoe St. The second, at 2724 Xavier St. and
listed at $1,050,00, has been on the market
since May, said DeLois Henderson of
RE/Max Pioneer realty company. The
two-story remodel has six bedrooms and
four baths and 4,050 square feet — almost
twice as much house as one could find in
Palo Alto at the same price. But even a
bargain isn’t quick to move.

“There have been quite a number of
calls and people at open houses. I did have
an offer but it fell through. The problem is
that people who were interested couldn’t
qualify for loans,’’ she said.

“How I look at it, is that 101 divides
Palo Alto and East Palo Alto. Palo Alto is
for rich people ... doctors, attorneys, pro-
fessionals, and East Palo Alto is for trades
people, unskilled workers and a handful
of professionals,” said Jack Sharma, the
broker/owner of EZ Homes Real Estate
Inc., located in the city.

Sharma opened his office in 1995, and
“prices started going up, by $100,000,
again by $100,000 and again by $100,000.

East Palo Alto
(continued from page 60)

apr.com  |  MENLO PARK  620 Santa Cruz Avenue    650.462.1111

Richard & Robin Sequeira
(650) 462-1119 x515
620 Santa Cruz Ave
Menlo Park, CA 94025
www.sequeirateam.com

125 Lakeview, Woodside
List Price $7,595,000

776 Bryant Street, Palo Alto
Spectacular, Decorated, Townhouse in Downtown

List Price $1,095,000

SOLD

PENDIN
G

Recent Sales
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Our people

Their experience, skill and passionate commitment to every client
and every transaction are what make us number one. Choose us
for the sale or purchase of your next home and you'll see why.

People Choose Coldwell Banker
For Many Reasons.

BuT One Reasons Stands Head
And Shoulders Above The Rest

John Carman - Manager
Coldwell Banker Palo Alto Offices

650.752.0700
jcarman@cbnorcal.com

COLDWELL BANKER

Elizabeth Everitt
Loan Officer
650.752.0810

Caroline Wolf
Loan Officer
650.752.0809

Kristen Emery
Loan Officer
650.556.5754

RESIDENTIAL BROKERAGE

Residential Services • Relocation • Mortgage Services • Commercial

One  Stop and Your Home

Fall Real Estate 2005

At the top of the East Palo Alto market in September was this six-bedroom, four-bath home
on Xavier Street, offered for $1,050,000.

The prices are killing the middle class,’’
he said. “The only place for people to go
is the East Bay, and Hayward prices are
going up, too.’’

Despite the displacement of lower- and
middle-class families, Sharma expects

East Palo Alto’s housing prices to contin-
ue to rise.

The East Palo Alto boom, coming after
the city hadn’t grown in about 20 years, is
not without problems, Mayor Woods said.

(continued on page 64)

13535 Country Way, Los Altos Hills

Finely appointed country home with fabulous cherry & marble kitchen,
separate dining room, formal living room w/marble fireplace and cof-
fered ceiling. Large family room w/stone fireplace, creekside views, fully-
equipped media room, library/game room, climate-controlled wine cellar.
Master suite w/jet tub overlooks garden. 5,120sf 1.15ac, near Stanford
Univ., Gunn HS, Palo Alto Hills Country Club. $3,299,000

Melanie Johnson, ABR, GRI
Certified Residential Specialist
Direct 650.575.5031
melanie@melaniejohnson.com

N
orbert von der G
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Educated
• B.A., Stanford University
• J. D., Santa Clara University

School of Law

Connected
• Lifelong Mid-Peninsula Resident
• Elementary School Parent

Qualified
• 10 years prior experience as a

Real Estate & Contracts Attorney

650-464-3581
ssavides@cashin.com

www.stephaniesavides.com

Stephanie Savides

COMING SOON
Updated 5 bedroom home

on 17,000+ SF Lot in prime
location of North Los Altos

RECENT SALES 

� Myrtle Street, Redwood City $925,000

� Tomi Lea Street, Los Altos $1,538,000

� San Mateo Drive, Menlo Park $2,300,000

� Merritt Road, Los Altos $3,500,000

� VanBuren Street, Los Altos $4,200,000

� Wisteria Lane, Palo Alto $840,000

Specializing in Menlo Park,
Palo Alto, Los Altos,Atherton,

Portola Valley,Woodside &
surrounding areas

D A V E  L U E D T K E

161 S. San Antonio Road
Los Altos, CA 94022
w w w . d a v e l u e d t k e . c o m

650 | 917 | 7960 DIRECT

650 | 941 | 3094 FAX

555 Lytton Avenue
Palo Alto

Beautiful 1896 Victorian thoughtfully 
updated. One block from University Avenue
in dowtown Palo Alto. 4 bedrooms, 3.5
baths, and an additional 5 guest suites. 
7-car garage/carport. 3,950 sq. ft. on an
11,400 sq. ft. lot.

$2,790,000

1089 Tunitas Creek Road
Woodside

Spacious Woodside home 1.9 miles west
of Skyline on 1.65 secluded acres. The
17 room modern home with 5 bedrooms,
3 baths, a gym, and media room
includes partnership in 1,155-acre Kings
Grove in the backyard!

$1,790,000

480 Border Hill (South Lot)
Los Altos

Level half-acre lot with 360-degree views
with plans for a gorgeous 4,600-sq. ft.
home. Includes city sewer and city water.

$1,800,000

RESIDENTIAL BROKERAGE

The last census set the city’s population at
32,000; now Woods estimates it’s closer
to 40,000.

“The difficult part is that with the in-
creased population, we need better serv-
ices — police, fire, schools. We are trying
to allow growth, and to increase the tax
base,’’ he said.

He predicts that in five to 10 years East
Palo Alto will be able to revitalize the
Ravenswood industrial area, generating
more income and providing better servic-
es. The city still doesn’t have a full-serv-
ice supermarket, which sparked some res-
idents to hold prayer rallies to emphasize
their plight.

There is also some tension between
newcomers and early residents, said City
Council member Patricia Foster, as demo-
graphics shift from a predominantly
African-American community to Latino,
Pacific Islander, Indian and Asian.

Many people rented their homes, some-
times for 10 or 15 years. When the hous-
ing market picked up steam, owners of the
rental homes sold them, displacing long-
time residents of the community, Foster
said.

Because the land values are so “fantas-
tic,’’ people are holding back selling their
homes because they think they can get

more from developers, Sharma said. The
East Palo Alto Realtor also believes some
sellers, impressed by the rising market, are
setting unrealistic prices, but he doubts
those houses will move very fast.

News of crime activity in East Palo Alto
can also slow sales. A recent rise in crime
caused one buyer pause, according to Paul
Cornajo, with Alain Pinel. But not for
long. The two-bedroom townhouse in a

gated community on Mission Drive, on
the highly-coveted west of the freeway,
was on the market just one day. The buyer
paid 6 percent over the asking price of
$475,000, he said. ■

(continued from page 63)

Fall Real Estate 2005

The least expensive home on the market in East Palo Alto in September was at 2217 Addison Ave., offered for $470,000. It featured one
bedroom and one bath, and 540 square feet.
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Greenmeadow
An Eichler enclave with both history and tradition

by Terry Tang

NEIGHBORHOOD

This home on Shasta Drive is located in the Greenmeadow neighborhood, which was recently granted historical status.

ture, glass walls, an open floor plan and atrium created a cutting-
edge design that took advantage of the West Coast climate. The
single-story outfit appears to still cater well to today’s nuclear fam-
ily.

Ray Narragon, who moved his family to Greenmeadow four
years ago, was surprised by how well an Eichler fit him, his wife,
and a brood that includes three teenage boys.

“We thoroughly enjoy it — the openness, the light coming in, the
garden house feel of it. The bedrooms are enormous — there’s
enough room for people to retreat to,” said Narragon, president of
the neighborhood association. “We’re real fortunate; the people
who lived in it before us put in this incredible garden.”

By the mid-1950s, most Bay Area denizens knew what an “Eich-
ler” was and it became the epitome of the American dream. Al-
though based on identical layouts, architects could make a house
look dramatically different from its neighbor simply by altering
things like the roof configuration. Also, an owner’s color and land-
scaping choices have an impact.

“When you drive around, you’re not hit by the fact that these are

(continued on page 68)

Owning a house in Greenmeadow truly means owning a few acres
of history. In July, after a four-year effort spearheaded by resi-
dents, the enclave was one of two Palo Alto neighborhoods to re-

ceive a place in the National Register of Historic Places. Bestowed
by the National Park Service, the landmark status is a first for mod-
ern suburban tracts in California. 

“It was a case of a good design which got done by a merchant
builder,” said retired architect Carroll Rankin, who served on the
eight-person committee campaigning for historic recognition. 

In 1945, at the age of 45, Joseph Eichler became a home builder
after selling his family’s wholesale butter and egg business. Partly in-
fluenced by a three-year stay in a house designed by Frank Lloyd
Wright, he instantly set himself apart from other real estate develop-
ers by hiring architects, not site-planning engineers, to fashion
abodes that were comfy, functional works of art.

As a post-WWII housing demand quickly rose, Eichler and his
design team were the driving force behind Palo Alto’s southward
growth. They erected single-family, subdivision homes in a motif
that came to be dubbed “California Modern.” Post-and-beam struc-

Rina O
ta
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WOODSIDE 2930 Woodside Road  650.529.1111

Please visit our website quetzalanddiane.com

for current listings and properties sold.

Diane Chesler
Direct 650.529.1111, ext 721

Cell 650.888.7899

dchesler@apr.com

Quetzal Grimm
Direct 650.434.4330

Cell 650.400.7879

quetzal@apr.com

6 Redberry Ridge, Portola Val ley
Located in the community of Blue Oaks in Portola Valley, this fabu-
lous custom built home is nestled upon approximately 2.5 acres.
Expansive windows, soaring ceilings, a large upper deck and lower
covered patio offer serene views of the western hills. Truly an
exceptional opportunity to experience a luxurious lifestyle in a pri-
vate country setting. Please visit the virtual tour at www.6redber-
ryridge.com Offered at $3,795,000

510 & 520 Gi lbert  Avenue, Menlo Park
Great opportunity. Centrally located in Menlo Park, this 15,450
square foot lot presents a world of possibilities for those wishing to
build their dream home, remodel, or for the investor. The property
features a two bedroom home plus two additional living quarters:
a one bedroom unit and a studio.

Offered at $1,399,000

BY APPOINTMENTLUXURIOUS COUNTRY LIVING

apr.com

1112 Blandford Blvd, Redwood City
Sensational Edgewood Park neighborhood and beautiful surround-
ings combine for a wonderful living experience. This expanded 3
bedroom 2 full bath home offers a welcoming front porch, large
family room with wet bar, hardwood floors, formal dining room,
bright spacious living room, efficient updated kitchen and oversized
three car garage with extra storage.

Offered at $1,199,000

GREAT NEIGHBORHOODSALE PENDING

1625 Whipple Avenue, Redwood City
Built in 1910 and extensively remodeled over the past three years,
this bright and airy 3 bedroom 2 bath home offers an open gour-
met kitchen, high ceilings throughout and old world charm. A large
guest house, pool and spa, and meticulously maintained grounds
complete this wonderful home.

Offered at $1,299,000
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apr.com  |  HALF MOON BAY 80 N. Cabrillo Hwy., Suite H, 94019  650.712.1199

PESCADERO REDWOODS RETREAT

Rose & Nathan Serdy 
www.theserdyteam.com

Office 650.712.1199 • Direct 650.479.1104

Escape to the majestic redwoods
in this private community near the
ocean.  Relax and enjoy this serene and quiet creekside 
setting in a completely updated and remodeled 2 bedroom
and 2 bath retreat home.  This terraced and sunny 2 acre lot
gives you several areas to enjoy, whether soaking in the
hot tub or gardening in your greenhouse, you will have
plenty of privacy. A perfect getaway.

OFFERED AT $779,000

“Serving the community for 

over 20 years as both a local 

business owner and 

Broker Associate with 

Campi Properties in Los Altos.”

Diane Schmitz
Associate

Broker, ABR, SRES

“Top Listing Agent in 2003”
195 S. San Antonio Rd., Los Altos

Office: (650) 941-4300
V.M.: (650) 599-3345
Cell: (650) 279-7622

E-Mail  diane@campi.com

� Extremely personalized
to meet your specific
needs

� Work ethics include 
a “high level of 
professionalism, 
patience, & availability.”

� Negotiations are my 
forte enabling the 
home buying/selling
process to be a positive
memorable experience.

Call me and start packing!
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all repetitious. They’re differentiated
by the people who live in it. They put
their own personality in it,” Rankin
said.

Another product of Eichler’s vision
was centering subdivision homes
around a community center. He sim-
ply shaved off a small square footage
of land from each tract to create the
necessary space. This central hub
usually consisted of a community
clubhouse, a swimming pool and
park where residents would come
into each other’s orbit. In the case of
Greenmeadow, this arrangement
helped the many young couples es-
tablish a camaraderie that went be-
yond borrowing a cup of sugar. 

“They even loaned each other vac-
uum cleaners,” said Laura Rankin,
who, with husband Carroll, has lived
in Greenmeadow since 1964. “There
was also a community floor polisher.
Floor polishers were so expensive;
somebody would keep it...and we all
shared it.”

Grass-roots unity among Green-
meadow dwellers emerged not long
after its development. In 1955, dis-
concerted residents approached Eich-
ler about purchasing the community
center rather than watch him rent it
out. The newly formed Greenmead-
ow Community Association (GMCA)

bought the property for $10,000 —
thanks to a $50 pledge from each res-
ident.

Over the years, the GMCA has sus-
tained its love-thy-neighbor philoso-
phy across the entire neighborhood,
bordered by Alma Street, East
Charleston, Middlefield and San An-
tonio roads. New residents can expect
an official welcome from someone on
the membership committee, an expla-
nation of neighborhood amenities, as
well as their own profile in the
monthly “Meadowlark” newsletter.
There are also designated “block-
heads,” representatives who survey
their block’s opinions on issues af-
fecting their area.

“It’s such a common term in our
neighborhood that they forget the
name-calling connotation,” said
Glenn Story, who runs the neighbor-
hood Web site. 

An annual membership fee into the
association entitles homeowners to
use of the swimming pool and the
private Greenmeadow Park. There are
also separate rules for tenants living
in a rental home or those who have
no interest in utilizing the pool. In or-
der to maintain the facility, people
outside of Greenmeadow are eligible
to pay for pool entry. Residents also
get priority on the waiting list for the
Discovery Children’s House, a pre-
school located in the community cen-
ter. 

Greenmeadow
(continued from page 66)
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A tradition of
Excellence in
Real Estate

Assisting home sellers and home buyers on
the Peninsula and Silicon Valley with friendly,
personalized service. Alhouse King Realty is
one of the longest operating independent real
estate companies in the Bay Area.

We have built a reputation of honesty and
integrity in providing a “turnkey” solution to
all your real estate needs. We look forward to
serving you!

John W. King, CRB

A TRADITION OF EXCELLENCE 
IN REAL ESTATE
Direct: 650-354-1100
Cell: 650-483-2710
jwking@akrealty.com 
www.akrealty.com

650-354-1100 • 2600 El Camino Real, Palo Alto, CA 94306

Celebrating our 50th year serving
the Peninsula and Silicon Valley

real estate market.

RESIDENTIAL REALTY
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Lyn Jason Cobb
YOUR DREAM HOME SPECIALIST

REALTOR®, SRES, CHMS
INTERNATIONAL PRESIDENT’S ELITE

650.566.5331
LYNJASON.COBB@CBNORCAL.COM

WWW.LYNJASONCOBB.COM

A successful real estate agent needs to
be prepared, meticulous, and diligent
in order to serve her clients properly. 

Lyn Jason Cobb is exactly that kind of
real estate agent. Lyn Jason Cobb has
a history of making dreams a reality.

“I am committed to finding an
effective solution for your unique
needs and making it happen for

you and your family.”

Your real estate needs matter.

Call Lyn Jason Cobb.

A successful real estate agent needs to
be prepared, meticulous, and diligent
in order to serve her clients properly. 

Lyn Jason Cobb is exactly that kind of
real estate agent. Lyn Jason Cobb has
a history of making dreams a reality.

“I am committed to finding an
effective solution for your unique
needs and making it happen for

you and your family.”

Your real estate needs matter.

Call Lyn Jason Cobb.
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Even before the crusade for historical
preservation, Greenmeadow’s citizens have
been fiercely protective of the area’s archi-
tectural integrity. A homeowner’s deed
comes with specific covenants, codes and re-
strictions. The neighborhood’s architectural
review committee must sign off on any re-
modeling or building plans. In keeping with
the Eichler look, residents are not permitted
to add a second story or change the facade in
a way that strays from the contemporary
style.

“Some Eichler neighborhoods don’t have
those covenants and they put the second sto-
ry on,” said long-time resident JoAnn Revis.
“In my opinion, it’s destroyed the look of the
neighborhood.”

Greenmeadow’s middle-class cul-de-sacs
have grown in affluence over the last half-
century. Three-bedroom Eichlers that once
cost $17,000 are now worth about $1.1 mil-
lion.

With more children and young couples
mingling alongside older residents, the
neighborhood association has strived to
maintain a feeling of small-town sweetness.
Greenmeadow traditions include an Easter
egg hunt, Halloween party and a Labor Day
picnic. Like a scene out of “The Music
Man,” their annual Fourth of July parade
presided over by the mayor enthralls throngs
of families year after year. 

New residents are strongly encouraged to
participate in association meetings or join
any of the 12 subcommittees. Groups over-
see areas ranging from emergency prepared-

Childcare and Preschools:
Discovery Children’s House - Montessori, 303 Parkside 
Drive; Palo Alto Infant Toddler Center, 4111 Alma St.
Fire Station:
No. 4, 3600 Middlefield Road
Library:
Mitchell Park branch, 3700 Middlefield Road
Neighborhood Association:
(650) 494-3157
Parks:
Greenmeadow Park (private); Mitchell Park (nearby), 

600 East Meadow Drive
Post Office:
Main, 2085 E. Bayshore Road
Private School (nearby):
Palo Alto Prep School, 4000 Middlefield Road; Gideon
Hausner Jewish Day School, 450 and 470 San Antonio Road
Public Schools:
Fairmeadow Elementary School, J.L. Stanford Middle
School, Gunn High School
Shopping:
Charleston Center, San Antonio Shopping Center

Greenmeadow facts

Eichler homes, such
as this one on Mackay
Drive, are the heart of
the Greenmeadow
neighborhood, which
was built in the 1950s.

(continued on page 70)
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13935 LA PALOMA ROAD ■ LOS ALTOS HILLS

Viewed by Appointment Only

This executive estate, situate on an acre of lush lawns and
manicured grounds, defines luxury in Los Altos Hills.
Throughout the home one finds elaborate ceilings, intricate
molding and trim designs, beautiful marble and stone
work, custom stained glass windows, computer controlled 
lighting, and fine cabinetry.  With superior hand-chosen
materials, the owners left no detail overlooked in this warm
and elegant home.

Some of the highlights include a fully equipped media
room, wine cellar, large hobby room, a spacious workout
room, sauna, slate patio with overhead heaters, pool, spa,
putting green, outdoor gourmet barbeque, security system
with video and motion detection, and state-of-the-art
sound system.

Offered at $9,250,000

Featuring:
• 6 bedrooms
• 5 full baths
• 2 half baths
• Library/office
• 8,646 sq. ft.
• 1.14 acre
• 7 years old
• 4-car garage
• Pool & spa
• Media room
• Wine cellar
• Workout room
• Hobby room
• Putting green

For a private showing of this home, or other properties,
please contact:

Tom & Michelle Martin
Realtors®

650-361-0860
www.TomAndMichelle.com
Email: tmartin@campi.com

This information is believed to be accurate but is not guaranteed.

See our website for more information, photos, and a virtual tour

Fall Real Estate 2005

Working Together…
Working For You...

&Arezou Bahman
Realtor

Campi Properties
195 S. San Antonio Road

Los Altos, CA 94022

(650)  248-1989
Email:  arezou@campi.com

Arash Bahman 
National Account Executive 

Bank of America Mortgage 
Palo Alto Residential 

Mortgage Center

Direct
(650)846-4783

(650)248-4377 (Cell) 
(650)846-4791 (Fax) 

arash.bahman@bankofamerica.com

ness to the Greenmeadow Marlins swim
team, which consistently draws numer-
ous neighborhood children to its four-
month summer program. Many Green-
meadow-ites anticipate the community
activism and togetherness to stay as well-

preserved as the Eichler exteriors. 
“We operate with a board elected by

the community and continue to maintain
a community feeling,” Laura Rankin said.
“It’s unique in America. I don’t think
there are many communities that operate
like this.” ■

Ray Narragon, GMCA president, stands in front of his home on Shasta Drive in Palo
Alto.

(continued from page 69)
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&EYLER  BRISCOE

RANDY EYLER
650.543.1196

reyler@apr.com
www.randyeyler.com

PAT BRISCOE
650.543.1171

pbriscoe@apr.com

EDUCATED

Stanford University, MBA

EXPERIENCED

Real estate agent since 1984

PROVEN TRACK RECORD 

Top-producing Alain Pinel agent
specializing in fine homes on the
Mid-Peninsula

FOR SALE BYFOR SALE BY

CALL US FOR DETAILS ABOUT OUR SUCCESSFUL MARKETING STRATEGIES.

397 Fletcher Drive, ATHERTON
This older Contemporary home in West Atherton, on a
beautiful tree-studded lot, offers the perfect opportunity 
to build the estate of your dreams (up to approximately
7,100 sq. ft. above ground). Located high up the hill, on
approximately .9 acres of mostly level and usable land, this
property exudes a quiet feeling of serenity yet is within
minutes of bustling downtown Menlo Park and multiple
freeway access.

Offered at $3,200,000

14 Flood Circle, ATHERTON
$525K price reduction. Located on Lindenwood's most
sought-after street, this charming and picturesque Ranch
home is set quite privately in the midst of beautifully
landscaped grounds, yet within minutes of bustling
downtown Menlo Park. The fabulous gourmet kitchen and
charming breakfast room look out to a secluded patio and
lush gardens. With its prime location, excellent Menlo Park
schools and beautiful setting, this 4-bedroom, 4.5-bath
home offers every possible amenity for family living. 

Offered at $3,750,000

NEW PRICE BUILD YOUR DREAM ESTATE

486 Walsh Road, ATHERTON
Positioned to enjoy “big sky” views and stunning sunsets,
this luxurious 5-bedroom, 3-full bath, 2-half bath residence
on a 1.06-acre level lot offers the feeling of a refined Lake
Tahoe gateway right in the heart of the Peninsula.  

Co-listed with Hennie Sherman
650.543.1158  hsherman@apr.com

Offered at $4,250,000

FOR SALE

75 Roberta Drive, WOODSIDE
Presenting the grand proportions of a country estate manor
plus rich traditional comforts, this exceptional residence – on
over three and a half acres – offers the best of Bay Area
living. Perfect for relaxed family living as well as
sophisticated entertaining, this 4-bedroom, 3.5-bath, mostly
1-story home was built in 1999. It is located amidst lushly
landscaped, wrap-around grounds, meandering strolling
paths, venerable oak and redwood groves and recreational
venues for all ages – including a full scale baseball diamond.

Price upon request

NEW LISTING

99 Linden, ATHERTON
Enjoy Hamptons-style relaxed elegance, exquisite French
country gardens, and the prestige and convenience of a
prime Lindenwood address at this spacious and secluded 
4-bedroom, 3.5 bath home. Exceptional ameneties include
large, light-filled rooms, abundant French doors to 
multiple outdoor retreats, three wood-burning fireplaces,
chef’s kithcen, and romantic master suite. Gated entry and
motor court. 

Offered at $4,495,000

SOLD IN 7 DAYS

151 Stone Pine Lane, MENLO PARK
Close to upscale shopping and fine dining and set within a
tranquil park-like setting, this 3-level, end-unit townhome
provides a relaxed and sophisticated retreat. Beautifully
renovated, the 3-bedroom, 2.5-bath home features gleaming
hardwood flooring, a spacious chef's kitchen, and dramatic
two-story living room with fireplace. Attached 2-car garage.
HOA-maintained common grounds and heated pool.

Offered at $1,295,000

NEW LISTING

Alain Pinel does not guarantee or warrant the accuracy of lot size, square
footage, or other information concerning the features or the condition of the
property provided by the seller or obtained from public records or other
sources, and the Buyer is advised to independently verify the accuracy of that
information through personal inspection and appropriate professionals. Some
items of personal property attached to the walls, shown in photos, or
represented in text are not included in the sale of the property. 

Information deemed reliable, but not guaranateed.
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RANCH ESTATE

A once in a lifetime opportunity to 
own a 1,300+/- acre ranch with 2 large lakes nestled in the 

Sierra Foothills between Sacramento and Lake Tahoe.

TERRY HUNDEMER
T H E C H I C K E R I N G C O M P A N Y

BROKER
(530)265-5774 ranches@chickeringco.com

SONOMA BAY VIEW RANCH
267± ACRES. SONOMA MOUNTAIN

Co-listed with Craig Sikes, Coldwell Banker • 707-322-7300

A beautifully crafted 6,200 square foot lodge-style home with limestone and mesquite

floors, wood and stone exterior is set in a private setting with bucolic rolling grass-

lands, wildflowers, and oak trees.

Wildlife abounds with deer, turkey, quail, geese, ducks, eagles, and an occasional blue

heron or swan. The perfect family recreational ranch and you don't have to fly to

Oregon, Montana or Colorado to enjoy it. Convenient access year-round and an easy

2-3 hour drive from the Bay Area. Offered at: $9,975,000

G O L D C O U N T R Y

N
estled at the end of a private road
behind locked gates, lies a charm-
ing historic ranch reminiscent of

early California with oak woodland habitat,
gentle hills and private glens, with wonderful
combination of habitats. The outer areas of the
ranch feature unparalleled 180 degree views of
lower Sonoma Valley, the Petaluma River plain,
Mt.Tamalpais, and even the Golden Gate Bridge
and The City. Off to the West lie the twinkling
lights of the City of Petaluma. Ride or hike trails
through open meadows leading to heritage oak
trees, thick bay tree forests, and even a scattering
of redwoods. Total privacy are your surround-
ings as trails give way to two picturesque lakes, a
creek, and marsh wetlands with views of large
ranches surrounding, and no urban interference
of houses or road noise. This is historic
California as General Vallejo found it,
untouched by man save for old barns, and a
caretaker’s farm cottage. New buyers can bring
their imagination of what to paint onto their
untouched canvas. Three separate parcels plus a
potential fourth parcel. 100 gal/min. well. Perc
and mantle tests done. Best of all, drive to this
ranch in just forty minutes from the Golden
Gate Bridge Toll Plaza!  

Offered at $7,000,000

NICK CHICKERING
T H E C H I C K E R I N G C O M P A N Y

BROKER
(530)913-3705 nrc@chickeringco.com
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ARVADA DARNELL
Top 2% Worldwide

650.752.0709
adarnell@cbnorcal.com

A s a Realtor, I use my 33 years of 
experience to demystify the process 

of buying and selling real estate – helping
you get more of what you want and
enhancing your quality of life.  

I provide each of my clients the highest
quality of service using the most current
tools and techniques available. My
approach is to be thorough and diligent,
bringing all my experience and negotiating
skills to the table in representing your
needs.  I consistently serve my clients’ best
interests now and into their future... 

OPENING DOORS

FOR OVER 33 YEARS. . .

KAREN FRYLING &
REBECCA JOHNSON

Karen
650-329-6620

650-281-8752 cell
karen.fryling@cbnorcal.com

Rebecca
650-329-6676

650-438-2331 cell
rebecca.johnson@cbnorcal.com

www.duo-homes.com

Selling real estate 
is our passion.

Community involvement 
is our commitment.

With over 30 years combined 
experience in sales and marketing,
we have what it takes to sell your
home. And, as homeowners raising
families in the community, we are
dedicated to making our neighbor-
hoods the best place to call home.

“From our first meeting to the close 

of escrow, it could not have gone 

smoother.  Your determination, 

optimism, and organizational ability 

made me feel confident that I was 

dealing with solid professionals.”
Jerry T.

 

 

  

 
   

 
   

  

             
 

                    
 

           

QI was recently
quoted on
earthquake in-

surance and the cost
seemed quite high. It
was about 150 percent
more than my fire/haz-
ard insurance premi-
um. Does it make
sense to carry earthquake insurance?

AIt depends. In the Bay Area most
of the value of property is in the
land and not the improvements. If

the improvement has relatively little value
then spending a lot of money for insur-
ance that has a high deductible may not
be the best choice.

As a general rule it is best to spend the
money on retrofitting your structure to im-
prove its ability to withstand the seismic
forces of an earthquake. In particular,
homes built before 1950 often have inade-
quate bolting of the structure to the foun-
dation. If the foundation is in good condi-
tion, upgrading the bolting is relatively
inexpensive and provides tangible bene-
fits during an earthquake. 

Many homes built in the 1920s and
1930s have cripple walls above the foun-
dation; these walls need to be strength-
ened with plywood to provide shear
strength. The cost is far outweighed by the
benefit for this type of upgrade.  

Single-story wood frame houses gener-
ally fare the best during an earthquake,
especially if they have been retrofitted or
are of more current construction stan-
dards. These properties would be at lower
risk for major damage should an earth-
quake occur. On the other hand older two-
story homes or homes built out of mason-
ry material are at higher risk in an
earthquake. Two-story homes are more
difficult and expensive to retrofit since
creating interior shear walls to protect and
secure the second story is complex after
the house has been built. After doing
some basic retrofitting of the foundation
and cripple walls the owners of older two-
story homes might want to consider pur-
chasing earthquake insurance.  

If you purchased your home with 90-
100 percent financing or have very little
equity then earthquake insurance would
be foolish since the deductible might be
greater than your total equity in the prop-
erty.  

Earthquake insurance does not increase
your safety, retrofitting does, so invest in
that first. There is a great deal of informa-
tion available. I suggest you start with this
site on the internet http://www.abag.
ca.gov/bayarea/eqmaps/fixit/fixit.html. If
you would like a booklet on Earthquake
Safety or preparedness for free, please

Trouble’s coming . . . or not
When should one have earthquake or flood insurance?

by J. Robert Taylor, J.D.

(continued on page 74)
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Welcome to our virtual office
Website: www.nyborgrealestate.com

HHeelelen &n & KKi Ni Nyboryborgg
Realtors®

Helen & Ki Nyborg
ealtor

Helen’s Cell  

Ki’s Cell  

Fax  

Helen’s Direct  

Ki’s Direct  

www.NyborgRealEstate.com
lain inel ealtor  ■  o. ntonio d., o  lto ,  

■ Properties for Sale

■ Spotlight Properties &

Virtual Tours

■ Private Home Search

■ Price Your Home

■ Sell Your Home

■ Buy a Home

■ Finance Information

■ School Information

■ Community Information

GINNA ARNOLD-LAZAR
SERVING THE COMMUNITIES OF

PALO ALTO 650.330.6201 • LOS ALTOS 650.469.7349
glazar@cashin.com • www.lazarhomes.comInformation deemed reliable, but not guaranteed.

400 Hamilton Avenue
Palo Alto, CA 94301

496 First Street, Suite 100
Los Altos, CA 94022

3513 Julie Court, Palo Alto
Creekside retreat in desirable Barron Park with 
6 bedrooms and 3 bathrooms. Comfortable 
indoor/outdoor living with wrap-around grounds
and swimming pool. 

Offered at $1,595,000

FOR SALE

COMING SOON
Sharon Oaks, Menlo Park

Two-story townhome with 3-bedrooms, 3-baths, and a den.
Serene environment within walking distance to Sharon
Heights Shopping Center.

RECENT SALES

University Avenue
PALO ALTO

Byron  Avenue
PALO ALTO

Los Altos Avenue
LOS ALTOS

Parma Way
LOS ALTOS

Carvo Court
LOS ALTOS

write or e-mail me.

QHow do I know if my home is in a
flood zone? I live close to a creek
and used to have flood insurance,

but no longer carry flood insurance because
I do not have a loan.

AFlood zones are determined by
FEMA. There are various designa-
tions for the risk of flood depending

mostly on elevation. Simply being near a
creek does not mean you are in a flood
zone; likewise being farther from the creek
is also no protection.

Water seeks the lowest elevation as we
have seen clearly on television in New Or-
leans. Many cities including Palo Alto have
information on the Web that will help you
determine if your property is in a designat-
ed flood zone. A determination of whether
your home is in a flood zone is generally
done by reading maps published by FEMA.
All conventional lenders require that you
carry flood insurance if your property is in
a 100-year flood area. This does not mean
that you will have a flood every 100 years,
but actually means that you have a 26 per-
cent chance that your structure will suffer
flood damage during the life of a 30-year
mortgage.

Since FEMA flood determination maps
measure approximate elevation, it is possi-
ble that your home is not in the flood zone
even if it is according to the map. Those

who don’t want to pay flood insurance or
want to add onto their home without raising
their house above the flood plain can invest
in their own elevation survey to determine
if their home is actually in the 100-year
flood zone.

If the elevation survey shows that your
property should not be in the flood zone
then you can make an application to have
your property exempted from flood insur-
ance and the other regulations that affect
property in flood zones. FEMA regulations
require that homes built in a 100-year flood
zone be elevated above the flood plain and
they cannot have basements or other living
areas below that elevation. 

In general, properties in a flood zone
would be worth somewhat less due to their
reduced development potential. FEMA and
local building ordinances also regulate re-
modeling of homes in a flood zone. If the
remodeling project is valued at greater than
50 percent of the existing structure, you
will not be able to do the project without
raising the entire living area above the
flood plain. Talk to your local planning of-
fice prior to drawing plans and working
with your architect so that you have a clear
understanding of the rules. ■

J. Robert Taylor, J. D., a real estate attor-
ney and broker for more than 20 years, has
served as an expert witness and mediator
and is on the judicial arbitration panel for
Santa Clara County Superior Court. Send
questions to Taylor c/o Palo Alto Weekly,
P.O. Box 1610, Palo Alto, CA, or via e-mail
at btaylor@taylorproperties.com.

Trouble?
(continued from page 73)
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MENLO PARK OFFICE |  620 Santa Cruz Avenue   650.462.1111

apr.com

Introducing Our Newest  Agents . . .

Samira 

Amid-Hozour
Direct 650.543.1225

Lorie Satzger
Direct 650.543.1166

Cynthia Sewell
Direct 650.543.1189

Christopher &

Marybeth Dorst
Direct 650.543.1228
Direct 650.543.1227

Alain Pinel  Realtors is  dedicated to excel lence and our associat ion with these agents 
is  a  br ight  example.  They are an asset  and we look forward to our mutual  success.
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Providing expert real estate
service in these fine 

communities since 1991:

Menlo Park

Atherton

Palo Alto

Woodside

Portola Valley

Los Altos

Los Altos Hills

COMMITTED

CREAT IVE

CONNECTED

Monica Corman & Jennifer DeGolia

650.462.1111
m c o r m a n @ a p r. c o m
j d e g o l i a @ a p r. c o m

w w w. a p r. c o m

Information deemed reliable, but not guaranteed.
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Jackie Copple, MBA, the "Professional for
Professionals" of real estate, is pleased to announce her
return to the Menlo Park office of Coldwell Banker. 

Jackie has been helping clients on the Peninsula achieve
their personal financial goals for over 25 years, as a tax
accountant, a financial planner, and since 1989 as a Realtor.
With Jackie representing you when you sell or buy your
home you can count on:

•  Local Market Knowledge
•  Superior Marketing Skills
•  Strong Negotiation on your behalf
•  Professional Integrity 
•  Broad Financial Background

Come by or call Jackie for her keen insight on the value
of your home and how to get top dollar upon sale.  Jackie
helps sellers and buyers overcome fear, feel completely
informed, and experience a smooth process.

Jackie Copple, MBA
Coldwell Banker

650.752.0866

800 El Camino Real #300
Menlo Park, CA 94025

Bubble? What bubble?
Real estate economist says don’t fear a housing market bust

David Lereah, the chief economist for the National Association of Realtors, says
the booming local real estate market is fundamentally sound.

Craig Holt Photography

T
he distinction between balloons and bub-
bles — two  kinds of fragile spheres
puffed up with air — could not be more

important when it comes to describing the
Bay Area residential real estate market, ac-
cording to David Lereah.

Lereah, the chief economist for the Na-
tional Association of Realtors, said that de-
spite the gloom-and-doom headlines in the
national news, the local market is not a real
estate bubble about to pop. 

Instead, he likened it to a balloon, and
predicted that while some air — in the form
of a slower rate of price increases — is go-
ing to leak out of the balloon, it is not going
to burst. Prices won’t drop, and the market
won’t collapse, he said.

His message of good news, tempered
with some key caveats, was received with
enthusiasm by a crowd of about 400 real es-
tate agents at an event hosted by Opes Ad-
visers at the Palo Alto Hills Golf and Coun-
try Club on Sept. 15.

The market is fundamentally sound, al-
though he said that people couldn’t expect
double-digit price appreciation to continue
forever. Looking forward to 2006 and be-
yond, home prices will continue to appreci-
ate, he said, but at a slower rate. Even if
prices dip slightly, they will bounce right
back, he said.

“The good news for housing is that it will
be a soft landing,” he said.

One of the things that keeps the local real
estate market more stable than, say, the cur-
rent condominium-frenzied market in Mia-
mi, is the fact that most Bay Area owners
buy homes to live in. Investors speculating
in real estate are much more likely to get
out if prices drop, but homeowners are go-
ing to ride out any dips in the market, he
said.

“If your next-door neighbor lists his
home for $1 million and only gets $900,000
for it, are you going to immediately put
your house up for sale?” he asked rhetori-
cally.

However, Lereah said he was concerned
by the popularity of adjustable rate (ARMs)
and interest-only mortgages, especially
since they are so prevalent in the Bay Area.
When interest rates inevitably rise, a lot of
homeowners could find themselves unable
to make their monthly payments, and the
rate of delinquent payments and foreclo-
sures will rise, he said.

“That’s the biggest risk in the market to-
day, period. That’s what is different in the
market from five years ago,” Lereah said.
“Today, a lot of people don’t know what a
double-digit interest rate is.”

He predicts that when mortgage interest
rates rise to 8 percent, the “you-know-what
will hit the fan” in the rest of the country,
but for the Bay Area, it will be a problem
when rates rise to 7 percent.

There are a couple of other exceptions to
his rosy predictions for real estate — the
commercial real estate and luxury home
markets are much more volatile than the
residential market.

“If you’ve got a real luxury home, you’re
taking a risk no matter what,” he said. “For
$10 million homes, there’s a small supply

and a small demand.”
He also counseled caution about investing

in real estate investment trusts (REITs).
“Be very careful, because most of them

are dominated by commercial, not residen-
tial, properties. The boom is residential,”
Lereah said. “The commercial market
dances to a different tune.”

According to his research, the current real
estate boom started in 1992, and it’s being
driven by more than just low interest rates.
The biggest factor is demographic trends,
he said. Baby boomers are in their peak
earning years and, since the early 1990s,
they’ve been spending money like there’s
no tomorrow, he said. 

Not only have boomers been buying sec-
ond and third homes, but they are also liv-
ing longer than previous generations and
staying in their homes longer, which re-
duces the housing supply.

Adding to the demand for housing is the
record number of people who immigrated
to the United States in the 1970s and 1980s.
They began buying homes in the 1990s, and
the ones who arrived in the 1990s are buy-

ing now, thanks to a drive to increase mi-
nority homeownership. On top of that, the
children of baby boomers are entering the
housing market, he said. 

Other factors include improvements in
technology that have reduced the cost asso-
ciated with real estate transactions, and eco-
nomic uncertainty that makes real estate
seem like a safe haven compared with other
investments, Lereah said. 

In the Bay Area specifically, the housing
supply is lean, jobs are coming back to the
area and new housing construction is low
— all factors that will keep real estate prices
high, he said.

“This is not irrational exuberance,” he
said.

When questioned about the impact of the
war in Iraq, Hurricane Katrina and high oil
prices, Lereah said, “I hate to say it, but
housing is a beneficiary of low economic
growth and unemployment. It keeps (inter-
est) rates down.”

Lereah serves as NAR’s spokesman on
economic and policy issues and trends af-
fecting housing markets and real estate in-
dustry. His book, “Are You Missing the
Real Estate Boom?” was recently pub-
lished. Prior to joining NAR, he was chief
economist for the Mortgage Bankers Asso-
ciation of America. ■
Andrea Gemmet is a staff writer at The Al-
manac. She can be reached at
agemmet@almanacnews.com.

Even if prices dip slightly,
they will bounce right back.
“The good news for housing
is that it will be a soft 
landing.”

— David Lereah 
National Association of Realtors

chief economist

by Andrea Gemmet
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Magnificent Views! Majestic Oaks!

SOLD

apr.com  |  LOS ALTOS 167 So. San Antonio Road  650.941.1111

Bea Sines 

650.743.5198 Mobile
650.209.1578 Direct
bsines@apr.com
beasines@packbell.net
www.beasines.com

Bachelor of Architecture
Master of Urban Design
29 Years of Experience

PERSISTENCE PAYS OFF. 
SOLD AND CLOSED.

Need a hard working agent?  Call Bea!

27299 URSULA LANE, LOS ALTOS HILLS
Spectacular views enhance a dramatic architect-designed

contemporary home. Spacious 3 bedrooms, 3.5 baths, 3327± sqft
on a 1.79 acre lot with separate dining area, oversized family

room and pool. Palo Alto Schools. Offered at $2,798,000.

Fall Real Estate 2005

Q S e v e r a l
months ago
we had to

break our lease be-
cause my husband
was transferred to a
new job. We worked
very closely with the
landlords and were
able to locate several

prospective tenants. The landlords made
their choice and a new lease was signed
with the new tenants. We’ve received a
letter from our former landlords stating
that the new tenants changed their mind
and are not moving into the house. The
landlords say our lease is now re-activat-
ed and we must continue paying the rent.
Do you think we still have to pay the
rent?

A It depends on how the new tenan-
cy was created. If the property
owners created a sub-tenancy for

the new tenants under your existing lease,
then you may still be liable for the rent.
In this case, you would have had to sign
an addendum to your lease to authorize
the sub-tenancy or assignment of your
lease. If this didn’t happen, then your

original lease was canceled and your ob-
ligation for rent ended when the landlord
and the new tenants signed the new lease.
The landlord would have to pursue the
rent from the new tenants. For more in-
formation, contact your housing media-

tion program.

Q The new
owners of
my apart-

ment have sent
out a notice lim-
iting the hours
the children’s
play area will be
open. The notice
says children are

not allowed in the play area and must be
quiet after 4 p.m. There are a lot of chil-
dren in this complex and one of the at-
tractions has always been the play area
for after-school and early-evening recre-
ation. Is it legal to close the play area at 4
p.m.?

A No. It is quite legal to have rea-
sonable noise rules, such as “No
loud noises after 10 p.m.” It is not

OK to expect children to be completely
quiet or not to play after school or during
the day on weekends. People must allow

for reasonable amounts of noise that chil-
dren, as well as adults, make. Walls may
be thin, windows may be open, and all of
this can mean an apartment area can be
loud at times. Some loud noise is normal
and reasonable in an apartment complex.
It comes with living in close quarters in
apartment buildings, and that’s a fact of
life.

Restricting the time allowed for play in
the children’s area in this manner is un-
reasonable. Project Sentinel suggests that
closing the play area at 4 p.m. would vio-
late fair housing laws. It unreasonably re-
stricts children’s activities in a manner
that has a very negative impact on fami-
lies. Under the law, it is discriminatory to
treat families with children less favorably
than households without children. If
you’d like more information about “fa-
milial status” discrimination, or other as-
pects of fair housing laws, please call
your local fair housing agency. 

Q My roommate and I have sepa-
rate rental agreements for the
apartment we rent, but we share

the utilities and rent equally. My room-
mate wants to move her boyfriend into
the apartment. The landlord has agreed to
add him to her rental agreement, but I

don’t want the boyfriend living here. Can
the landlord allow anyone to move into
my apartment without my consent?

A The key phrase in your question
is “separate rental agreements.” If
you both were named on the same

rental agreement, each of you would have
equal rights. For example, neither of you
could compel the other to move or force
any changes of the tenancy without the
approval of the other. However, since
each of you has a separate rental agree-
ment, each of you is free to make changes
to your personal tenancy, such as bring-
ing in a new occupant. It is unusual for
roommates to have separate agreements
much like a boarding house. Contact your
local housing mediation program for as-
sistance in resolving this matter with your
roommate.

Martin Eichner edits RentWatch for Pro-
ject Sentinel, an organization founded in
1974 that provides landlord tenant dis-
pute resolution and fair housing services
in Northern California and administers
rental-housing mediation programs in
Palo Alto and Mountain View. Call (650)
856-4062 for dispute resolution or (650)
321-6291 for fair housing. 

Must tenants pay after moving?
Job transfer led to breaking of lease

by Martin Eichner

RentWatch
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650-529-2454

2969 Woodside Road • Woodside, CA 94062

SCOTT DANCER
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MARY GULLIXSON
650.543.1175
650.888.0860 Cell

mgullixson@apr.com

BRENT GULLIXSON
650.543.1194

650.888.4898 Cell

bgullixson@apr.com

PROPERTIES SOLD 

YEAR TO DATE IN 2005
ATHERTON

STOCKBRIDGE AVENUE
ATHERTON AVENUE
CAMINO AL LAGO

ATHERTON AVENUE
PARK LANE

FLEUR PLACE
FAXON FOREST

ATHERTON AVENUE
FLOOD CIRCLE

GREENOAKS DRIVE 
MELANIE LANE
MAPLE AVENUE

PALO ALTO
WAVERLEY STREET

MAPLE STREET
MAPLE STREET

TENNYSON AVENUE
SEALE AVENUE

HOLLY OAK DRIVE
LOMA VERDE
MENLO PARK

SAN MATEO DRIVE
HIDDEN OAKS

CAMBRIDGE AVENUE
WILLOW ROAD

PORTOLA VALLEY
DURAZNO WAY

WESTRIDGE DRIVE
HORSESHOE BEND
DEER PARK LANE

BERENDA WAY
LOS ALTOS

LINDEN AVENUE
LOS ALTOS HILLS

ADOBE LANE
TEPA WAY

FREMONT PINES
MOUNTAIN VIEW

TAMI WAY

Representing Real Estate 

Buyers and Sellers 

on the Peninsula.

Visit our website: 

www.gullixson.com 


